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When you install a Brodie Meter you get 10 
years of Metering Experience PLUS a spe- 
cially built PETROLEUM Meter. This is 
important to YOU for it means youll have 


Effective Metering. And Effective Metering 





means worthwhile savings in stock and time. 
We believe every type of Petroleum Metering 
problem has been brought to us for solution. 
More than likely your metering problem is similar 
to those already solved by us. Our Engineers 


are at your service. 





Brodie Meters, Brodie 
Automatic Quantrols 
and Brodie Accessory 
Equipment are fur- 
nished in many sizes to 
fit every known need. 
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Help yourself to Business 


With a New Pittco Front 


ERE’S how to get a larger share 

of the potential business in your 
neighborhood. Putup a Pittco Front. 
\ Pittco Front—by its attractive ap- 
pearance — creates a first impression 
that brings more cars into your sta- 
tion... that makes customers out of 
passers-by. 

If your station boasts a_ Pittco 
Front, it will sell itself on sight. You 
will find the area you draw from 
widening, your sales growing in 
satisfying fashion. Service Stations 
throughout the country have proved 
that Pittco remodeling actually 
works these wonders. 

So help yourself to business with a 
new Pittco Front. When remodeling, 
consult an architect to assure a well- 
planned, economical job. Our staff of 


1938 





Pittsburgh Plate Glass Company, 2238 Grant Bidg., Pittsburgh, Pa 


Please send me, without obligation, your book entitled 


Bigger Profits with Pittco Store Fronts.” 
Name 
Street 


City 


experts will gladly cooperate with 
him in planning a Pittco Front to 
suit vour needs. Meanwhile, send the 
coupon for our free book of facts, 
figures and photographs of Pittco 
installations everywhere. 

Be sure to see the Pittco Store 
Front Caravan,now ona nation-wide 
tour. Contact our local branch for 
specific information astowhenitwill 
visit your territory. 

PITTSBURGH TIME PAYMENT PLAN 
lake up to 2 years to pay for your 
new Pittco Front. Pay 20% down 
the balance out of income. 
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This striking Pittco installa 
tion in Huntington, W. Va. 
shows how Pittco remodel 
ing can dress up a station and 
make it ask for business. A 
Pittco Front can work profit 
magic for your stalton, loo, 
and put you im line for a 
greater share of the potential 


business in’ your neighbor 


hood. 
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Producing 








Joseph 8. Bie Tuan 


Development of the Farm-To-Market road program kept U. S. 

consumption of asphalt in 1937 at a higher level than in 1936 and 
17 per cent above the 1929 level, stated Joseph S. Helm, manager of 
the asphalt department of the Standard Oil Co. of New Jersey, new 
president of the Asphalt Institute. 


The asphalt institute is also studying the use of its product in 
combination with sand and clay to form walls and floors for low-cost 
houses. 


Helm was one of the organizers of the Asphalt Institute in 1918 
and has been active with the Standard of New Jersey for many years 
in the development of its business in the marketing of this petroleum 
product. 
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Refiners Urged 


N. P. N. News Bureau 
NEW YORK, April 11.—To 
@thieve economic stability, in 
Sine with anticipated motor fuel 
» de and in coming months and 
m the face of abnormally large 
‘Basoline stocks on hand at pres- 
ent. the oil industry should fore- 
= go its usual spring step-up in 
| sth runs to stills and in crude 
oi production. 
© ‘This is the summary of a dis- 
sion of the economics of the 
entory situation by Fred Van 
Movern, director of the depart- 
"ment of statistics of the Amer- 


n Petroleum Institute, which 

is just been made public. 

*It becomes our opinion that 
)€epnomic operation calls for the 
be al 


600,000 barrels of crude oil 


Rily in the area east of Cal-| 


Mernia during April and May 
Slarid probably throughout the 
"Second quarter of the year,” 
stated Van Covern in his report. 

This crude oil production 
figure of 2,600,000 barrels a day 
indicated as desirable for the 
area east of California includes 
runs to stills of not over 2,500,- 
000 barrels a day. 

Runs to stills of 2,500,000 bar- 
rels a day call for refiners east 
of California not only to give up 
the customary spring step-up in 
their operations but also to re- 
duce them below the average at 
which they have been running of 
current weeks. The daily av- 
erage run to stills now is well 
over 2,600,000 barrels a day. 

“Were each refiner, in the 
area east of California, to ad- 
just his schedule so that his in- 
ventories at the end of June of 
this year, will not exceed those 
Which he had on hand July 1, 
1937, an economically desirable 
position will have been attained,” 
the report continues. é 


Summer Schedule 


“If such accomplishment were 
to be followed by runs to stills 
based upon the economic re- 
quirements of July, August and 
September, gasoline inventories 
at the end of the summer season 
would not be greater than re- 


(Continued on page 20) 


duction of not more than! 





Deepest Well 
Is Producer 


LOS ANGELES, April 11. 
Continental Oil Company’s 
KCL A-2, world’s deepest well 
Calif., 


today, 


near Wasco, was 
in 


with a flow of 36 


brought starting 
gravity oil 
of 120 


barrels per hour from a depth 


at an estimated rate 
of 13,175 feet. Sand thickness 
was about 75 feet; 2890 feet 
of liner was bottomed at a 
depth of 14,400 feet but only 
upper perforations were open 


for production test. 








Don't Step Up N. P. N. Prepares a Yardstick 
Runs this Year To Lower Costs Of Marketing 





Jobber Can Measure His Own Outlay 
With Minimum Standards for Profit 


N. P. N. News Bureau 


By WARREN C. PLATT, Editor 


CLEVELAND, April 11.—What costs must the average 


oil marketing unit meet today 


keener competitive battle? 


to insure a profit in the ever 


What costs represent the MINIMUM STANDARDS for 
PROFIT below which standards the average marketer will find 


himself in financial danger? 


What can the individual marketer do to reduce costs that 


may be too high? 


While the absolute 


answer to 


these questions probably 


never can be prescribed by any one, NATIONAL PETROLEUM 
NEws, however, herewith presents the first of a series of studies 


from which, it believes, every oil marketer may profitably 
compare his business with some of his competitors and, as the 
series progresses, perhaps he can find helpful ideas for reducing 





Senate Kills Profits Tax 
In Move To Help Business 


N. P. N. News Bureau 
WASHINGTON, April 11. 
It’s been a busy week for Con- 

gress. 

The House the 
government reorganization bill 
giving President Roosevelt dic- 
tatorial powers; Senate 
wiped the inequitable and un- 
popular undistributed 
tax from the revenue slate; the 
President announced he would 
ask Congress for funds for an- 
other “pump-priming” effort; 
the Interior Department appro- 
priation bill joined several other 
appropriation bills in confer- 
ence committees; a “new deal’ 
for the railroads, was recom- 
mended. 

As a result, congressional 
adjournment seems almost 
far away ever, although 
after the reorganization bill's 
defeat some commentators 
lowered their sights and leveled 
on May 15—and some of them 
even May 1-—as a prognostica 
tion. The railroad message, the 
request for more works and re- 
lief money, and the possibility 
of other messages which 


pole-axed 


the 


profits 


as 


as 


loomed today made the fore- 
cast of early adjournment ap- 
pear overly optimistic. 

The tax bill, expected to go 
to conference early this week, 
was one of the earlier surprises 

and New Deal reverses. The 
undistributed profits tax was 
supplanted by a flat rate of 18 
per cent on corporations with 
net incomes exceeding $25,000. 

To aid the little business man, 
with a net income of $25,000 
and less, a credit of 10 per cent 
of the difference between the 
actual income of the corpora- 
tion and $25,000 was allowed in 
the Senate’s version of the tax 
bill in computing the income 
tax. 


Capital Gains Tax Eased 


The capital gains tax, like- 
wise, was eased up, imposing a 
lat rate of 15 per cent on 
capital gains from _ property 
held more than 18 months, 
eliminating a House provision 
under which certain percentages 
of the gain would be applied to 
the ordinary income and _ sub- 
jected to regular taxes. 

Under the bill as passed by 

(Continued 10) 


on page 


his costs of operation. 
The 


whole, 


oil industry, on the 
had several fairly 
comfortable years. this 
1938—with all its unem- 


ployment, promises well for oil 


has 
Even 
year 


and gasoline consumption, un- 
coubtedly affording a greater 
market than last year. 

Information reaching Na- 
TIONAL PETROLEUM NEws, which 
has been gathered from all 
over the industry by its edi- 
torial staff, shows the average 
oil man is studying ways and 
means of fortifying his  busi- 
ness, with new equipment and 
by improving his methods. 

Inquiries received by one of 
our advertisers from the inser- 
tion of just one advertisement. 
a few weeks ago, were for $1,- 
500,000 of new equipment which, 
with the other expenditures the 
inquirers would have to make, 
indicated a desire to spend more 
than $3,000,000. A check of 
those inquiries showed that 
they were mostly from Inde- 
pendent jobbers. 


Jobbers Planning 


That the so-called “small In- 
dependent jobber” indicated, in 
response to just one advertise- 
ment, he wanted to spend all 
this money in this present busi- 
ness depression, opened our 
here at NATIONAL PETRO- 


(Continued page 23) 


eyes 


on 
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Court Throttles Probe 
Of Oil in Pennsylvania 


| and documents,” of a confiden:| 
‘tial nature. 

Taking up the matter of the) 
| inquisitorial nature of the in-| 
| vestigation, the court opinion) 
said: 





HARRISBURG, Pa., April 11. 
— While Chairman Ralph E.| 
Smith of the Pennsylvania Oil 
Industry Investigation Commis- 
sion said he would appeal the 
decision, the state probe of the | 
oil business has been indefinite- | 
ly blocked by the decision April 
5 of the Dauphin County Court 
of Common Pleas, which ruled 
that the commission was with- 
out power to conduct a “fishing 
expedition” into the oil business. 

In a sweeping 19-page opinion, | 
Judge John E. Fox chided the 
state legislators for their im- 
proper. draftsmanship of law 
and declared the oil commission 
invalid on three counts: 


1. The resolution creating the 
commission, as drawn, is illegal 
in the first place. 

2. The commission was con- 
ducting an unlawful inquisi- 
torial investigation of the type 
that was “among those intoler- 
able abuses of the Star Cham- 
ber, which brought that institu- 
tion to an end at the hands of 
the Long Parliament in 1640.” 

3. The business of lubricating 
oil and gasoline are not affected 
with the public interest. 


Stops Funds 


In his blow to the commission, 
Judge Fox ordered the Pennsyl- 
vania auditor general and the 
state treasurer to refrain from 
approving or paying any bills of| 
the oil commission from the 


$50,000 fund alloted by the leg- 
islature. 


The court’s decision killing 
the commission was given in 
the case of George W. Scudder 
in a taxpayer’s suit against the 
individual members of the oil 
investigation commission. Suit 
to test the constitutionality of 
the commission was originally 
started by the Petrol Corp., an 
Independent jobbing company 
of Philadelphia, which resented 
a subpoena to produce profit and 
loss statements and other busi- 
ness records. 

Later to simplify the proceed- 
ings, counsel for the plaintiffs 
agreed with the Dauphin Coun- 
ty Court to concentrate on the 
Scudder taxpayer’s suit. 

The first nine pages of the 
opinion cite all the reasons why 
the resolution supposedly creat- 


| represented an unlawful dele-| 
|gation of the legislature’s au-| ments with the Cities Service| 


| tempt 


| “The commission is given the 

| power to take into its possession 
ing Governor George H. Earle’s | hooks, papers, records and docu- 
commission was unlawful. The| ments. By its subpoena, it com-| 
court held that the resolution manded the plaintiff produce: 
“1, All contracts and agree- 


thority. In conclusion the court! Oj] Co., Elliott-Lewis Co., Craig | 

said: é |Coal Co. and General Utilities 
“Our Commonwealth affords! Co. and all their affiliates. 

to legislators and others who at-| “ ‘2. List of the stockholders 

to draw bills,, ample! of the Petrol Corp. 

sources of information and in-| “‘3. Profit and Loss state- 


‘struction, to wit: the Attorney) ments for 1936 and 1937.’ 


General’s Department and the) | 
Bureau of Legislative Ref-| commission itself regarded its, 
erence.” |powers. To require compliance | 
The court cited 12 cases rang- With such a subpoena and power | 
ing from the Long Parliament) to fix rates is legislative power | 
of 1640 to the “sick chicken’! and is a violation of the Declara-| 
decision of 1935, which killed} tion of Rights. 
the NIRA, to point out that the | R 
oil commission had wandered | No Public Interest | 
off its reservation in requiring,| In ruling that the lubricating | 
under subpoena, oil firms to/oil and gasoline business is not) 
produce “books, papers, records | affected with public interest, as) 


“This shows how broadly the 





Senate Kills Profits Tax 
In Busy Week For Congress 


sion, which administers. the 


Connally ‘Hot’ Oil law. 


As passed by the House, 
$250,000 was allotted to this di 
vision for the next fiscal year, 
in comparison with the current 
year’s appropriation of $285,000. 
The Senate’s amendment brings 
the appropriation up to $275,- 
000. 


(Continued from page 9) 
the House, the undistributed 
profits tax was eased somewhat, 
but not eliminated, as the) 
Senate has done. This is one 
of the main points which will 
be threshed out in the confer- | 
ence between members of both 
bodies. 


The Senate also voted to re- 
duce the tax on tires from 2.25 | 
cents a pound to 1.5, and on| 
tubes from 4 cents a pound to) 
2.5 cents. 


More for “Pump Priming” 


President Roosevelt  deter- 
mined today, after a conference 
with Administration Congres 
sional’ leaders, that he would 
ask for an appropriation of $1,- 
' 250,000,000 for the Works Prog- 
ress Administration. The mes- 
sage has not gone to Capito! 
Hill yet. 


This “pump priming” action 


Like the House version of the 
tax bill, the Senate version 
would: 


Continue the 4.5 cent excise 
tax on imports of rapeseed and 
2 cents on rapeseed oil, with 
exemption of the tax on oil| 
when used “in manufacture of 


rubber substitutes.” 


Ignore recommendation of 
the White House and Treasury 
Department to reduce or elim- 
inate the depletion allowance 
granted oil and mining com- 
panies. 


Ignore pleas of anthracite | 
and bituminous coal congress: | 
men and lobbyists for an 
“equalizing” tax on fuel oil. 


More Money for Petroleum 


In passing the Interior De- 
partment Appropriation bill, the 
Senate restored $25,000 of the 
$35,000 which the House lopped | 
from the appropriation for the 
Petroleum Conservation Divi- 


_roads——-who 


was heralded last week by an- 
nouncement of the WPA that it 
had allotted, with the Presi- 
dent’s approval, $24,031,863 to 
aid the state of Pennsylvania in 
building a superhighway be 
tween Harrisburg and Pitts- 
burgh. 


One indication that the ses 
sion may be prolonged beyond 
May 15, was the President’s 
message of today suggesting 
some sort of aid for the rail- 
have just been 
granted a 10 per cent increase 
in rates. The President made 
no specific recommendations. 
but asked for some “immediate 
legislation” to forestall present 
difficulties of the rails. 


—$— 


public interest is construed by 
the courts, Judge Fox cited the 
case of Williams vs. Standard 
Oil Co. of Louisiana before the 
U. S. Supreme Court: 
“Enormous quantities of 
(gasoline) are sold... and it 
is indispensable in carrying on 
commercial and other activities 
. . . but we are here concerned 


|with the character of the busi- 


ness, not with its size or extent. 
. . Gasoline is one of the or- 
dinary commodities of trade, 
differing ...in no_ essential 


‘respect from a great variety of 


other articles commonly bought 
and sold by merchants... ” 


Ethyl Suit Listed 
For Trial April 21 


N.P.N. News Bureau 
WASHINGTON, April 11. 
Justice department attorneys 
and counsel for Ethyl Gasoline 
Corp. are negotiating for an 
agreement on a stipulation of 
fact in preparation for trial of 


,the government’s anti-trust suit 


against the Ethyl corporation, 
justice department officials said 
today. 

The suit, an equity proceeding, 
is scheduled to come up for trial 
April 21 in federal court for the 
southern district of New York 
(New York City). 

In its petition, filed Feb. 19, 
1937, the government charges 
that the Ethyl corporation 
“abused” its patent rights and 
that, acting in concert with its 
refiner licensees, it has used its 
jobber licensing system to “reg- 
ulate” gasoline marketing 
throughout the U. S. 


The government seeks an in- 
junction prohibiting Ethyl from 
requiring jobber licenses and 
permitting refiners to sell leaded 
gasoline only to jobbers ap- 
proved by the Ethyl corporation. 

Ethyl, in its answer filed June 
7, 1937, denied that its licensing 
system was used to hold jobbers 
in line on prices and marketing 
practices. All of Ethyl’s regula- 
tions are for the protection of 
the corporation’s good will and 
for safeguarding health in con- 
formity with the wishes of the 
U. S. Public Health Service, it 
was said. 


E. R. Gurney Dies 


SIOUX CITY, Iowa, April 11. 

E. R. Gurney of the Gurney 
Oil Co., died April 7 and serv- 
ices were held here today with 
interment at Ponca, Neb. 

Mr. Gurney, 67 years old, 
was in the banking business 
in Fremont, Neb., then in the 
lumber business in Oregon. Six 
years ago he came to Sioux 
City from Yankton, S. D., and 
was president of the Gurney 


‘Oil Co. here. 
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ICC Rules On 
Size, Weight 


N.P.N. News Bureau | 
WASHINGTON, April 11.—) 
A proposed bill to vest in the) 
Interstate Commerce Commis- | 
sion full authority over stand- | 


| 


| 
| 


Trolaed Seek Who's the Lucky Winnah?— 


Bank Nites to Sell Gasoline 


N. P. N. News Bureau 
CLEVELAND, April 11. 
Hickok Oil Corp. through its 
affiliate, the Pocahontas Oil 
Corp., last week launched a 
weekly “bank night” at its 150 
stations in the Cleveland area. 
The first drawing will be held 


ards of weight and size for in- | Thursday. 


ierstate truck operations is be-| 
ing drawn by American Truck- | 
Associations, Inc., and cer- | 


ing 
tain shipper and farm organiza- | 
tions. 

In its recent ruling upholding | 


the South Carolina 20,000 pound | 
maximum weight truck law,)! 


the U. S. Supreme Court held, | 
in effect, that until the federal | 


government took steps to regu- | 
late sizes and weights, the state | 


laws were legal and enforce- | 


able. 

The . Interstate Commerce | 
Commission already has taken | 
steps to make an investigation | 
into the need for federal truck | 
size and weight limitation laws, | 
under authority granted it 
under the Motor Carrier Aci, | 
but the measure being drawn 
by the ATA and associates ap- 
parently would speed up the 
process. 

It was the ATA that spon-! 
sored the case in South Caro- 
lina which resulted in outlaw- | 
ing of that state’s law by a 
three-judge federal court early 
in 1937. The state, however, ap- | 
pealed to the Supreme Court, | 
which reversed the lower court’s 


ruling. 

Adoption of federal size and | 
weight standards for trucks 
would eliminate the hodge- 
podge of state laws, ranging 


from a 7000 pound maximum to 
‘no limit.” In attacking restric- 
tive laws such as that of South) 
Carolina, the ATA cites stand- 
ards of the U. S. Bureau of 
Public Roads, which allow an 


axle load of 16,000 to 18,000 
pounds, and a width of 96 
inches. . 


George C. Priestly Dies 


PHILADELPHIA, April 11.- 
George C. Priestley, 75, credited 
with being the largest indi- 
vidual oil operator in Oklahoma 

t one time, died last week at 
his home in Titusville, Pa. 

He formerly had been with 
William Muir of Warren, Pa., 
the Pure Oil Co.,. and Crew- 
Levick Co. 

Mr. Priestley was 
inance chairman of 
Moose campaign of 
Roosevelt in 1912. 


national 
the Bull 
Theodore 


| according 


Known as the Lucky Number 


Award, the latest plan to draw | 


gallonage has adapted the 


| scheme that caused long queues 


to stand before the box offices 
of neighborhood theatres. 


Two Hickok jobbers, Olym-| 


pic Oil Co. and General Oil Co. 
are also participating, bringing 
the total number of Hi-Speed 
stations featuring the “Lucky 
License Award” here to 250. 
To participate, a motorist may 
register at any Hi-Speed sta- 
tion. Each week one _ license 


number is drawn from a bar-! 


rel containing all the numbers 
issued in Cuyahoga County 
(greater Cleveland) by the 
Ohio Automobile License Bu- 
reau, 
This license number is then 
posted at the Hi-Speed stations, 


ficials, and the lucky motorist 


| has merely to put in an ap- 


pearance to claim the $200. 
The motorist must have reg- 
istered for the contest at a 
Hi-Speed station and registra- 
tions are good for the current 
week only. Thus each week 
participants must re-register. 
In event the number drawn 
is not the license of a prop- 
erly registered motorist, or he 
does not appear within a cou- 
ple of days, the $200 is added 


to Pocahontas of-! 


to the following week’s 
They are thus cumulative to a 


prize. | 


Hearings Listed 


| 
} 


| 


| 
} 


total of $1000. If still no elig- | 


ible claimants are found, the 


money is split into two $500) 
prizes,-and numbers drawn un- | 


til the money is awarded. 
Hickok stations 


in Geauga | 


and Lake Counties, adjacent to | 


| Cuyahoga, are operating simi- 


lar contests, Pocahontas 
ficials here said. 


of- 


Jack Pfister To Retire 


TULSA, April 11. 


“Jack” Pfister, sales manager | 


for the Akin Gasoline Corp. for 
the past 11 years, has 
nounced he will retire May 31. 
He will move to his ranch near 
Bella Vista, Ark. 


an- | 


Pfister’s retirement will take | 
from the Mid-Continent one of | 
its most colorful natural gaso- | 


line traders. He has been in the 


the industry since 1915 when) 


he left the Bureau of Explo- 
sives to become affiliated with 


with that organization he joined 


. . | subcommittee 
N. P.N. News Bureau | b 


A. J.| 


For Opponents 
Of Divorce Bill 


N. P. N. News Bureau 
WASHINGTON, April 11.— 
Hearings on the Gillette bill to 
divorce marketing from other 
branches of the petroleum in- 
dustry will be reopened before 
a Senate Judiciary subcommit- 


‘tee here April 20, Senator Pat 


McCarran, Nev., has announced. 
McCarran, chairman of the 
which began 
hearings on the bill March 31 
(NPN, April 6, p. 17), had re- 
cessed the hearings subject to 
his call, after receiving com- 
munications from witnesses 
who said they wanted to appear 
in opposition to the measure. 
Among these are Eric V. 
Weber, Cincinnati, O., pxesi- 


; .| Ge Oil Co., an in- 
natural gasoline sales end on™ of Eeeena 


dependent jobbing company, 
and Paul G. Blazer president of 


‘the Ashland (Ky.) Refining Co. 
the Oklahoma Petroleum &' 


_ Gasoline Co. After two years | 
approximately 230,000.) 


the Mid-Co Oil Corp., where he | 


remained six years before join- 
ing the sales staff of the Bell 
Oil & Gas Co. After four years 
with that organization he trans- 
ferred to the Akin Gasoline 
Corp. when the late Ray R. 
Rosier resigned to become sales 
manager for the Signal Gaso- 
line Corp. 

For several years Pfister has 
been developing his 1000-acre 


Weber is president of the Ohio 
Petroleum Marketers’ Assn., 
also. 

Eight witnesses favoring en- 
actment of the bill have ap- 
peared before the three-man 


subcommittee in the two days 
of hearings held thus far, and 
it was indicated at the commit- 
tee’s offices today that several 


|other advocates of the bill will 


ranch with retirement to it as! 


his ultimate goal. His family 
has been spending most of their 
time on the ranch the 
three or four years. 





NATIONAL PETROLEUM 


Conditions and 


porting mediums can only 


would like assistance. 





YOUR VIEWS INVITED 
There is nothing more important in this oil industry 
than the reporting of the prices on petroleum products in 
the way best suited to the needs of the whole industry. 
NEWS 
again inviting every one in the oil industry to contribute 
advice and facts which may lead to any better way of 
gathering and reporting the industry’s prices. 
practices within the 
gard to markets are constantly changing. 


and Platt’s Oilgram are 


industry in re- 
The price re- 


best keep abreast of these 


changes by having the co-operation of both refiners and 
marketers interested in those markets. 

Please read the special appeal to refiners and Oilgram 
and N.P.N. subscribers printed on page 23 of last week’s 
issue, setting forth some points on which the publisher 
Will you please study those points 
and write us your opinions. 


WARREN C. PLATT, Editor 








past | 


appear when the hearings are 
reopened. 

Members of the subcommit- 
tee, besides McCarran, are 
Senators Borah, Idaho, and 
Van Nuys, Indiana. 

On the House side of the 
Capitol, no plans for hearings 
were made _ public, although 
Chairman Clarence F. Lea, 
Calif., of the House Interstate 
Commerce Committee, an- 
nounced that Rep. Samuel B. 
Pettengill, Ind., would preside 
at hearings to be held by the 
Cole “oil subcommittee” in the 
absence of Chairman William 
T Cole, Md., who has been ill 
for some time. 

No tentative date for begin- 
ning of House hearings has 
been announced. 


N.A.P.R. Chooses St. Louis 


MILWAUKEE, April 11.—The 
annual convention of the Na- 
tional Assn. of Petroleum Re- 
tailers will be held in St. Louis 
Sept. 27, 28 and 29, the directors 
in meeting here this week de- 
cided. \ 





12 











NATIONAL PETROLEUM NEWS, WEDNESDAY, APRIL wb Bisa 1938 








Wisconsin Dealers Ask Posting 
Of Trading Stamps: Cash Value 





MILWAUKEE, April 11.— 
Revision of Wisconsin’s gaso- 
line price posting order to re- 
quire the posting of the value 
of trading stamps and other 
special inducements at filling 
stations was predicted here fol- 
lowing a hearing April 6. 

A committee from the oil in- 
dustry is to study price posting 
and report back to the Wiscon- 
sin department of markets 
which held the hearing last 
week. 

Through testimony of a Mil- 
waukee retailer association rep- 
resentative and by retailers 
who appeared under subpoena, 
a record of inducements offered 
by some filling stations in Mil- 
waukee county was built up at 
the hearings. 


The giving of inducements 
was attributed to competition 


“meeting competition” and the 
need to offset national adver- 
tising of major company brands. 
Most of the retailers testifying 
agreed that the elimination of 
all trade inducements would be 
beneficial. 


Results Outlined 


Questioning of witnesses by 
the retailers’ association coun- 
sel developed these three points: 

First, from the consumer’s 
viewpoint, trade inducements 
resulted in a station selling at 
two prices. One price was that 
posted, paid by transient and 
local customers who did not ac- 
cept the inducement. The other 
price was the posted price, less 
the value of the inducement, 
paid by customers accepting the 
inducement. 

Second, that on the trading 
stamp proposition of a Milwau- 
kee department store the re- 
tailer had no check on the num- 
ber of stamps redeemed. 

Retailers testified to 


paying 
$10 for 


16,000 trading stamps. 


Four are given with each 10- 
cent purchase. One _ retailer 


testified to a special stamp in- 
ducement late last year, the 
regular stamps plus 100 free to 
each customer. A customer sav 
ing 2000 stamps receives $1 in 
cash, 

Of the $10 paid by the retailer, 
$2 is to cover the cost of print- 
ing and handling the stamps, 
and $8 is set up as a reserve for 
redemptions. Retailers testified 
the stamps do not carry serial 
numbers or identification so that 
stamps given at their stations 
cannot be traced through re- 
demption to know if the full 
$8 is ultimately claimed by cus- 
tomers. 

Third, that this 


on depart 


ment store stamp deal the re- 
tailer had a verbal agreement 
on a restricted territory, so 
competitors could not offer the| 
same inducement. 


Meet Competition 


Several retailers testified to 


meeting trading stamp competi- | 


inducement. Typical of this type 
of inducement was the card of 
one retailer, 
cash when $25 in trade has been 
punched out. 

A retailer was 
the reserve set up to redeem 
these cards and admitted that 
none had been established. 


R. M. Orchard, markets de- 
partment counsel, questioned 
four retailers as to the gross 
profit in gasoline. Three retail- 
ers said the 4.1 cent gross profit 
on regular grade gasoline was 
not enough. When asked why, 
in view of this testimony, the 
gross profit was reduced 
through trade inducements, one 
retailer testified the induce- 
ment was to obtaim greater 
volume. Another retailer 
the inducement was to meet 
competition. One retailer de- 
clared the margin was too 
great, but he said he had never 
thought of reducing the price 
instead of giving an induce- 
ment. 


The hearing opened 
Orchard announcing that 
markets department “is 
here to dictate, but is ready to 
serve you. It is up to the in- 
dustry to ask us what it wants, 
and when it gets that we expect 
the industry to stand back of 
us.” 


with 


not 


First witness was Julius Seiy, 
Cudahy, of Lake Shore Oil Co., 
who read into the record the 
resolution adopted at the Wis- 
consin Petroleum Assn. conven- 
tion in February condemning 
all types of trade inducements. 
J. H. Marschutz, Milwaukee at- 
torney, said the Wadhams Oil 
Co. endorses the resolution. 

Louis M. Faber, of Milwau- 
kee, secretary of the Retail 
Gasoline Dealers Assn. of Mil- 
waukee, then placed in the rec- 
ord photographs, newspaper 
advertisements, circulars, and 
trading stamps and punch cards 
as evidence that stations were 
giving inducements. Then the 
retailers under subpoena took 
the stand to testify to induce- 
ments given at their particular 
stations. 

The hearing, 
retailers’ association, was to 
hear suggestions for amending 
the department’s General Order 


sought by the 


worth 50-cents in| 


asked about | 


said | 


the | 





| 23, requiring the posting of the |p of the | 
| price on each pump in figures | 
at least an inch high. The order, | 
‘issued in 1933, does provide for | 
beroront the value of trade in- 
| ducements. 
| Value of the 
|averages about 0.5 to 0.8-cent 
'a gallon, testimony indicated. 


|into inducements 

‘clude other forms 
| building propositions 
trading stamps. Informal opin- 
ion indicated a thorough in- 
|quiry was needed into all types 


of the value with the price of 
‘gasoline. Orchard then sug- 
gested the industry appoint a 
|/committee to consider revision 
,of the price posting order and 
‘report to the department. 

The committee is to consist 
of two representatives of re- 
tailers, jobbers, integrated com- 
panies, and price selling sta- 
tions. The wholesale division of 
the industry is represented as 
general order 23 also requires 
price posting at bulk plants. 


‘Gas’ Dealers Run Ads 
To Block Stamp Wave 


N. P. N. News Bureau 
CLEVELAND, April 11. 
Neighborhood sections of the 
Cleveland Assn. of Petroleum 
Retailers reported a 
today in the number of sta- 
tions offering trading stamps 
after they had run newspaper 
advertising and circulated hand- 
bills appealing to motorists not 

to ask for stamps. 

The Cleveland retailers chose 
various suburban and_ store 
newspapers in which to run 
the advertisements, which cost 
about $60 a page, according to 
Fred Kreiner, president, These 
ads were paid for by charging 
each signatory dealer $1. 

The appeal informed “fair 
minded motorists of the com- 
munity” that trading stamps, 
tokens and premiums were “un- 
fair’ methods tending to de- 
stroy the livelihood of dealers 
and may cause them to lay off 
their employes and would un- 
dermine the quality of service 
they can afford to give. 

Who started the latest trad- 
ing stamp wave, as usual, re- 
mains a mystery. Some deal- 
ers here asserted major com- 
pany sales managers encour- 
aged their dealers to. give 
stamps to meet the competition 
of Standard Oil Co. (Ohio) 
company-operated stations. Ev- 
er since many lessees and inde- 
pendents increased their mar- 
gin to four cents, their posted 
price has been one-half cent 
above the Sohio company sta- 
tion price. 


decrease 


| 
| 


inducements | 


FTC Will Probe 
Auto Firms On 


Congress Order 


Orchard asked if the inquiry | 
should in-| 
of trade | 

besides | 


N. P.N. News Bureau 
WASHINGTON, April 12. 


'Passage of the Withrow resolu- 


tion directing the Federal 


,Trade Commission to investigate 


: |of inducements as to posting! 
tion with their own punch card | P & 


automobile. manufacturers to 
see if they are violating the 


|anti-trust laws in their dealer 


| relations, 


paradoxically comes 
on the heels of the FTC’s an- 
nouncement of a trade practice 
conference for the automobile 
industry. 


On the one hand, the com- 


'mission will be digging into the 


industry’s records and_ files, 
endeavoring to find out how 
it’s operations may be tending 
to create monopoly. On the 
other hand it will be sitting 
down with officials of that same 
industry and endeavoring to aid 
it in the formulationyof “trace 
practice rules’—a code—set- 
ting forth the practices to whic! 
all the industry’s members 
agree, and to which the 
mission, presumably, will give 
its blessing as legal. 

The Withrow resolution, 
which has been passed by 
Congress and sent to the Presi- 
dent for signature, provides a 
fund of $50,000 for the probe, 
which is to include: 

“The extent of concentration 
of control and monopoly in 
the manufacturing, warehous- 


~ 


com- 


ing, distribution and sale of 
automobiles, accessories, and 
parts ... the extent to which 


any of the anti-trust laws... 
are being violated.” 

In its report on the measure, 
the Senate Interstate Com- 
merce Committee said: ““Charg: 
cf unfair contractual relation- 
ships on the part of automobile 
manufacturers with their deal- 
ers have been and are continu- 
ally being made by persons 
without number.” 


ts 


Trade Practice Conference 


FTC’s announcement of the 
trade practice conference, to be 
held April 26 at Detroit, invites 
“all members of the industry 

.’ to attend and to participate 
in the proceedings, and says the 
purpose of the conference is to 
“afford members of the indus- 
try opportunity to co-operate in 
the establishment, subject to 


the commission’s approval, 0! 
fair trade practice rules looking 
to the elimination of such un- 
fair trade practices or unethical 
business methods as may exist 
within the industry.” 
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FTC Complaint Charges Gulf 
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“Disparaged Reclaimed Oil 





N. P. N. News Bureau | 
WASHINGTON, April 11.—| 


Federal Trade Commission has 
issued a complaint charging) 
Gulf Refining Co. with “unfair 
disparagement” of reclaimed 
lubricating oils and an attempt | 
to induce service station oper- 
ators not to sell their crankcase 
drainings to “lube” oil reclaim- 
ers. 


“Many reclaimed motor oils 


are as good as so-called virgin | 


lubricating oils,” the FTC as- 
serted in its complaint. 
The respondent company has 


20 days in which to answer the | 


FTC charges. A hearing will be 
held May 6 at the commission’s 
cffices here. It is understood 
that the complaint came from 
New Orleans, La. 

Through circular literature, 
the complaint charges, the re- 
spondent company allegedly 
made representations to the ef- 
fect that reclaimed motor oils 
are not desirable and are in- 
ferior to its own products, that 
distributors of reclaimed oils 
usually find a market for their 
products by means of false 
claims, that the quality of re- 
claimed oils is extremely low 
and that many reclaimed oils 
nothing but partially re- 
claimed crankcase’ drainings 
which contain water, drainings, 
sulphur and other detrimental 
materials. 

The complaint also charges 
the yespondent company with 
representing by means of un- 


fair disparagement that re- 
claimed oils are the products 
of unscrupulous dealers, who 
camouflage the real identity of 


their product by use of coloring 
matter. 


“In Truth And In Fact” 


“In truth and in fact,” the 
complaint declares, “many re- 
claimed motor oils are as good 
as so-called virgin lubricating 
cils. The reclamation and sale 
of motor oils is a legitimate 
business engaged in by many 
honest and reputable corpora- 
tions, partnerships and _indi- 
viduals. The motor oils re- 
Claimed by these aforesaid con- 
cerns do not contain water, rear 
end drainings, sulphur and 
other materials detrimental to 
g00d motor lubrication, and are 
not colored to camouflage their 
real identity.” 

While FTC officials declined 
to discuss this case specifically, 
they explained to a NaTioNaL 
PeTROLEUM News representative 


;suance. of complaints 


the usual procedure in the is- 
of this 
character. 

Any statement of “fact” in an 
FTC complaint (such as the 
allegation in the complaint 


\that many reclaimed oils are as 


good as so-called virgin lube 
oils) is usually based on the ex- 
pert opinion of some govern- 
ment scientific agency, general- 
ly the U. S. Bureau of Stand- 
ards, it was explained. 

When the complaint comes to 
a hearing before an FTC exam- 
iner testimony is adduced to 
prove the allegations of the 
complaint. The respondent com- 
pany has a chance to rebut this 
testimony with its own expert 
witnesses and other evidence. 
The examiner’s findings of fact 
and recommendations go to the 
commission itself for action. 


In a case of this kind, it was 
pointed out, the FTC is not re- 
quired to show that the com- 
plainant’s product was 
good as so-called virgin lubri- 
cating coils.” It is sufficient, com 
mission officials said, to show 
that any reclaimed oil, no mat- 
ter by whom processed, is as 
good as virgin oil. 

Identity of the complainant 
is never revealed by the FTC. 
In this instance, however, it is 
understood that the literature 
which formed the basis of the 
complaint was distributed in the 
New Orleans area. However, the 
complaint states that it was 
distributed to station operators 
in “numerous states.” 


“as 


The complaint quoted four 
paragraphs, containing state 
ments to which the FTC iook 


exception, which were allegedly 
included in literature distributed 
by the respondent company, 
reading, as follows: 

“Most informed people, par- 
ticularly our good dealers and 
L-3 operators, realize the short- 
comings of reclaimed motor oils 
as well as undesirable competi- 
tion offered by dealers in such 
reclaimed motor oils. Unusual- 
ly (sic), by false claims aided 
by extremely low prices, the 
salesman of the reclaimed oil 
finds a market for his products. 
Such a condition means that you 
and all our dealers who are de- 
pending on legitimate motor oil 
sales for a livelihood are los- 
ing gallonage and profits that 
rightfully belong to all of us. 

“The quality of these re- 
claimed oils is extremely low, 
as to reclaim an oil properly 
the expense is high and, in most 
cases, does not warrant the 
work accomplished. If, there- 
.fore, the true facts were known, 


|many of the socalled cheap, 


green motor oils being sold are 


|nothing but partially reclaimed | 
crankcase drainings which, in-| 
cidentally, include water, rear! 


end drainings, sulphur and other 
materials detrimental to good 
motor lubrication. These oils, 
sold at unusually low prices, 
are many times the product of 
an unscrupulous agent who has 
done nothing more or less than 
strain the crankcase drainings 


and add a green coloring to} 


camouflage the real identity of 
the product. Hence, a dealer 
may aid this undesirable prac- 
tice in two ways: first, by sup- 


plying the crankcase drainings, | 


and secondly, by purchasing the 
so-called finished product. 
“The very existence of the 
operator of any reclaimed unit 
depends on his ability to obtain 
sufficient quantities of crank- 
case drainings. This means 
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‘cents for Pennsylvania Grade 
oils. 

During NIRA oil code days 
the reclaimed oil question 
proved to be quite a headache. 

A code ruling was finally is- 
sued requiring that all re- 
claimed lube oils be _ plainly 
labeled as such. This aroused 
the ire of some “reclaimers” 
who complained to the Petro- 
leum Administrative Board that 
their product was~the result 
of. a re-refining process and 
|therefore so much superior to 
drainings that were simply 
strained or otherwise less-com- 
pletely processed that it should 
not be forced to go under the 
label of “reclaimed”’ oil. 

The NIRA died before the 
controversy could be settled. 


WPA to Study 


that every dealer and every L-3} 


operator should discontinue im- 
mediately allowing any oil to 
be removed by any _ person 
through whom it may reach one 
of the reclaiming units. 

“This is a matter of vital im- 
portance to all. Do not allow 
any unknown peddler to remove 
these crankcase drainings.” 


Navy Doesn’t Purchase 
Reclaimed Lubes 


N. P. N. News Bureau 
WASHINGTON, April 11. 
“We doubt it,” was the comment 
of a Navy Department official 
cn the question of whether re- 
claimed would fit Navy 
lubricating oil specifications, 
adding “we have never tested 
them to find out.” 
Virtually all of 
government’s requirements of 
lubricating oils, running into 
millions of gallons a year, are 
purchased under a consolidated 


oils 


the federal 


Marketing Laws 


N. P.N. News Bureau 
WASHINGTON, April 11.— 
Approval of a WPA project to 
survey state marketing laws, 
including all the fair trade laws 
affecting the oil industry, was 
announced last week by Cor- 
rington Gill, assistant adminis- 
trator of the Works Progress 
Administration. 


The survey is designed to 
compile and brief court deci- 
sions interpreting the market- 
ing laws, and to study the ef- 
fects on the businessman’s and 
consumer’s pocketbooks of such 
laws. 


Laws to be examined include: 


1. State anti-trust laws mod- 
elled after the Sherman Act, 
and anti-price discrimination 


laws modelled after the Clayton 
and Robinson-Patman Acts. 

2. Fair trade acts, setting 
minimum prices and allowing 
manufacturers to fix prices 
through price contracts. 

3. State laws controlling ad- 


co ‘ac a by ie Navy De- ss 
seis let by th sie, vertising, food and drug laws 
yartme P : 
- : . * ; : and consumer protection acts. 
Reclaimed oils as such have, 4 State laws pertaining to 


never been purchased under this 
contract, the Navy Department 
official said. 

Officials at the Bureau of 
Standards declared that it. was 
“possible” for a reclaimed oil 
to be “as good as virgin lubri- 
cating oil’ but said that the 
process of re-refining drainings 
probably would “cost as much 
—maybe more—than processing 


crude petroleum to make lubri- | 


-ating oils.” 

The present Navy lube oil 
contracts. under which nearly 
all federal agencies buy their 
requirements, are based on 
prices of 8 to 10.5 cents a gal- 
lon for naphthenic oils (Texas 
Gulf Coastal), 15.5 to 19.5 cents 
tor Mid-Continent oils, and 20-21 


the marketing of specific prod- 
ucts. 


American Lubricants Co. 


Freed of FTC Charge 


N. P.N. News Bureau 
WASHINGTON, April 11— 
Federal Trade Commission has 
dismissed its complaint against 
American Lubricants Co., Day- 
ton, O., charging certain unfair 
methods of competition in con- 
nection with the sale of motor 
oils. Testimony and other evi- 
dence adduced did not sustain 
allegations in the complaint, the 
FTC explained. 
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One Plank in a Platform 


For a Sounder Oil Industry 


Broader tank car markets. 

More refiners, including majors, selling in 
those markets and more jobbers buying in them 
also. 

Both buyers and sellers Daily making com- 
pleted sales for prompt shipment of. unbranded 
products. 








Merit, Not “Shot Gun” Law, Should 
Sell New Alcohol-gasoline Motor Fuel 


By WARREN C. PLATT, Editor 


The “right” of the farmers to commandeer a market for 
their produce, is maintained by an Iowa lawyer who started 
a correspondence with us the other day about the new alcohol- 
gasoline fuel. 

The correspondence is too long to reproduce but the gist 
of it is that the automobile “took” the farmer’s market for 
hay away from him, that the farmer, if prosperous, will 
buy a lot of goods and that he should be allowed to seize 
an alcohol market by law and the power of discriminative 
taxation. It is the usual argument put up by those back of 
the alcohol motor fuel campaign and other pro-farmer sub- 
sidies. 

Some times some of us people in the cities, even though 
we did come from the country, get rather fed up on all this 
“you must do it for the poor farmer’ stuff, especially as 
we ‘are always expected to pay the bill and always do. We 
look around our cities and see a lot ofgpeople who are en- 


titled to as good a living as the “poor farmers” and certainly, 


when they venture into business and the business goes sour, 
are just as much entitled to have the government come along 
and bail them out as the farmer. 


In looking around the cities we see a great many signs 
of defunct business enterprises and of investments that 
petered out, and we hear of a great many more. We have 
not the time to look up statistics but we wonder if the failures 
in business the country over might not be a sizable number 
against the total number of farmers? Yet we have not heard 
of these failures getting up a lobby to collect government 
subsidy ? 

This Iowa lawyer complains that the farmers have lost 
their market for hay? 

How about all the business enterprises that ‘“‘lost their” 
markets because of progress of mankind or change in tastes 
and desires? Is not the ear-muff manufacturer of yesterday 
entitled to a subsidy or other form of handout because the 
automobiles have kept the “market’s’” ears warm? 


How about the high wheeled cycle manufacturer whose 
“market” disappeared with the two wheeler and the auto- 
mobile? 

How about all the people who invested their funds in 
business or residence real estate on the supposition that popu- 
lation would have to center about the old slow means of 
transportation? Many a widow and orphan are out of luck 
because the automobile has taken the customers of their real 
estate away out in the country and now there is nothing 
much to do with the land except put a filling station on it? 

The illustrations can be continued, and selected from the 
sublime to the ridiculous. 


Some day maybe we can get down to digging out all 
the good that the automobile and gasoline have done for 
the farmers of the country. It would make an imposing 
story of benefits to the farm. The automobile has drawn 
heavily on the farm for cotton and paint and material for 
plastics, just as it has drawn heavily on the underground 
products of the farmer for oil and gasoline. The oil indus- 
try is today paying the farmer better than $200,000,000 a 
year as royalty and the farmer is not risking a penny for 
that income. That would be quite a lot of hay. 


Then these industries, and those associated in tires and 
parts, have provided employment for many millions of the 
farmer’s food, and wool and cotton customers. Maybe these 
millions would have found employment in other non-farming 
enterprises, but maybe they would not? What if they had 
to stay on the farm today, how would the farmer have fared? 


Then there is the matter of digging the farmer out of 
the mud and bringing him to a town full of good, inexpensive 
merchandise and cheap but good entertainment, without tak- 
ing all week to do it. 

The non-farming motorists certainly have paid their 
full share of the fine hard roads of the country. These have 
brought the farmer’s produce to market at far lower cost 
than before, in fact given him a wider market than in the 
old “horse and buggy days.’”’ And how many more products 
can the up-to-date farmer grow today as against the hay 
crop of yesterday because those products can be moved quick- 
ly and cheaply to market by truck? 


We look around the cities today and we certainly are 
unable to get much excited about the fate of the “poor far- 
mer’’ when we see all the unemployment and hardship that 
exists among those who poor and hungry as they are, still 
are the farmers’ customers. These are the same people whom 
the professional farm agitators would charge ever higher 
prices and soak them with payment of a subsidy besides, just 
as soon as they get back to work, all for the “poor farmer.” 


One big thing that the automobile has done particularly 
during this long depression and that is to make it possible 
for many thousands of “city men” to move their families to 
the country where they do a little farming of their own and 
thus make themselves less dependent upon the efforts of the 
followers of the professional farm agitators. As cars get 
cheaper and good roads get more numerous and faster, you 
are quite likely to find the cities of tomorrow without any 
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tall buildings, because our children and their children will be! 


, living in the country, doing a little farming and rerhaps Senate Passes 
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|a license of a neighboring state 


purposes’ also. 


The oil industry really is a, “motor fuel industry.”’ 


What- 


ever liquid is necessary to make internal combustion engines 


run the “oil industry” will make and distribute. 


We long 


ago began adding to our product, first camphor balls and 
then benzol, and now that present acme of scientific research 


tetra-ethyl lead and other chemicals. 


Already we can. pro- 


duce alcohol at our refineries, either for engines or drinking 
if you wish. We make a lot of other things too, that do 


not have to do with motor fuel. 


As time goes on we will be 


improving this motor fuel with all sorts of ingredients, per- 


haps even good condiments or perfume. 


Who knows? The 


world of chemistry is just opening before us. 


If and when alcohol will 


improve the motor fuel, this 


“motor fuel’ industry will provide it, and, the chances are, 
the irony of it will be that the farmer who is now supplying 
the crude oil from under his ground may produce the farm 
produce from which alcohol is made, from his own surface 
and, perhaps, it will be converted to liquid nearby so the pipe 
lines that gather the oil can pick up this new elixir of motor 


fuel. 


In the meantime the “farmers’’ and those others who are 
appealing to class prejudices to try and get alcohol introduced 
as motor fuel, might well look back over American history, 


ok even at Washington this past week, and observe that 
1e American people do not take kindly to having things 
orced upon them by “shot gun” law. 


If alcohol is going to be in the motor fuel of tomorrow 


hen it will be and nothing can stop it. 


If the farmers of 


t 

lowa can grow the produce from which alcohol is made cheap- 
er than it can be produced anywhere else then they will get 
the business of the motor fuel industry and of the rest of 


this country’s citizens. 


If the advocates of aicohol in motor fuel have any real 
faith in their contentions then they will be only too willing 
to rest their case on the merit of their product and of their 
agreement and not on shot-gun law. 


rs 


We saw somewhere the other day a statement, 


which at the time appealed to us as having some authority 
behind it, that there are more horses in this country today 
than ever before in our history. 








Oil for ‘Sky-Writing’ 
Held Non-Taxable 


N. P. N. News Bureau 
WASHINGTON, April 11. 
Four rulings as to taxability of 
oils and greases when used for 
certain specific purposes have 
been rendered by the Internal 
Revenue Bureau in response to 
requests from National Petro- 

leum Assn. 

The Bureau held that lubri- 
cating oil consumed by air- 
planes for the purpose of 
“making smoke” for sky-writ- 
ing is not subject to the fed- 
eral lubricating oil tax. Neither, 
it said, is lubricating oil used 
as a non-freezing fluid in tele- 
motors operated on a hydraulic 
system. 

Lubricating oil used to flush 
out grit and foreign matter 
trom the drives and chains on 
oil-well drilling rigs, however, 
is used in a “lubricating” func- 
tion, and so is subject to the 
tax, the Bureau said. 

Grease used as a component 


part in the manufacture of 
dressing for rotary tool joints 
to prevent galling, or tearing 
of the threads, waterproofing 
the joints and to insure against 
leaks, is not subject to the fed- 
eral tax, it was held. 

In cases where oils or greases 
are sold for tax exempt pur- 
poses, an exemption certificate 
must be filled out in accordance 
with IRB regulations. 


| Markham To Talk Taxes 


To W. Va. P. I. C. 


PARKERSBURG, W. Va., 
April 11. The $1,000,000,000 
annual tax in the U. S. on the 
petroleum industry and its prod- 
ucts will be discussed by Gen. 
Baird H. Markham, director, 


| American Petroleum Industries 


Committee, New York, at the 
annual convention of the West 
Virginia Petroleum Assn., April 
29 at the Daniel Boone Hotel, 
Charleston. 

Other speakers will discuss 
the highway financing policies 
of the state. 


Bill Requiring 


Driver Permit 





N. P.N. News Bureau 
WASHINGTON, April 11. 
What may be the first step to- 
federal driver-license 
been taken by the 


ward a 
law has 
Senate. 

The Senate has passed and 
sent to the House the Truman 
Bill (S. 589) prohibiting the 
operation in_ interstate 
merce of motor vehicles by op- 
holding 
from states requiring physical 
and demonstrated driv- 
ing ability as a requirement 
for a driver’s license. 


com- 


erators not licenses 


fitness 


If the law were effective to- 
day, it would mean that driv 
ers in more than half of the 
states could not drive their 
cars beyond the bounds of their 
home states. 

Only 21 states and the District 
of Columbia, according to the 
committee report on the bill, 
now examine the license appli- 
cant for defective vision and 
ability to understand highway 
signs and traffic signals. 

However, the law is not to 
become effective for four years 
after it is passed and signed by 
the President. 


No Hearings Held 


No hearings were held on the 
bill, and it slipped through the 
Senate last week with scarcely 
a ripple. Introduced by Seriator 
Truman, Missouri, the measure 
is intended to force the states 
to enact what it sets up as an 
“adequate” driver-license law. 

The model law, which the 
Truman Bill seeks to have each 
state enact, would have to have, 
among other provisions, the 
following minimum __require- 
ments: 

Test of the applicant’s eye- 
sight, ability to read signs and 
understand traffic signals, and 
actually demonstrate his abil- 
ity to exercise ordinary and 
reasonable control in the opera- 
tion of a motor vehicle. 

Driver licenses must be re- 
newed at least once each three 
years. 

Operators must be at least 16 
years old. 

Licenses must contain a com- 
plete description of the person 
to whom issued. 

After the law becomes effegc- 
tive, any driver, living in a 


meeting federal requirements). 

Originally, the bill contained 
the following enforcement pro- 
vision: 

“The attorney general may 
authorize any law enforcement 
officer of the U. S. or of the 
several states or any political 
subdivision thereof to enforce 
the provisions of this Act under 
such regulations as he _ shall 
prescribe.” 

However, this section was 
stricken out by the committee 
with the statement that it was 
“superfluous and unnecessary.” 

As it stood originally, every 
local constable in the country 
could have been named an en- 
forcement officer. 

Now, the bill, without men- 
tion of enforcement, apparent- 
ly leaves it to the Department 
of Justice and its G-Men to 
check up on violations. 


ICC To Investigate 
Midwest Truck Rates 


N. P. N. News Bureau 
WASHINGTON, April 11.— 
For the second time since motor 
carriers were placed under fed- 
eral Interstate 
Commerce Commission will in- 
vestigate the rates and practices 


regulation, the 


of motor (common) carriers op- 
erating in an extended territory, 
which is result 
minimum 


expected to 
In prescribing of 
charges. 

The ICC has ordered an in- 
quiry into operations by carriers 
in Central (Illinois, 
Indiana, Michigan, Ohio, Wiscon- 
sin, 


Territory 
and parts of Iowa, Ken- 
tucky, New York, 
Pennsylvania, and West Virgin- 
ia) with a view to singling out 
rates, charges, classifications and 
other practices in violation of 
the federal motor carrier act. 

The first investigation into 
motor carrier rates and charges 
was conducted in Middle Atlantic 
territory, following which ICC 
ruled that carriers in the area 
should not charge rates lower 
than those published by the Mid- 
dle Atlantic States Motor Car- 
rier Conference, Ine. It was 
brought about by the publication 
of tariffs by a carrier below 
these rates. 

However, the _ investigation 
delves only into the rates, char- 
|lges and practices of common 
carriers by motor vehicle. Most 
petroleum products move either 


Missouri, 


state which did not have such}by private or contract carrier, 
a law, would be subjected tc] neither of which would be affect- 


a maximum penalty 


of $30(f ed by the new investigation. 
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Oil Men Hear 
Banker Predict 


Upturn in June 


BOSTON, April 9. Predict- 
ing an upturn of business by 
June, Elliott S. Boardman, stat- 
istician of Federal Reserve Bank 
of Boston, and instructor of 
Business Planning and Research 
at Northeastern University, one 
of the principal speakers at the 


annual convention of the Inde- | 


pendent Oil Men’s Assn. of New 
England here April 7, said that 
credit was all set for a large 
business expansio-n_ which 
should reach its peak in Sep- 
tember and October of 1938. 

Boardman was careful to ex- 
plain that his predictions rep- 
resented his own guesses as an 
individual. Representatives of 
the Federal Reserve Board, he 
explained, are not permitted to 
express views which might be 
construed as indicating the view 
of the board. 


Departing from its practice 
of holding two-day meetings, 


the 1938 New England conven- 
tion was a one-day affair at the 
Bradford Hotel, presided over 
by President P. A. Brewer, 
Brewer Petroleum Service, Inc. 
About 1500 members and guests 


attended the annual banquet 
and show. 

In stressing his views on 
what is ahead for business, 
Boardman exhibited charts 
which traced production vol- 


ume and price back more than 
10 years. He said he didn’t be- 
lieve that automobile sales 
would continue at the pace of 
the past 10 years, but he be- 
lieved prospects for motor fuel 
in 1938 were far better than 
prospects for automotive man- 
ufacturers. 

Boardman likened the depres- 
sion to a flat tire, and said that 
some inflation was necessary to 
bring the tire back to running 
condition; but the gauge must 


be right. Too much air will 
blow the tire all to hell, he 
warned. 

He told oil men, however, 
not to fear currency inflation, 
as he didn’t believe that this 
country would go to that ex- 
treme. 

Touching on the national 
debt, Boardman_said that the 


government had spent $22,000,- 
000,000 more than it received 
during the years from 1931 to 
1937. He added a somewhat 
wistful note when he said that 
in 1937 the debt had not ex- 


ceeded receipts by as much as 
it had in previous years. 
From 


1910 to 
? 


1915 he said 


‘that the national debt had | said that factoring has been re- | 


never exceeded $1,750,000,000. |cently made available to the oil 
In 1920 it had reached $25,000,- industry. The factoring of ac- 
000,000. From 1920 it was stead-| counts, he explained, is a serv- 
ily reduced, but started to climb |ice where the factor purchases 


Phillips Now In 


in 1931. On March 31, 1938, it|the accounts receivable, 


had reached $37,550,000,000, the 


highest in the nation’s history. | 
Col. T. A. Peck of New York, | 
machinery designer and petro- | 


leum technologist, spoke on the 
necessity of 


for the factors to make two 
cooperation _ be- | 


tween all branches of the in- | 


dustry. 

“Better relationships”, Peck 
said, “in my opinion are des- 
tined to eliminate the ills and 
misunderstandings which har- 
ass the oil industry today. 

“But when we start to look 
around for some bold Moses to 
lead us out of the wilderness 
of those confusing 
which harass the 
land oil man, out 


New 


| said, is to pay 80 or 90 per cent 


concepts | 
Eng. | 
of the be- | 


clouded underbrush of conflict- | 


ing policies, out into the pleas- 


ing valleys of better tomor- | 
rows, we must remember the | 


lessons of history, for history 
has an aggravating way, and 
a persistent way of repeating 
itself.” 

E. Dean Fuller of New York, 
president of 
Co., discussed the “Factoring of 
Petroleum Accounts’. Fuller 


‘counts receivable are factored, 


| weeks. Consumers, he said, gen- | 
| weeks to pay their fuel bills, re- 


Fuller-Sherman | 


Cleveland Area 


N.P.N. News Bureau 
CLEVELAND, April 11.—The 
|Great Lakes Oil Co., newly- 
formed independent jobber con- 
cern, has obtained the franchise 
to sell Phillips “66” gasoline and 
other products of the Phillips 
Petroleum Co. in Cleveland. 

William Wishar, Cleveland 
broker of oil marketing proper- 
ities, is the majority stockholder 
in the new company. 

One new gasoline station has 
already been built and opened 

by Great Lakes and plans are 
under way for two or three more 
|and six leases, Wishar said. 

Great Lakes bought the bulk 
plant of the former Mid-West 
| Refining Co. near the Cuyahoga 
River. 

Since Phillips gasoline, refined 
_in the Mid-Continent, reaches 
| East St. Louis via the Great 
Lakes Pipe Line, the new oil 
| company has two alternatives 
|in moving gasoline eastward to 
|Cleveland. It can either barge 


mak- 
ing it no longer necessary for 
the company to carry as large 
an amount of working capital. 

It is customary, he explained, 


payments for accounts receiv- 
able purchased. The practice, he 


at the time assignments are 
made, the balance being paid 
when the customer meets the 
obligation purchased by the 
factor. 

A business of a minimum of 
1,000,000 gallons of fuel oil, 
Fuller stated, can usually be 
factored. Formerly he said a 
gross of $100,000 was taken as 
the basis for factoring. 

He pointed out that where ac- 


capital could be turned over 
not less than 30 times during 
'a heating oil season lasting 30 


erally take an average of six 


|sulting in a maximum capital 
turn-over of five times for un- 
factored sales during a 30 week 
‘fuel oil season. 








S. O. lndliane 
Sales Gain 9% 


By Teletype 


N. P. N. News Bureau 

CHICAGO, April 12.— Sales 
of the Standard Oil Co. of In- 
diana and controlled companies 
last year were $358,227,298, a 
nine per cent 


and ‘subsidiaries. 

Total sales of petroleum prod- 
ucts, except crude oil, were 
80,042,256 barrels, an 8.1 per 
cent gain. Sales of tires, bat- 
teries and accessories declined 
in 1937, amounting to $8,201,275 
against $8,340,111 in 1936. 


Net earnings-for last year, 
after taxes and depreciation, 
were $55,950,784, or $3.66 a 
share. In 1936 net earnings 
were $46,883,448 or $3.09 a 
share. Dividends paid last year 
were $35,075,524 or $2.30 a 
share. 

The report lists net reserves 
of crude oil at an estimated 


481,000,000 barrels against 365,- 
000,000 barrels estimated in the 
1936 report. The company’s to- 


tal number of oil wells as of 
December 31, was 3781, and 
the’ net production during the 


year was 32,032,164 barrels. 
Leasing of company-owned 
service stations “has so far been 


gain over 1936 | 
sales, according to the annual 
report of the Indiana Standard | 


down the Missouri and up the 
|Ohio River to Cincinnati and 
| thence by rail or truck transport 
+ northward across the state of 
Ohio, or ship via Chicago and 
/down the lakes to Cleveland. 
|Wishar said his company had 
|/not completed permanent ar- 
| The statement reports 93,408|rangements for _ transporting 
stockholders as of Dec. 31, 1937, | gasoline. 

against 91,854 at the end of Wishar, who is vice president 
1936. Average number of shares and general manager of the new 
|held by a stockholder was 163) Great Lakes Oil Co., was _for- 
last year against 165 in 1936,| merly district sales manager of 
|and no single stockholder holds the Sun Oil Co. here, subse- 
as much as 5 per cent of the quently a field representative of 
stock. the NRA Ohio Petroleum Code 
Committee. Since then Wishar 
has been a broker of oil mar- 
keting properties; he negotiated 
,|the sale of Columbia Refining 
Co.’s 275 northern Ohio stations 
to Guif Refining Co. 

Wishar said his company will 
sell on the merits of Phillips 
products and shy from cut-price 
operation. 

Cleveland in 1935 split $16,511,- 
000 worth of business among 
1135 stations, according to the 
U. S. Bureau of Census, and as 
such was more highly competi- 
tive than comparable cities of 
Detroit, Chicago or New York. 


;reasonably successful” the re- 
port states, with some instances 
of stations doing better under 
\lessee operation, and in a few 
|instances not doing as well as 
/under company operation. 


The report shows the 1937 
average weekly wage of em- 
ployes, including officers and 
directors, was $39.50, against 
$25.14 given by the U. S. De- 
partment of Labor as the av- 
erage weekly wage for all man- 
ufacturing industries. 


‘Although the prospect for 
another year as good as 1937 
is not encouraging at this early 
date, the work of 1938 is nev- 
ertheless being pushed forward 
aggressively and with hope for 
an eventually satisfactory out- 
come,” the report states. 


Oil Burner Shipments Down 
Clark Oil Co. Leased 


MANITOWOC, Wis., April 11. 
-~ The Barnsdall Refining Corp. 
has leased the Clark Oil Co., 
one of the larger independent 
jobbers in Wisconsin with bulk 


N. P. N. News Bureau 
WASHINGTON, April 11. 
American manufacturers ship- 
ped 5538 oil burners in Febru- 
ary, compared with 6338 in 
January and 9828 in February 
last year, Census Bureau re-' plants in Manitowoc, Plymouth 
ports. Figures are for oil burner and Reedsville. The company 
units consuming fuel oil of No. marketed about 1,500,000 gal- 

1 grade or heavier. lons of gasoline last year. 
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Court Holds Michigan 
Fair Trade Law Valid 


DETROIT, April 11.—Prepar- 
ations were being made today 


to bring the question of consti- | 


tutionality of Act 282, Michi- 
gan’s fair trade law, squarely 
before the Michigan Supreme 
Court. 

Final determination of the 
law’s constitutionality was as- 


sured as Harry J. Victor of De- | 


troit, co-partner in Liberty Serv- 
ice Stores, said he would ap- 
peal to the state’s highest court 
the decision April 8 of Record- 
ers Judge John J. Maher up- 


holding the fair trade law. 
Judge Maher, in his decision 
in the case of the People vs. 
Harry J. Victor, found the de- 
fendant, a _ gasoline retailer, 


guilty of criminal charges of. 


unlawful giving of premiums in 
violation of Section 6 of Act 
282. Section 6 prohibits anyone 
in the baking or petroleum in- 
dustry from giving premiums 
with the intent to injure or de- 
stroy a competitor. 

The three Liberty Service 
Stores today were reported still 
giving away premiums, but offi- 
cials of the company said that 
they had not definitely deter- 
mined whether or not Liberty 
Service Stores would continue 
to give premiums between now 
and a Supreme Court decision 
on the law’s constitutionality. 

The decision of Recorders 
Judge Maher is contradictory 
to previous decisions of the 
Wayne County Circuit Court 
and the Kent County Circuit 
Court, both of which declared 
Act 282 unconstitutional. These 
courts. held that Act 282, in 
singling out the bakery and pe- 
troleum industries, was discrim- 
inatory and arbitrary in nature 
and that the act violated the 
Cue process sections of both 
the state and the Federal Con- 
stitutions. 

Judge Maher, in his decision 
Friday, however, said, “It is 
true that the act under consid- 
eration attempts to regulate 
the sale of only two products, 
namely petroleum and baked 
goods. The Supreme Court of 
this state passed on this same 
question in the case of Kelley 
vs Judge of Recorders Court. Tn 
that case it was held that ‘A 
Statute does not violate the 
equal protection clause of the 
constitution merely because it is 
not all embracing, and that a 
State may properly direct its 
legislation against what it 
deems an existing evil without 
covering the whole field of pos- 
sible abuses.’ ” 

The court also declared the 


sale of gasoline within the 
public interest, so that public 
welfare is involved. It held that 
the practice of giving of prem- 
iums if continued long enough 
would eventually eliminate 
many competitors and thus 
tend to promote monopoly. Since 
Victor freely admitted the fact 
of his giving of premiums, the 
court ruled that the perpetra- 





Court decisions have held 
Michigan’s fair trade law 
both constitutional and un- 
constitutional. A real test 
of the law, however, de- 
pends upon the economic 
laws of supply and demand 
and price that funda- 
mentally govern the mar- 
keting of gasoline. 

A comprehensive review 
of the suits brought in De- 
troit under Act 282, of 
which the Harry J. Victor 
case is but one, and of the 
economic factors in the 
Detroit market will be pub- 
lished in an early issue 
of National Petroleum 
News. 





‘tor of a voluntary act is pre- 
|sumed to be responsible for the 


results or consequences of the 
act. Therefore the element of in- 
tent to injure or destroy a com- 
petitor may be implied, the 
court said. 


Hails Victory 


. Rankin P. Peck of Detroit, 
secretary of the Retail Gasoline 
Dealers Assn. of Michigan, 
hailed the decision as a great 
victory in his association’s 
battle for a “fair margin’ for 
Detroit gasoline dealer’s. His 
organization has instigated 
some 21 suits under Act. 282 
which have been held in abey- 
ance pending the outcome of 
the case of the People vs Harry 
J. Victor. 

Pronouncing of sentence in 
the case was deferred until 
April 19, to afford time for fil- 
ing a claim of appeal, Percy 
Donovan, attorney for Victo1 
said. 


S. C. ‘Gas’ Tax Collections 


COLUMBIA, S. C. Gaso- 
line tax collections, at 6 cents 
a gallon, brought $836,667.12 
into the South Carolina state 
bank account in February, com- 
pared with $793,072.32 in Feb. 
ruary last year, the state tax 
collector reports. 


W. B. Flynn Dies 


N. P.N. News Bureau 

TULSA, April 11.—William B. 
Flynn, aged 48, employe of the 
C. J. Wrightsman Oil Co., was 
killed the night of April 7 when 
his automobile crashed into a 
culvert near Baton Rouge, La. 
Flynn was an independent op- 
erator in Texas for several 
years, then joined the Standard 
Oil Co. of Kansas staff as land 
man. He joined the Wrights- 
man company several years 
later, and in 1937 was _ trans- 
ferred to New Orleans as land 
man and manager of properties 
for Wrightsman in Louisiana. 


Threat of Fuel Oil Tax 


Not Dead, O.B.1. Hears 


By Teletype 
N. P. N. News Bureau 

CHICAGO, April 12. The 
Oil Burner Institute, holding its 
annual meeting here, last night 
inaugurated the custom of hold- 
ing the president’s’ dinner. 
Frank E. Spencer, Chicago, of 
Spencer Petroleum Co., pre- 
sided. 

Threat of federal taxation of 
fuel oil was not ended with de. 
feat of the Boland fuel oil tax 
bill, General Baird H. Markham, 
New York, director of the 
American Petroleum Industries 
Committee, told the burner man- 
ufacturers at the banquet last 
night. Organization and educa- 
tion will have to be continued, 
Markham said, to meet future 
attempts to tax and control the 
industry. 


The meeting continued today, 
with speeches and conferences 
for members and the board of 
directors. 


Carbon Black Decision 
Upheld In Texas 





AUSTIN, Tex., April 11. 

A Court of Civil Appeals de- 
cision that the carbon black 
tax in Texas applied to any 
form of manufacture of the 
product was upheld by the Su- 
preme Court when it refused 
to grant a review of the suit 
brought by the Peerless Car- 
bon Black Co. The company 
had contended it was not liable 
for the tax inasmuch as it did 
not manufacture carbon black 
by the methods described in 
the Act levying the tax. 


BALTIMCRE State of 
Maryland collected its 4-cents- 
a-gallon gasoline tax on 17,480,- 
715 gallons of gasoline sold in 
the state during February, tax 
officials Gisclose. February gal- 
lonage last year was 15,959,- 
031. 


Road Fund 
Deeply Cut 


By Teletupe 
N. P. N. News Bureau 


WASHINGTON, April 12.— 
The House Appropriations Com- 
mittee today reported the Agri- 
culture Department Appropria- 
tion bill for the next fiscal year, 
beginning July 1, with the funds 
tor public roads slashed almost 
to half the current year’s ap- 
propriation. 

The committee recommended 
an appropriation of $93,000,000 
compared with $167,500,000 for 
the current fiscal year, ending 
July 1. 

These funds are to be used for 


‘allocation to the projects ap- 


proved under the authorizations 
for the coming year. The au- 
thorization, passed in 1936, 
called for the same amount for 
the coming year as the current 
year, although President Roose- 
velt late in 1937 recommended 
that they be cancelled. Obvious- 
ly, this slash in the money made 
available will mean that a 
smaller percentage of projects 
will be approved for federal-aid 
than if the appropriation had fol- 
lowed the authorization. The 
slash was recommended in Pres- 
ident Roosevelt’s highway mes- 
sage. 

Greatest cut in the pubiic 
roads appropriation is in the 
actual dollar-for-dollar federal 
aid primary road fund, which 
the committee recommended 
slicing from $150,000,000 to 
$63,000,000 ior next year. 

The $2,500,000 fund for public 
lands highways, carried in the 
current agriculture appropria- 
tion, would be eliminated in the 
committee draft of the appro- 
priation for next year. 


Grade Crossings 


Two small increases were 
recommended in road funds. The 
committee draft doubles the $5,- 
000,000 carried in the current 
appropriation for “feeder” or 
secondary roads. Like the pri- 
mary road federal-aid money, a 
federal allotment to a “feeder” 
road project must be matched 
with state funds. 

The committee also recom- 
mended doubling the $10,000,000 
fund which was appropriated 
for the current year for grade 
crossing elimination. ‘ 

Meanwhile, the House Roads 
Committee, which held hearings 
on Representative Cartwright’s 
bill to make authorizations for 
the fiscal years 1940 and 1941 
at the same level as those for 
1938 and 1939, has not yet re- 
ported the measure. President 
Roosevelt’s highway message 
recommended these authoriza- 
tions be held to $100,000,000. 
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Dealers Urge Joint Board 





MILWAUKEE, April 11. 
Directors of the National Assn. 
of Petroleum Retailers in semi- 
annual meeting here last week 
adopted a resolution proposing 
a board of retailers, jobbers, 
refiners and producers to create 
harmony and solve the indus- 
try’s troubles. 


of 


Government 
the 
The 


industry is 


investigation 


industry was condemned. 


only hope of aiding the 


through oil men 


straightening their own house, 


David Shaw, St. Louis 1 
who 


‘etailer, 


is legislative committee 
chairman, told the directors. 

The jegislative committee’s 
proposal is self investiga 
tion, then a national code regu 
lating production, refining and 
marketing enforced by the fed 
eral courts. 


for 


Investigation of fraud in gaso 
line tax refund claims by the 
postoffice department was 
sought in another resolution. 
M. E. Holland, Racine, Wis., re- 
tailer, charged that industrial 
concerns and farmers used gas 
oline in highway vehicles and 
claimed a refund for non-high 
Way uses 

Collect Tax At Refinery 

Collection of the gasoline tax 
at the refinery, to avoid tax 
evasion, was sought in a reso 
lution calling on congress to 
appoint a committee to study 
possibilities of refinery 
than state tax collecting. 

Another resolution adopted by 
the directors called on states 
to stop attempting to controi 
marketing. 

Directors adopted a resolution 
opposing lotteries, bank nights 
and of chance at serv- 
ice Wilmer R. Schuh, 
Milwaukee, association presi 
dent, said the promotors were 
the only ones to profit through 
lotteries, 
noi 


Pames 


stations. 


and gasoline sales are 
inereased one gallon. 

The association plans to form 
local organizations of retailers 
where none exist now, starting 
with Wisconsin. 

Membership on the board was 
increased through addition 
four Hew members. They are 
John R. Boettcher, Jr., Phila- 
delphia; D. D. DeMille, Minne 
apolis; Jesse Hawley, Daven- 
port, Iowa; and E. H. Wray, 
Algona, Iowa. 

A banquet, 


ot 


with about 750 
retailers attending, was given 
April 5, for directors and local 
retailers. Phil S. Hanna, editor 
of the Chicago Journal of Com 
merce, was the speaker. 


rather 





Texas Crude Output 
Below Allowable 


N. P. N. News Bureau 
AUSTIN, Tex., April 11.— 
Crude oil production in Texas in 
February lacked 545,808 barrels 
of equaling the fixed allowable, 
the Texas Railroad Commission 
This underproduction 
was 1.53 per cent below the fixed 
allowable as compared with 2.15 
per cent underage in January. 
Less storage was reduced 
from 4,692,811 barrels to 4,597,- 
O87 barrels, a decline of 95,724 
barrels. There was a total al- 
lowable during February of 35,- 
632,400 barrels and an indicated 
production of 35,086,592 barrels. 
The figures were tabulated 
from reports of 5111 operators, 
15,174 31,764 flowing 
wells and 47,114 pumping wells, 
with 34,888,212 barrels of pipe 
line runs. Other oils moved in- 
cluded 46,512 barrels in tank 
127,290 barrels in trucks 
and 29,736 barrels fuel and 28,- 
286 barrels miscellaneous. 


reports. 


leases, 
cars, 


Supreme Court To Hear 
FTC On Sears Contract 


N. P.N. News Bureau 
WASHINGTON, April 11.— 
‘rument before the United 
ates Supreme Court on the 
appeal of Federal Trade Com- 
mission from a decision of the 
Sixth Circuit Court of Appeals 
which set aside the Commis- 
sion’s cease and desist order in 
the Goodyear-Sears Roebuck 
case has been tentatively set for 
the week of April 25, the FTC 
said today. 


Al 
St 


The commission was recently 
granted a writ of certiorari in 
the case, after a petition had 
been filed by Assistant Solicitor 
General Golden W. Bell. 

In setting aside the commis- 
sion’s order in the case, which 
Was Started in 1933, the circuit 
court of appeals said the con- 
troversy represented in the or- 
der had become moot by enact- 
ment of the Robinson-Patman 
Act, which amended Section 2 
of the Clayton anti-trust act, 
and by cancellation of a contract 
between Goodyear and Sears 
toebuck for the purchase and 
sale of tires. The commission’s 
order charged violation of Sec- 
tion 2 of the Clayton act. 

The commission, 


in turn, 


| claimed that its order was “gen- 
' eral in scope, and directs the re- 


To Promote Harmony in Oil 


| prices than it accords other pur- 
| chasers. 
| contract, therefore, did not de- 
| stroy or limit the continuing ef.- 


spondent (Goodyear) to cease 
and desist from selling to Sears 
Roebuck at lower net realized 


Abandonment of the 


fectiveness of the order.” 
As to the amendment of the 


_Clayton Act after the order was 


issued, the commission main- 


_tains this action “does not op- 


erate as a bar to subsequent en- 
forcement of the order.” 


The commission says the cir-! 


cuit court exceeded its authority 
in declaring the controversy 
moot, and that what it should 
have done “and all it had the 
power to do” was to dismiss, 
without prejudice, the petition 
for review. 


Ten ‘Alky-Gas’ Talks 
On Chemurgic List 


N. P. N. News Bureau 

CHICAGO, April 11.—An 
afternoon of alcohol-gasoline mo- 
tor fuel is on the program of 
the fourth annual Chemurgic 
Conference, April 25, 26, and 27 
in Omaha. 

The Agrol session April 26 in- 
cludes the following: ‘Progress 
Report,” by Leo M. Christensen, 
of Atchison, Kansas, Atchison 
Agrol Co. 

“Can We Design New Motors 
For Agrol?” by H. C. Merritt, 
of Milwaukee, Allis-Chalmers 
iO. 

“Growing Crops For Agrol,” 
by Claude Speck, of Atchison. 

“Distributing Agrol,” by Frank 
L. Robinson, of Sioux City, 
Iowa, Atchison Agrol Co. 

“Agrol In The Service Sta- 
tion,” by Guy Ramesbotham, of 
Sioux City. 

“Agrol And The Service Man,” 
Hugh Kipper, of Sioux City. 

“Agrol Performs,” by George 
Corner, of Blue Hill, Neb. 

“Agrol And The _ Business 
Man,” by John Savory, of Atch- 
ison. 

“Agrol And The Community,” 
by Paul T. Beardsley, of Sioux 
City, chairman of the Sioux City 
Chamber. of Commerce Agrol 
Committee. 

“Agrol And The State,” by Con 
McCarthy, of Omaha. 

W. F. Coover, of Ames, Iowa, 
State College, will preside. After 
the conference closes there will 
be an inspection trip through 
the Atchison Agrol Co. plant at 
Atchison, Kansas, for confer- 
ence guests. 

The conference banquet will 
be on the evening of April 26 
with William J. Cameron, of De- 
troit, Ford Motor Co., as the 
speaker. 


oe 


Crude Stocks Increase 


680,000 Barrels 


—__—— 


By Tédelype 
N. P. N. News Bureau 

WASHINGTON, April 12. — 
Stocks of crude petroleum on 
April 2, were 308,237,000 bar- 
rels, a gain of almost 4,000,000 
barrels over stocks on March 
5, four weeks earlier, Bureau 
of Mines figures reveal. 

The gain during the week 
ended April 2 amounted to 680,. 
000 barrels. Stocks of foreign 
crudes decreased 75,000 barrels 
during the week, making the 
net gain in domestic crudes 705,- 
|000 barrels. Stocks on April 1, 
| 1937, nearest comparable date 
| last year were 297,374,000 bar- 
rels. 

Stocks by grades, 
changes, follow: 


showing 


March April 


Grade 26 2 Change 


(Thousands of Barrels) 
4,462 4,511 


967 921 


Penna. Grade 
Other Appal.. 
Lima-N. E. 
Ind.-Mich.. 
Ill.-S. W. Ind... 
N. La. & Ark. 
W. Tex. & S.E. 
New Mex. 
East Texas 
Other 
Mid-Cont.. 
Gulf Coast 
Rocky Mts. 
California 
Foreign 


1,352 
9,539 
8,702 


1,264 
9,686 
9,060 


31,205 
26,780 


30.647 


26,674 


.127,192 127,419 
23,875 24,291 
23,738. 23,725 
26,293 26,607 
3,757 3,682 

Total 
reported 

Unreported 


287,857 ;‘ 
19,700 


Total stocks.. .307,557 308,237 


Upward Trend Shown 
In Pump Sales 


N. P. N. News Bureau 
WASHINGTON, April 11.— 
Shipments of gasoline pumps by 
U. S. manufacturers in Feb- 
ruary showed an increase of al- 
most 10 per cent over January 
shipments, Census Bureau 
ports. 

Shipments of all types in Feb- 
ruary numbered 6,177 units 
(5,657 power- and 520 hand-op- 
erated), compared with 5,652 
pumps in January (5,176 power- 
and 476 hand-operated). Value 
of February shipments, f.0.b. 
factory, was $1,214,102, com- 
pared with $1,080,343 in Jan- 
uary. 

Computing pumps shipped in 
February numbered 5,097, val- 
ued at $1,094,805, compared with 
4,253 in January. 

Shipments of all types of 
pumps in February, 1937, num. 
bered 9,044, of which 7,333 were 
computing type. 


re- 


_ 
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Col. Thesiisen Will Smoke Out | 
Dr. Jekyll, Mr. 


N. P.N. News Bureau 
TULSA, April 11.—Having de- 
nounced oil companies that op- 
erate in Texas as “great con- 
servationists,” but run wells 
“wide open” in Louisiana, Col. 
Ernest O. Thompson, member 
of the Texas Railroad Commis- 
sion, has promised to “smoke 
them out” at the statewide hear- 
ing April 18 at Austin. 
Commenting that yesterday 
several companies in Oklahoma 
Kansas reduced pipeline 
takings, Thompson said, “It is 
about time that runs were re- 
duced up there and I am glad 
to see cooperation in other 


states with our efforts to keep 
praduction within consumption. 
Louisiana, where the oil tax is 
11 cents a barrel, is the worst 
spot on the picture of oil prora- 
tion. There some companies are 
producing as much as 500 to 
700 barrels a day from individual 
wells. 

“Those same companies are 
operating in Texas and pretend 
to be great conservationists. It} 
strikes me that the laws of} 
nature and common sense rules | 
of good production practice) 
would govern in both states or) 
anywhere else. I intend to 
smoke ’em out and intend to) 
confront these operators with} 
the figures at the next proration | 
hearing. They ought to tote) 
fair on this proration matter. | 
The information we have is. 
that the producers produce all 
the oil they desire to flow from 
their wells. They simply pay | 
the tax of 11 cents a barrel and 
produce all they want up to the 
wells’ ability.” 


Will Tell Interstate Body 


The colonel made it plain that. 
he was not complaining of the 
authorities in Louisiana. “They 
represent a sovereign state and 
they have the privilege of mak- 
ing such rules and regulations 
as they see fit and proper,” he 
said. That is their right. No)| 
other state can properly inter- 
fere. But I am protesting the 
action of these companies in 
producing wide open when our 
Operators in Texas are reduced 
to a per well average of 27 bar- 
rels per day in our prorated 
fields and shut in one day a 
‘week in addition.” 

As chairman of the Interstate 
Oil Compact Commission, Col. 
Thompson said, he would bring 
the matter to the attention of 
that body at its meeting in 
Wichita, Kan., April 29 and 30. 


and 


price changes. 


| know, 


Hyde Producers 





Portex Starts Gas Plant 
N. P. N. News Bureau 
TULSA, April 11.—Portex Oil 
Co., of Portland, Ore., has 
started construction of its pro- 
posed $150,000 gas _ recycling 
plant in Shelby county, two 
miles west of Logansport, La. 
Gas will be taken from two 
wells with the third to be used 
for repressuring. Plant is ex- 
pected to be completed by May 
2, and will be the first of its 
kind in this section. 


East Texas Refiners 
Quizzed by G-Men 





KILGORE, Tex., April 11. — 
That the Federal Bureau of In- 
vestigation is checking into the 
crude oil price situation in East 
Texas is indicated by a ques- 
tionnaire which apparently has 
been given to each refiner in 


the district. 

Several of the questions per- 
tain to information relative to 
price schedules of major com- 
panies in East Texas and in 
adjacent fields, the pipe line 
tariffs for movement of East 
Texas crude to Gulf coast re- 
fineries, as compared with tar- 
iffs for crud@a from surround- 
ing fields to the same destina- 
tions; the owners of Texas pipe 
line facilities and indication if 
the facilities are affiliated with 
major companies. 

The refiners are being asked 
also for prices realized from 
sale of gasoline and other major 
products during the past two 
years, together with dates of 

The investigators want to 
it appears, if the de- 
mand for East Texas crude has 
declined over the past year and 
if there has been an actual sur- 
plus of such crude, and also 
if the refiners believe that nor- 
mally the surplus would have 
caused a drop in the _ price 
posted for crude. 

The refiners apparently are 
being asked ig they have any 
definite information that the 
major pipe line companies ex- 
port East Texas crude at prices 
of 15 cents per barrel over 
posted prices in the field, where- 
as the pipe line tariffs and stor- 
age charges boost the price of 
crude delivered to Gulf coast 
by some 20 to 22 cents a bar- 
rel. And finally the investiga- 
tors want to know if any ma- 
jor companies are paying a 
premium above the _ posted 
price. 5 


Weber New Pure Director 

CHICAGO, April 12. — N. H. 
Weber, a vice-president of Pure 
Oil Co. was elected a director 
at the company’s annual meet- 
ing last week in Columbus, O. 
This is a new place on the 
board. All other directors were 
re-elected. 

Henry M. Dawes, Pure Oil 
president, told _ stockholders 
that the company’s current re- 
finery modernization program, 
costing about $12,000,000 will be 
completed by August 1. 


California’s Output 
Shows Nominal Rise 


LOS ANGELES, April 9. 
Despite continued completions 


in the Long Beach harbor area. 


of the Wilmington field, crude 
oil production in California on 
April 7 stood at 711,838 barrels 
daily. Production March 28 was 
698,419 barrels. 

The breakdown for the three 
important producing areas was 
San Joaquin Valley fields, 283,- 
880 barrels; Coastal, 76,956 bar- 
rels, and Los Angeles Basin, 


351,002 barrels. Wilmington was | 


94,523 barrels, which was con- 
sidered a satisfactory showing 
in the face of seven wells com- 
pleted since April 1 for a com- 
bined initial production rate of 
16,600 barrels daily. Large pur- 
chasers of crude oil were re- 


ported curtailing their takings 
until storage conditions im- 
proved. 


Observers expected the next 
two. weeks to tell the story of 
whether the California industry 
will be able to avoid a general 
break in prices. 
believed this possible, but said 


production of independent gaso- | 
line would be a deciding factor. 


For the month of February 


the independent group produced | 


approximately 42,000,000 gal- 
lons, or 35 per cent, of the 119,- 
000,000 gallons sold in Cal- 
ifornia during that short month. 
Of this amount about 15,000,000 
gallons, or 12.6 per cent, was 
sold on the open market as sur- 
plus. It is estimated that be- 
tween 4,000,000 and 5,000,000 
gallons was sold at prices 1.5 
to 2 cents under the tank car 
price of major companies and 
large independents, and was 
pointed to as a definite threat 
to price stability of retail mar- 
kets. 

There has been considerable 
improvement in prices quoted 
on independent gasoline during 
the past two weeks, but move- 
ment of products was slower. 
One member of the trade said 
the situation would not improve 
until production of independent 
gasoline is curtailed. Unless 
this follows, he said, inde- 
pendent prices would not stand 
che pace. 


The majority | 


Its Crow Bar and Ax 
For 3 Texas Plants 





KILGORE, Tex., April 11.— 
Three refineries in East Texas 
which date from the early days 
of that field, which are estimated 
to have processed more than 
10,000,000 barrels of East Texas 
crude in five years of operation, 
will be dismantled. 

The plants were owned by the 
General American Oil Co., and 
operated at Arp, Overton and 
Gladewater. They have been 
sold for a reported $75,000 to 
$100,000. 

The refineries at one time 
were under the, name of John 
W. Gilliland, who was one of 
the earliest plant builders in 
the field. He built the Glade- 
water plant, obtained the Over- 
ton plant from’ H. B. May and 
then acquired the McMurrey 
refinery at Arp. When Trippett 
& Meadows of Shreveport 
merged with the Gilliland in- 
terests the firm was changed 
to General American Oil Co. 

A federal grand jury recently 
indicted 25 or more East Texans, 
among them J. W. and Ralph 
Gilliland, Ralph Trippett and 
A: H. Meadows on charges of 
conspiracy to defraud by viola- 
tions of state oil allowable regu- 
lations and making false affi- 
davits to the Federal Tender 
Board. 

J.. H. Campbell, a_ fugitive 
from a state charge in Tennes 
see of conspiracy to evade gas- 
oline tax and a federal charge 
at Shreveport for a similar of- 
fense, was sales manager for 
the Gilliland interests at the 
time he is alleged to have en- 
gaged in the conspiracies. 


Date Set to Hear Case 
On Fire Liability 


LOUISVILLE, Ky., April 11. 

Judge Mac Swinford of the 
U. S. District Court for Western 
Kentucky has set April 26 to 
hold hearings here on his finds 
of fact and conclusions of the 
law in the case of the Ameri- 
can Barge Line Co. and the 
Franklin Fire Insurance Co. of 
Philadelphia vs. Stoll Oil Re- 
fining Co. and the City of 
Louisville. 

The plaintiffs sued Stoll and 
the city for $158,000, alleging 
negligence on the part of the 
defendants resulted in a fire 
June 8, 1934, along the Louis- 
ville waterfront. Barges owned 
by American were destroyed. 

Judge Swinford’s “findings of 


fact” in the case, announced 
March 28, were in favor of 
Stoll. 





20 





ene 





Refiners Urged To Forego 


Spring Step-Up This Year 


(Continued from page 9) 
quired for economic working 
stocks.” 1% 

The report does not give an 
estimate for economic working 
stocks of gasoline which would 
be desirable on Sept. 30, 1938; 
but it does state that “estimated 
minimum requirements” in gas- 
oline stocks as of that date 
would be 62,000,000 barrels for 
the entire country. This would 
mean stocks for each company 
of not a barrel of gasoline more 
than bare necessities called for. 
In actual operations, with sta- 
bility achieved, somewhat great- 
er inventories- would be called 
for than minimum requirements. 

Minimum requirements in 
gasoline stocks as of April 1, 
this year, are given in Van 
Covern’s report as 78,500,000 
barrels and compare with 
timated stocks on March 31 of 
92,900,000 barrels. If inventories 
of gasoline on June 30, 1938, 
were the same level as those 
on the same date a year ago, 
they would total 75,300,000 bar- 
rels for the entire country. 


es- 


at 


Outlook for Demand 


Regarding the outlook for gas 
oline consumption during 1938, 
Van Covern’s report has the fol 
lowing to say regarding auto 
motive vehicles in use: 

“Total* automobile 
during 1937, 
passenger 
busses, amounted 
000,000. New 
during the yea 
but 3,000,000 
were scrapped. 
number 
ing the 
How many 


registered 


registra 
including 
trucks, and 
to about 30, 
car registrations 
were 4,100,000, 
units 
The 
vehicles in use dur- 
year totaled 26,400,000. 
new units will be 
during 1938 diffi 
cult to foretell at this time, but 
this have a very direct 
bearing upon demand. 
“Our own figures 
that retail of new 
cars, ete., may decline as much 
per cent, but we have 
seen figures which reflect a 
greater decline in anticipated 
sales. Assuming that new ve 
hicle registrations will total 
about 2,700,000 or almost 35 per 
cent and that scrappings 
will reach 2,150,000, a relatively 
higher figure than in 1937 
which the usual effect of 
conditions such as we are now 
experiencing, first-time buyers 
of new cars declining relatively 
in times such as these, we find 
a probable average number of 
units in use during 1938 of 27,- 
200,000, or just about 3 per cent 
more. 


tions 


cars, 


probably 


Ol 


IS 
} 
qaoes 


indicate 


the sales 


Ac 9° 
as SJ 


less, 


IS 


if we start on the basis of 
a 3-per-cent increase in vehicles 


‘So, 


average L« 


» Septembel 


in use, we must assume that 


each unit will consume as much| 


in 1938 as each consumed on an 
average in 1937 if we are to 
realize that much of an increase 
in the domestic 
motor fuel; but this may not be 
realized, especially in view of 
expected levels of business ac- 
tivity. 

“The difficulties involved in 
attempting to forecast demand 
a year ahead, especially when 
so many uncertainties exist, im- 
mediately become apparent. This 
is all the more reason why op- 
erations should be kept as 
flexible as possible and closely 
watched. We are now in one 
of those periods when the in- 
dustry can afford to be conserva- 
tive in estimating future de- 
mand, especially with gasoline 


inventories as high as they are.” | 


Taking January and Febru- 
ary domestic demand as a whole 
and attempting to interpret the 


demand for) 


|information for March avail- 
| able, coupled with the fact that 
| about 1,000,000 more automotive 
vehicles are available for use 
this year, the report says that 


vehicle for the first quarter of 
1937, thus indicating an increase 
in gasoline demand of about 
three per cent. 

Referring to the increase in 
gasoline exports during 1937, 
the report says that, should any 
/considerable portion of our cur- 
rent exports be forced upon an 


already curtailed domestic mar- | 


ket, serious dislocation might 

result, particularly in certain 

areas. 
Referring to the trend in 


crude oil production, the report | 
states that the trend coming) 


into 1938 was upward to a high 


of 3,506,200 barrels daily during | 


the week ended Jan. 22, this for 
the entire country. A decline 
followed which brought produc- 
tion Feb. 5 to 3,316,450 barrels. 
The trend has again been up- 
ward, the report brings out. 
The area east of California 





Preliminary Figures Domestic and Export Demand for 
Motor Fuel, 1937 Compared with 1936 


Domestic 


181,606,000 

1,316,000 

518,760,000 37 
1,421,000 
8.02% 


of Finished 


sarrels of 


Inventories 


March 31 
1936 
(USBM*) 
20,467,000 
1,991,000 
9,501,000 
31,959,000 
12,115,000 
8,456,000 
2,387,000 

699,000 
23,657,000 
3,258,000 
1,737,000 
60,611,000 
13,874,000 


Appi nian 


Mountain 


a 
Rock 
East of California 


California 


Export 
(Barrels of 42 Gallons) 


Total 


28,646,600 510,252,000 
78,000 1,394,000 
,974,000 556,734,000 
104,000 1,525,000 
32.82% 9.41% 


and Unfinished Gasoline 


42 Gallons) 


March 31 
1938 
(Es- 

timated) 


March 31 
1937 
(USBM) 


June 30 
1937 
(USBM) 
18,757,000 


1,967,000 
11,771,000 
32,495,000 
14,871,000 
9,943,000 
2,905,000 
734,000 
28,453,000 
3,114,000 
2,181,000 
60,243,000 
15,408,000 


19,442,000 
1,697,000 
9,921,000 
31,060,000 
13,633,000 
8,288,000 
2,300,000 
647,000 
24,868,000 
3,174,000 
2,033,000 
61,135,000 
14,148,000 


23,510,000 
3,130,000 
15,140,000 
41,780,000 
16,310,000 
8,250,000 
2,730,000 
690,000 
27,980,000 
3,820,000 
2,520,000 
76,100,000 
16,800,000 





United Stat 


74,485,000 


81,651,000 75,283,000 92,900,000 


it does not appear that the av-| 
erage motor vehicle for the first | 
quarter of 1938 more than held | 
its own with the average motor | 





T 


sureau of Mines 


Demand for Gas Oil and Distillate Fuel* 


—— Domestic 
1936 
(Bbls.) 


1937 
(Bbls.) 


Periods 
5,969,000 
6,135,000 
8,170,000 
8,613,000 
10,777,000 
14,251,000 
102,757,000 
48,842,000 
53,915,000 

1937 


July 


August 


6,584,000 
7,197,000 
8,672,000 
9,957,000 
11,639,000 
15,828,000 
117,377,000 
57,500,000 
59,877,000 


1938 


October 
November 
Decembe! 
Year 
First 6 Mos. 
Last 6 Mos. 


4 Mos. Ended 
January 

2 Mos. Ended 
January 29,107,000 

January 14,856,000 


418,497,000 50,066,000 
28,470,000 
12,642,000 
us 


Bureau of Mines 


Demand 


Export Demand 
1936 1937 Per Cent 
(Bbls.) (Bbis.) Change 


Per Cent 
Change 


2,015,000 
1,661,000 
1,699,000 
1,865,000 
1,678,000 
1,482,000 
20,448,000 
10,048,000 
10,400,000 
1937 


3,090,000 
3,046,000 
2,956,000 
2,547,000 
2,826,000 
2,021,000 
30,024,000 
13,538,000 
16,486,000 
1938 


+-53.3 
+ 83.4 
+74.0 


7,193,000 9,651,000 


3,650,000 
2,168,000 


4,278,000 
2,257,000 
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is now producing less oil than 
_at the first of the year, it is 
\stated, but considerably more 
'than the February low, all of 
| the increase being due to Texas, 
‘it is stated. On the other hand 
California, after showing an in- 
crease in crude production from 
the first of the year through 
March 19, has reduced its out- 
put 50,000 barrels a day during 
the past two weeks, it is stated. 
‘On this point of increased pro- 
duction, the report continues: 


Crude. Stocks Gain 


“Crude-oil production through- 
‘out the entire summer of 1937 
and well into the fall and win- 
ter, even in spite of the unneces- 
sarily high rate of runs to stills, 
'resulted in large additions to 
storage. The net overproduction 
of crude oil during last year 
was approximately 47,000,000 
barrels, or 130,000 barrels per 
day. This calculation is based 
on the conversion to crude oil 
equivalent of the 14,000,000- 
barrel increase in gasoline in- 
ventories during the year which 
on January 1, 1937 amounted 
to about 63,000,000 barrels, and 
on December 31 almost 77,000,- 
000 barrels, plus the daily-av- 
erage additions to crude-oil in. 
ventories which resulted from 
increasing these stocks from 
288,000,000 barrels on January 
1 to 306,000,000 barrels at the 
end of the year. 

“Neither the crude-oil pro- 
ducers nor the regulatory bodies 
can alone be held entirely re- 
sponsible for this large excess 
ot crude-oil production. Refiners, 
of course, must accept part of 
the responsibility because more 
times than not, perhaps, crude- 
oil producers and regulatory 
bodies were influenced by re- 
finers’ own nominations of their 
anticipated requirements, in set- 
ting production allowables.” 


Heating Oil Market 


Part of the difficulty in which 
the industry now finds itself is 
traceable to its efforts to supply 
the demand for furnace oils in 
a market definitely out of rela- 
tionship to the market for gaso- 
line and the yield of these two 
products from crude oil, the 
report brings out. 

“It seems reasonable to sug- 
gest, however, that the industry 
could watch the trend of the de- 
mand for gasoline and other 
products somewhat more closely 
and also the relationship be- 
tween current levels of gasoline 
inventories and the working 
stocks and seasonal require- 
ments thereof,’ the report 
siates. 

“This contention seems well 
founded after a comparison is 
made between necessary work- 
'ing stocks and seasonal require- 
ments of about 78,500,000 bar- 
rels on March 31 of this year, 
and actual inventories of about 
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93,000,000 barrels for the country | 
as a whole and, for the area east | 
of California, working-stocks | 
and seasonal requirements as! 
of the same date of not more! 
than _ 64,000,000 barrels as’ 
against estimated actual _in-} 
ventories of 76,000,000 barrels.” | 
Regarding the effect on the! 
general situation of the market’ 
for gas oil and distillate fuel! 
the report says the following: 


Burners in Use 


“During the winter just closed 
an average of about 1,500,000 
home-heating oil burners. were 
in use. This compares with 
1,350,000 units in use during the 
1936-1937 winter. While the sales 
of these burners during 1937, 
which amounted to 219,000 units, 
declined but slightly when com- 
pared with the 1936 total of 
225,000, the number sold during 
the last six months of 1937 
totaled only 123,700 units as 
against the 157,500 which were 
sold during the latter half of 
1936. This represented a 15-per 
cent decline. 

During January, 1938, the 
6605 home-heating units sold 
represented approximately a 33- 
per cent decline from the 9840 
sold in January of 1937. We 
have estimated the sales during 
February of this year at 6200 
or about 40 per cent less than 
the sales of February 1937, 
which totaled 10,403. 

“New residential-building ac- 
tivity, based upon the number 
of construction permits issued, 
declined considerably beginning 
with June 1937. There was, 
however, a _ reversal of that 
trend during the past January. 
While the number of permits 
issued for the construction of 
new family units increased con- 
siderably in that month, due 
possibly to the requirements of 
the new building code which be- 
came effective in New York 
City late in January, February’s 
total was about 50 per cent less 
than the corresponding month 
of 1937, and may be more in- 
dicative of the short-time trend 
in new residential-building ac- 
tivity.” 

Inventories of gas oil and dis- 
lillate fuels have _ increased 
«bout a million barrels in the 
past year, to March 31, and in 
California about three million 
barrels more, about half of this, 
however, being due to a transfer 
to light fuels from other un- 
finished oils. Total inventories 
of gas oils and distillate fuels 
in the U. S. on March 31 were 
estimated at 20,650,000 barrels, 
as compared with 16,724,000 bar- 
vels the same date in 1937. 

Sales of residual oils to do- 
mestic users in 1937 showed 
enly a 2.4 per cent increase, the 
report brings out, and in Oc- 
tober and December they were 
less than in the corresponding 
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DAILY AVERAGE PRODUCTION 
IMPORTANT DISTRICTS 


American Petroleum Inst. Figures 


Week Ended 
April9 April 2 
Barrels Barrels 
137,300 102,700 
518,000 491,850 
430,600 429,700 


Oklahoma City 
Total Okla.. 
East Texas 


Total Texas 1,323,350 1,320,900 
Rodessa 41,700 41,650 
Total La. 260,200 262,450 


California 714,400 704,500 
E. of Rockies. 2,677,950 2,662,750 
Total U.S... 3,392,350 3,367,250 
Crude imports. 72,570 65,280 
Tot. new sup’ly 3,464,920 3,432,530 











periods of 1936, reflecting the 
decreased rate of industrial pro- 
duction. 

Inventories of heavy fuel oils 
are at high levels, the report 
says. On March 31, in the area 
east of California there were 
about 10,000,000 barrels more in 
storage than’on March 31, 1937, 
the area along the Atlantic and 
Gulf coasts accounting for about 
6,000,000 barrels of this increase. 
The Illinois-Indiana district has 
about 3,000,000 barrels more 
than last year. In California 
these inventories appear to be 
14,000,000 barrels larger but 
transfers account for about a 
million barrels of the gain here. 

Total inventories of residual 
fuel oil in the U. S. March 31, 
1938, were estimated as 102,890,- 
000, as compared with 78,435,000 
barrels the same date in 1937. 


Asks Members’ Choice 
On Meeting Topics 


RICHMOND, Va., April 11. 
Because of the number of in- 
quiries received at the head- 
quarters of the Virginia Oil 
Men’s Assn. for information on 
accounting procedure and taxa- 
tion reports in connection with 
value and depreciation of capital 
investments of petroleum mar- 
keters, B. L. Ray (Standard of 
New Jersey), association presi- 
dent, is sending out a feeler 
to members asking whether 
they would be interested in 
hearing an authority speak on 
such a subject at the coming 
annua] meeting, May 20, at the 
John Marshall Hotel, Richmond. 

Ray also plans to ask an 
authority to talk on the present 
trend of the national Congress 
toward co-operation with busi- 
ness, provided enough members 
indicate their support of such 
speakers by assuring their at- 
tendance. 


U.S. Gasoline Stocks Decline, 


Gas Oils and Fuel Oils Climb 


N. P. N. News Bureau 

NEW YORK, April 12.—Bulk 
motor fuel stocks dropped 645,- 
000 barrels in the week ended 
April 9, while gas and fuel oil 
stocks continued to soar, report 
of the American Petroleum In- 
stitute today showed. 

Refinery crude runs to stills 
were down 36,000 barrels on 
daily average. Plants reporting 
to the Institute operated at 76.5 
per cent of capacity as compared 
with .77.5 per cent the previous 
week. 

Estimated U. S._ gasoline 
stocks totaled 92,279,000 barrels 
on April 9. Refinery stocks de- 
clined 1,224,000 barrels, while 
intransit and bulk terminal in- 
ventories rose 539,000 barrels 
and stocks of unfinished gaso- 
line were up 40,000 barrels. 

Gasoline inventories in the 
East Coast district «increased 
466,000 barrels. Substantial de 
clines were reported by the In- 
stitute, however, for several 
other districts as follows: Texas- 
Gulf, 464,000 barrels; California, 
356,000 barrels; Indiana-Illinois 
Kentucky, 116,000 barrels; Lou 
isiana-Gulf, 112,000 barrels; and 
Oklahoma-Kansas-Missouri, 89, 
000 barrels. 

Gasoline stocks April'9 were 
10,923,000 above inventories on 
the same date last year. 9 

All refinery districts reported 
increased inventories of gas and 
fuel oils. The largest increase 
was in California where stocks 
rose 601,000 barrels, and the 
country’s estimated total jumped 
1,569,000 barrels. 

Standing at 125,190,000 bar- 
rels on April 9, stocks of gas 
and fuel oils were 30,317,000 bar- 
rels above stocks ‘on April 9 
1937. 


’ 


I.P.A.A. Group Seeks 
To Curb Drilling 


N. P.N. News Bureau 

TULSA, April 11—The In- 
dependent Petroleum Assn. of 
America’s Committee on Bal- 
ance of Supply with Demand 
has named the following per- 
sonnel for its sub-committee on 
Unnecessary and Unprofitable 
Drilling: 

Chairman, R. A. King, King 
Oil Co., Wichita Falls, Tex.; 
vice chairman, A. S. Ritchie, 
McPherson Drilling Co., Wichita, 
Kan.; J. R. Pemberton, oil 
umpire, Los Angeles, Calif.; 
M. E. Baish, Malco Refineries, 
Inc., Artesia, N. M.; Don R. 





Knowlton, Phillips Petroleum 
Co., Bartlesville, Okla.; W. P. 
2. German, Skelly Oil Co., Tul- 
sa; Villard Martin, Ramsey, 
Martin & Logan, Tulsa; Edwin 
B. Hopkins, American-Maracaibo 
Co., Dallas, and R. L. Gordon, 
Indian Territory Illuminating 
Oil Co., Bartlesville, OKla. 

The association officials said 
that “while progress has been 
made toward accomplishment of 
planned, orderly development of 
fields and pools by agreement 
there is still much to be accom- 
plished in the elimination of 
unnecessary and _ unprofitable 
drilling, and it is expected that 
this sub-committee, composed 
of three lawyers, three en- 
gineers and three practical 
producers, will be able to work 
out some recommendations . in 
addition to the constructive 
recommendations rendered by 
this sub-committee during the 
past two years.” 


Natural Gasoline Output 
Up Over Year Ago 


N. P. N. News Bureau 
WASHINGTON, April 11. 


Daily average production of 


natural gasoline in February 


was 5,833,000 gallons, which 
was 486,000 gallons higher 


than in February a year ago, 
but 42,000 gallons under the 
January average, Bureau of 
Mines reports. 

Stocks increased at refineries 
and decreased at plants and 
terminals, the total on hand at 
the end of February, 210,714,- 
600 gallons, being 2,772,000 gal- 
lons above the total of the first 
of the month. 

Exports of natural gasoline 
showed an increase of from 7,- 
896,000 gallons in January to 
21,420,000 gallons in February. 


Oil Companies Get Refunds 


N. P. N. News Bureau 
WASHINGTON, April 11. 
Refunds for overassessments of 
income and profits taxes of two 
oil companies have been granted 
by the Internal Revenue Bureau. 
Associated Oil Co., San Fran- 
cisco, was credited with $152,- 
838.03 for overassessments in 
1919 and 1921, and Group No. 
1 Oil Corp., Fort Worth, got a 
credit of $20,014.26 for over- 
assessments in the 1926-28 

period. 
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Arkansas Rainmaker and Many 
Others Billed for WPRA Rodeo 


N. P. N. News Bureau 

TULSA, April 11. —- Harvey 
T. Harrison of Little Rock, 
Ark., an attorney, once re- 
marked that, as a representative 
of the Democratic governor of 
Arkansas with a Republican 
president at a Mdrought-relief 
conference, he “presented the 
cause of his consistency so 
adroitly and cunningly” that 
Arkansas was the first state to 
get rain after the conference. 

Harrison, who will talk on 
“The Law and the Profits,” is 
one of eight speakers to ad- 
dress the 26th annual meeting 
of the Western Petroleum Re- 
finers Assn. at the Arlington 
Hotel, Hot Springs, Ark., April 
25, 26 and 27. 

For a talk on “Business-Gov- 
ernment-Public Relations,” west- 
ern refiners will hear Glenn 
Griswold, publisher of McGraw- 


Hill Publishing Co.’s Business | 


Week. Whiting Williams, who 
qualified as an industria} rela- 
tions counsel by donning (on 
numerous occasions) a pair of 
overalls to sweat with labor, 
will speak on “This Day Our 
Daily Job.” These addresses 
will be given at the general ses- 
sion following the April 26 
juncheon. 

B. C. Forbes, editor and pub- 
lisher of Forbes Magazine and 
sire of five sons, and general 
manager James R. Adams of 
MacManus, John and Adams, 
Inc., advertising agency listing 
Detroit automobile manufac- 
turers in its portfolio, will be 
speakers at the April 27 ses- 
sion. 

Technical addresses April 25 
and 26 include “True Vapor 
Phase Process,” ‘“Pawhuska 
Road Tests for Vapor Lock, 
Octane and Fuel Losses,” ‘“Eco- 
nomics of Combination Crack- 
ing vs. Separate Topping and 
Cracking,” and “Water Treat- 
ing for Prevention of Seale, 
Corrosion and _ Organic 
Growths.” 


Mississippi Enacts Oil Bills 
JACKSON, 
Mississippi’s 
journed 


Miss., April 
legislature 
April 7 after 
several bills affecting the oil 
industry, including a gasoline 
grading law which becomes ecf- 
fective June 1. 


8. 
ad- 
passing 


Bills were passed 
privilege taxes on 
tions, deferring automobile 
registrations to October, and 
reducing by 0.5 cent the tax on 
kerosine, distillate, tractor fuel 
and other light fuel oils. 


reducing 
service sta- 





Gasoline Demand 


Is Keeping Pace 
With ‘37 Record | 


Y.P.N. News Bureau | 


WASHINGTON, April 11.— 
For the sixth successive month | 
crude oil production declined in| 
February, averaging 3,380,800) 
barrels, compared with 3,419,- 
600 barrels in January and 3,- 
327,600 barrels in February a’ 
year ago, according to the Bu- 
reau- of Mines. 

Texas and Oklahoma again| 
bore the brunt of the decrease, 
with Sunday shutdowns in the| 
Lone Star state and pinched-back | 
allowables in Oklahoma. Cali-| 


fornia and Louisiana production | 
again increased, while Arkansas’ | 
output was the highest since) 


1931. 


Domestic demand for motor! 


| With Louisiana Gulf coast | 
| reaching a new peak of 177,400) 


barrels, the state total amounted | 
| to 258,000 barrels daily. Devel-| 
opments in the Shuler area 
| pushed Arkansas production to| 
47,700 barrels, the highest since | 
| 1931. Completion of large wells | 


'in Wilmington field accounted | 


for the 26,000-barrel gain in Cal- 
|ifornia’s output, bringing the) 
state total to 736,000 barrels | 
|daily in February, from 709, 900 | 
‘barrels in January. * 

Pennsylvania’s daily average) 
|in February climbed to 52,400) 
‘barrels, while Michigan ad- 
| vanced to 51,000 barrels. 

“The daily average output of| 
'every state east of the Missis-| 
| sippi River increased, even 

though prices were weaker,” the’ 
|Bureau pointed out. 


| 


Mexico Gets Protest 
‘From British On Oil 


| 


By Teletype 
N. P. N. News Bureau | 


|Secretary of State Hull today) 


WASHINGTON, April i3--] 


declined to comment on the) 


|slightly below 


fuel in February amounted to, sharply worded note which the) 
31,861,000 barrels, which was | British government sent to 
the 32,000,000-| | Mexico requesting restoration | 
barrel figure for February, 1937. | of the properties of the Mexi-| 
However, exports, increasing to| can Eagle Oil Co., which were | 
3,931,000 barrels in February expropriated by the Mexican | 
this year, as compared with 2,-/ government at the same time 
640,000 barrels a year ago, made as were those of a number of! 


Land Low Rain 
Behind 8 Ball 


N. P.N. News Bureau 


' LOS ANGELES, April 9. 
The State Lands Act of 1938, 
an emergency measure passed 
| by a special session of the Cal- 
| ifornia legislature in March to 
provide machinery for leasing 
| and development of state-owned 
‘mineral and oil lands, appears 
| headed for the referendum pit 
| which blocks two previous 
measures of a similar nature. 

| The law provided for leasing 
'of state-owned tidelands along 
the California coast and for de- 
velopment of other mineral 
‘lands. It has been signed by 
'Governor Merriam and, unless 
| stopped, will become effective 
June 11. 

| However, last week State At- 
torney General U. S. Webb gave 
title to a referendum measure 
designed to hold up operation 
of the bill until it has been 
voted on by California citizens. 
‘The O’Donnell and Olson 
measures, both containing pro- 
visions for tideland oil develop- 
ment, were attacked by ref- 
erendum after being passed by 


total February motor fuel de-| 
mand higher than in 1937. 


ruary was Slightly higher than 
in January, the respective fig- 


ures being 1,137,893 barrels as 
against 1,134,709, according to| 


the Bureau of Mines report. 
Ahead Of Last. Year 


Surprisingly, in these days of 
business recession, domestic gas- 
oline demand for January and 
February was more than a mil- 
lion barrels ahead of the same 
period last year. 

Consumption of kerosine and 
fuel oil as a group rallied from 
the disappointing showing of 
January. Kerosine demand 
amounted to 5,017,000 barrels in 
February as compared with 4,- 
266,000 barrels in February, 
1937; gas oil and distillate fuels 
were up to 11,651,000 barrels as 
compared with 10,572,000 bar- 
rels. Residual fuel oil demand, 
however, was below a year ago, 
amounting to 23,627,000 barrels 
against 27 343,000 barrels in 
February, 1937 ‘f 

Daily average production of 
crude in Texas was down to 
1,272,900 barrels in February, a 
drop of 45,000 barrels from Jan- 
uary. Lowered allowables in 
Oklahoma and Kansas reduced 
the daily output of these states 
to 535,200 barrels and 170,900 
barrels, respectively. 


as 


American companies. 


| The British note said Great! 
On a daily average basis, do-| 


mestic gasoline demand in Feb-! 


Britain could “see no way in 
which this situation can be 
remedied but by the restoration 


of its properties to the company 


itself.” 


The note characterized the ex- | 
|propriation as “essentially ar- 
| bitrary in character,” 


and said 


that it was “tantamount to 


confiscation carried out under | 
a veil of legality formed by bas- | 


ing it upon labor issues; and 
that the consequences have 
been a denial of justice and a 
transgression by the Mexican 
government of the principles of 
international law.” 

The U. S. Government has 
taken the position that the 
seizures were within the Mexi- 
can Government’s right, and 
President Roosevelt indicated 
at Warm Springs several weeks 
ago that he thought adequate 
compensation for the com- 
panies whose properties were 
seized would be their original 
investment, less depreciation. 


Buys Mexican Oil 


TULSA, April 11.—J. M. Brad- 
shaw, Dallas broker, has _ re- 
vealed that he has purchased 
10,000,00C barrels of Mexican 
crude oil for export shipment 
over the next six months. De- 
tails as to price 
tion were not divulged. 


and destina-, 


'the 1937 California legislature. 
They will come up for approval 
of voters at the November gen- 
eral election. 


1.T.1.0. Negotiates 
With Oil Workers 


N. P. N. News Bureau 

TULSA, April 9. — Confer- 
ences which have been carried 
on for two weeks between of- 
ficials of the Indian Territory 
Illuminating Oil Co. and rep- 
resentatives of the oil workers’ 
union, a CIO affiliate; were 
concluded here April 8 with 
announcement the company 
soon would post new working 
policies affecting field classi 
fied employes. 

The company and the union 
formerly had a contract, signed 
in October 1936, which was to 
continue in effect for one year 
and thereafter unless cancelled 
on 30 days notice. The contraci 
provided there would be no 
strike as long as it was in 
force. An unauthorized strike 
in the Oklahoma City field las 
fall resulted in cancellation 0! 
the contract by the company 
Since that time the compan) 
has continued to recognize, the 
union as the collective bargain 
ing agency for its field classi- 
fied employes. 
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Rate Differential | 


To Be Studied 
By Rail Group 


N. P. N. News Bureau 
WASHINGTON, April 11.—A 
special committee representing 
the railroads will take up on) 
Friday, April 15, the petition 
filed with Interstate Commerce | 
Commission by independent oil! 
refiners and marketers asking 
for a readjustment of freight 
rate increases granted by ICC, 
last month so as to restore dif- 
ferentials between Group 3 and 
other origin points for petro- 
leum products. 
The petition, filed just about) 
the time ICC refused to sus- 
pend the 10 per cent freight rate | 
increase as applied to petroleum 
products (see N.P.N. March 30, 
p. 9) pointed out that the in- 
creases allowed by the commis- 
sion under Ex Parte 123 (the 
general freight rate increase) 
disrupted the differentials in 
cents per hundredweight which 
had existed for years between 
shipments from Group 3 and 
other origin points for petro- 
leum products. 

The commission subsequently 
wrote.a letter to Walter J. Kelly, 
of the traffic division, Associa- 
tion of American Railroads, sug- 
gesting that the petition be con- 
sidered by the rails’ committee 
in charge of adjustments neces- 
sitated by the Ex Parte 123 de- 
cision, and the AAR let it be 
known today that that commit- 
tee will meet here April 15, to 
take up this petition, among oth- 
ers. 

Members of the committee in- 
clude D. T. Lawrence, chairman 
of the Traffic Executives’ Assn., 
Eastern Territory; J. G. Kerr, 
chairman of the Southern 
Freight Association; J. A. Farm- 
er, representing the Western 
Traffic Executives’ Committee, 
and Kelly. 

The petition was filed by Paul 
E. Hadlick, representing the Na- 
tional Oil Marketers’ Assn.; 
Stanley B. Houck, Minneapolis, 
representing the Northwest Pe- 
troleum Assn., Indiana Inde- 
pendent Petroleum Assn., Illi- 
nois Petroleum Marketers’ Assn., 
and Iowa Independent Oil Job- 
bers Assn.; and J. F’. Lawrence, 
Tulsa, representing about 30 in- 


dependent refiners in the south- 
west. 


T. J. Fitch Retires 


N. P. N. News Bureau 
DALLAS, Tex., April 11.— 
T. J. Fitch, vice president, di- 
rector and manager of pipe 
lines of the Magnolia Pipe Line 
Co., has retired after 45 years 
with various pipe line com- 
panies. His association with 
Magnolia started in 1911. Fitch 
will be relieved by J. L. Latimer, 
who has been assistant mana- 
ger of the pipeline company. 
itch also was a vice president 
and director of the Magnolia 
Petroleum Co. 


Hearings May 27 
On AjaxProtest 


N. P. N. News Bureau 
WASHINGTON, April 11. 
Hearings on the protest of the 


| Ajax Pipe Line Corp. against 


the tentative valuation of $11,- 
750,000 set on its carrier-owned- 
and-used properties by the Val- 
uation Bureau of the Interstate 
Commerce Commission will be 
held before ICC Examiner M. 
A. Pattison here May 27, the 
commission has announced. 
The company, like many oth- 
ers whose properties are being 


valued for rate-making purposes | 


under ICC valuation orders of 
late 1934, protested that the ten- 
tative valuation was too low. 

Dividend distributions by the 
Ajax Pipe Line Co., as it was 
known prior to Sept. 1, 1936, 
when it was taken over by the 
Ajax Pipe Line Corp., amount- 
ed to $3,200,000 in 1934, the year 
of valuation, the report points 
out, listing $3,373,184.03 as the 
company’s net income for that 
year on the $11,750,000 valua- 
tion. 

“Operating income” for 1934, 
after payment of operating ex- 
penses and pipeline taxes, was 
$4,204,950. 

Net income in 1936, latest year 
for which an annual report is 
on file with the commission, was 
$3,644,432, according to the re- 
port. 

Ultimate control of the cor- 
poration, the report says, “rests 
with the stockholders of Stand- 
ard Oil Co., New Jersey; Stand- 
ard Oil Co. of Ohio, and The 
Pure Oil Co.,” through stock 
ownership. Ninety of the 300 
voting shares are held by each 
of the latter named two, nine 
by Standard of New Jersey, 33 
by Imperial Oil., Ltd., and 78 
by the Carter Oil Co., subsid- 
iary of the New Jersey Stand- 
ard, the report says. 


(Continued from page 9) 
LEUM News to what so many 
jobbers are thinking. Personal 
check-ups confirmed this first 
information. In fact, we were 
much surprised at the optimis- 
tic plans of so many jobbers 
and the fact that they said they 
had the money to pay for carry- 
ing out those plans. 

We then looked around to 
see how best we of NATIONAL 
PETROLEUM NeEws, could help 
these and all jobbers in reno- 
vating and improving their 
businesses. Inquiry among the 
respondents to that $1,500,000 
advertisement showed that the 
jobbers were greatly influenced 
in looking into the future by 
the desire for more modern and 
up-to-date plants and stations 
than they thought they posses- 
sed. These jobbers had im- 
proved their financial position 
the past few years and now 
wanted to improve their oper- 
ating efficiency. 

About that time in our think- 
ing, posters and articles began 
to appear announcing the for- 
mal opening of the campaign 
of the U. S. Department of 





Pipelines Are Walued 


For Tax Purposes 





N. P. N. News Bureau 
OKLAHOMA CITY, April 11. 
Tentative approval of in- 

creased tax assessments for sev- 
eral large pipeline companies 
has been given by the Oklahoma 
State Board of Equalization. The 
higher assessments were recom- 
mended by the Cklahoma Tax 
Commission. 

Cities Service Gas Co.’s valua- 
tion was increased $291,250, to 
$8,585,000; the company’s own 
tax return was $6,780,330. Great 
Lakes Pipe ‘Line Co. was in- 
creased from $1,562,750 to $1,- 
800,000, and Continental Pipe 
Line Co. was raised from $1,- 
254,000 to $1,367,500. Magnolia 
Pipe Line Co. was _ increased 
from~ $3,533,750 to $3,543,750, 
while that of the Empire Pipe 
Line Co. was lowered from $§$2,- 
070,000 to $2,048,000. 


Sinclair Geologist Killed 


N. P. N. News Bureau 
TULSA, April 11.—Leslie A. 
Fisher, aged 36, geologist for 
the Sinclair Prairie Oil Co., was 
killed April 3 when his automo- 
bile skidded into a causeway 
railing near Galveston, Tex. 
The body was sent to Crawfords- 
ville, Ind., for burial. 


N. P. N's Yardstick to Lower Marketing Costs 


Public Health against syphilis. 
We investigated that campaign 
and were surprised and even 
alarmed, at the great extent’ 
and strength of it. There could 
be no question but that the 
most powerful governmental 
and social influences in the 
country, led by the medical 
fraternity, were moving into a 
relentless war on the scourge 
of social diseases. 
A Strong Movement 

We were alarmed at the size 
and character of the already- 
launched campaign because we 
realized how easy it is for a 
great movement of this kind to 
lead to an undue and unfair 
use of government powers, 
such as government inspection 
and control of public comfort 
stations. With all the present 
agitation by self-serving people 
and officeholders for govern- 
ment regulation and even licens- 
ing of gasoline service stations, 
and making the oil industry a 
public utility, it would be a 
simple matter, under the guise 
of protecting the  public’s 
health, te regulate gasoline 
service stations on the plea of 
protecting the public against 
dirty toilets, and all for sizable 
fees to the government regula- 
tors. 

While the good people back 
of this syphilis campaign have 
not given thought to any such 
outcome of their campaign, the 
possibilities of such thought 
coming to the minds of some 
others is great, for the oil in- 
dustry has just gone through 
a winter of legislative sessions 
where there was much effort 
by Many people to obtain the 
enactment of laws regulating 
service stations. 


A study of the campaign 
against syphilis showed that it 
would - bear directly upon the 
renovation and_ rehabilitation 
and even rebuilding of many 
service stations; that it would 
speed the new building plan- 
ning of those who contributed 
to the $1,500,000 of inquiries to 
that N. P. N. advertisement of 
some weeks ago; in short that 
it would put the whole oil in- 
dustry hard up against bringing 
and maintaining its service sta- 
tion toilet facilities up-to the 
highest standard possible. 


The campaign, it was appar- 
ent, would make more intense 
the average person’s revolt 
from uncleanliness as a spread- 
er of diseases, including the so- 
called social diseases. The only 
answer to that fear would be 
clean and modern toilets and 
toilet rooms, and that would 
mean, in sO many cases, it was 
apparent, that rehabilitation 

(Continued on page 24) 
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N. P. N. to Help Jobbers | 


| 


To Lower Marketing Costs 


(Continued from page 23) 
and rebuilding plans would be 
speeded up in order to put the 
marketer’s business in shape 
to meet this magnified demand 
of an ever more educated pub- 
lic. 


N.P.N.’s Campaign 


So we of NATIONAL PETRO- 
LEUM News developed an edi- 
torial plan to aid gasoline mar- 
keting to meet the more fastidi- 
ous demands of its customers 
and to help the oil industry 
protect itself against any diver- 
sion of this worthy campaign 
to the interests of those seek- 
ing government control of the 
industry. 

Every week, starting March 
9th, NATIONAL PETROLEUM NEWS 
has reported~-all of the facts 
relevant to the effect of the 
syphilis campaign on gasoline 
marketing. In these past five 
issues, we have endeavored to 
give the industry an accurate 
idea of the size, scope and char- 
acter of the government’s cam- 
paign. 

In these issues we have de- 
veloped and published the best 
rules for oil companies to fol- 
low to maintain their toilet fa- 
cilities. These have been tabu- 
lated and set up under the gen- 
eral heading of MINIMUM 
PROFIT STANDARDS, Rules 
governing Cleanliness and 
Goodhousekeeping at Service 
Stations. They are again pub- 
lished with this series of stories 
in this issue. 

Now we turn to the equip- 
ment and operating methods 
first of bulk plants and trucks. 


Next week will be discussed the | 


MINIMUM STANDARDS §for 
insuring profits at service sta- 
tions. In following weeks we 
will print such aids as are nec- 
essary for every oil man him- 
self to so inspect his plant and 
equipment as to properly value 
it for the competitive battle of 
tomorrow. All during this 
Spring NatIONAL PETROLEUM 
News will work with the oil 
marketer on developing and 
applying MINIMUM PROFIT 
STANDARDS, so that marketer 
may better protect his business 
against the attacks of competi- 
tion. 


Standards Set Up 

NATIONAL PETROLEUM NEWS 
has been assisted in its studies 
by both major and smaller 
companies, by national brand 
jobbers and private brand job 
bers. All have been most gen 
erous in affording access to 
their private figures. From 
these we expect to set up—as we 
do this week for bulk plant and 


| 

-_ 
truck operations—some stand-| 
ards by which the oil man,}| 
whether he is a jobber, commis-| 
sion agent or manager for a| 
major company, can measure| 
both the efficiency of his opera-| 
tions and the efficiency of his) 
equipment. 
The figures given in the 
STANDARDS can only be tent- 
ative, especially at the start. 
The figures will be offset by the 
varying conditions between dif-| 
ferent operating units and dif-| 
ferent parts of the country. 
The figures will be changed as 
time goes on and as better fig- 
ures are either discovered by us 
or are established by some 
marketer’s improving his oper-| 
ation. 
But, however, imperfect and) 
approximate these first figures | 
may be, they at least will sug-| 
gest to the marketer the MINI-| 
MUM PROFIT STANDARDS he | 
must strive for and eventually | 
achieve in order to expect to| 
prosper in this oil business. 
There may be plenty of room 
ABOVE these STANDARDS for | 
growth and profit but certainly | 
there will be little room BE-} 
LOW those STANDARDS to) 
assure prosperity and security | 
to an oil man. 
As our campaign progresses | 
the oil man will be shown how} 
to apply these truck, bulk sta-| 
tion and service station stand-| 
ards more particularly to his} 
own business. He will be taken| 
into his plants and shown just | 
how to check not alone for poor | 
operation but for worn out,) 
imperfect, obsolete and wrong! 
equipment. 


| 
Competition Keener | 


The competitive demands of| 
today—and they will continue 
well into a long string of “to- 
morrows’’—are keener  prob- 
ably than most oil men realize. 
They have been made more 
drastic and demanding by the 
depressions. More men seeking 
work at any price have crowded 
into this upstanding and seem- 
ingly most profitable oil busi- 
ness, rather than not work at 
all. 

teal estate has 
inta use for bulk 
service stations, at 
that will pay taxes and some 
rent, rather than have the 
sheriff take possession of it. 


been forced 
plants and 
any price 


It has long been our opinion 
that the oil industry little 
realizes the extent to which the 
“Hoover” and the “Roosevelt” 
depressions have affected the 
competition in the business. Men 
and property that could not get 
a living anywhere else have 
entered the oil business and 
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taken what they could get. Oil 
men damn each other for so 
much competition, but how 
about the tens of millions of 
unemployed and the millions 
owning idle real estate, who 
loudly demand entrance to our 
business, that they may have 
a little something to eat and to 
wear? 

There can be no _ fixed 
STANDARDS of measurement 
of costs under such circum: 
stances. The STANDARDS will 
change from month to month 


with the needs of the newcom- 
ers and those who seek to fol- 
low them into this oil business. 

So NATIONAL PETROLEUM 
NeEws in this Spring Campaign 
seeks to help its readers lick 
the problem of lowering costs 
through better management, 
better methods and better se- 
lected and operated equipment. 

With this issue we present 
some of the information we 
have gathered that we believe 
will help you to improve your 
plant and trucking operations. 














N.P.NoJs Minimum Profit 
Standards for Bulk Plants 


Bulk Plants Operating Cost 
0.4 cents per gallon 


Truck delivery cost 0.5 cents 
per gallon. 


When your costs for handling re- 
fined products through bulk plants 
and for delivery by truck are higher 
than these figures, it is time you, the 
owner or operator of the bulk plant 
and trucks, began to look around to 
see how these costs can be reduced. 


These figures of 0.4 cents per gal- 
lon for bulk plant operating cost and 
0.5 cents for truck delivering are tak- 
en from the experience of many oil 
companies, both big and little. They 
are the danger line. 


The figures were arrived at by Na- 
TIONAL PETROLEUM News in making its 
study of Minimum Profit Standards for 
these phases of marketing operations, 
standards by which oil marketing com- 
panies can measure the efficiency in 
dollars and cents of their bulk plant 
and trucking operations. 


They represent the costs that must 
be met in competition in the oil indus- 
try today and, regardless of the type 
of business, nature of the equipment 
or size of the investment of the individ- 
ual business, that business must op- 
erate at or under that cost level if it is 


to stay in business permanently and at 
a profit. 


It is unimportant how big or how 
little the company is, or the individual 
bulk plant or piece of automotive 
equipment. It is only the cost of op- 
erating it that counts. 


The individual company may operate 
at higher costs and at an overall profit 
for some time, due to a strategic posi- 
tion as regards competition, or due to 
a specific abnormally low cost factor, 
or due to some highly profitable prop- 
erties carrying others which actually 
operate at a loss, or for some other 
reason. 


However, the company in this posi- 
tion will wake up some day and find 
that it has lost these highly favorable 
advantages it had over its competitors. 
Then, unless it can operate its individ- 
ual bulk plants and trucks at the Min- 
imum Profit Standard for the industry, 
that company will find itself in diffi- 
culties. To guard against such circum- 
stances, the company should now apply 
these Minimum Profit Standards to the 
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Minimum Profit Standards 


For Bulk Plant with 40,000 
Gallons Storage Capacity 


Based On Based On Based On 
Throughput Throughput Throughput 
of 25,000 Gals. of 30,000Gals. of a — 

Monthly Operating A Month A Month _ Mont! 
Expenses ten Plant Cts. Per Gal. Cts. Per Gal. Cts. Per Gal. 


Light, heat, 

Power and Water 0.04 0.033 0.025 
Interest on 

Investment .. 0.06 0.05 0.0375 
Insurance 0.04 0.033 0.025 
Repairs and 

Maintenance 0.04 0.033 0.025 
Obsolescence and 

Depreciation 0.064 0.053 0.04 
Shortage and Losses 0.04 0.033 0.025 
Taxes, License, 

Inspection 0.10 0.083 0.0625 
Miscellaneous 0.04 0.033 0.025 


Total 0.424 cts. 0.353 cts. 0.265 cts. 


Minimum Profit Standards 


For Bulk Plant with 60,000 
Gallons Storage Capacity 


Based On Based On Based On 
Throughput Throughput Throughput 
of 40,000 Gals. of 50,000Gals. of er — 
y » A Month A Month on 
- conn Rg’ ng | Cts. Per Gal. Cts. Per Gal. Cts. Per Gal. 


Light, heat, 

Power and Water 0.025 0.02 0.0167 
Interest on 

Investment 0.0625 0.05 0.0417 
Insurance 0.025 0.02 0.0166 
Repairs and 

etanniens 0.025 0.02 0.0167 
Obsolescence and : 

Depreciation 0.07 0.056 0.0467 
Shortage and Losses 0.025 0.02 0.0166 
Taxes, License, 7 

Inspection 0.125 0.10 0.0833 
Miscellaneous 0.025 0.02 0.0167 


Total ‘ 0.3825 cts. 0.306 cts. 0.255 cts. 
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operations of its own individual bulk 
plants and trucks. 

The Minimum Profit Standards for 
bulk plants presented on this page, 
and those for automotive equipment, 
presented on a following page, are to 
help men engaged in oil marketing op- 
erations to determine whether their 
own operations are meeting the level 
of efficiency existing in the oil indus- 
try today. 

These standards have been prepared 
from data secured from many oil com- 
panies—large oil company engineering 
departments and from the practical ex- 
perience of small local jobbing com- 
panies. 

They are based on three factors, 
cost of investment, operating costs and 
the volume of refined products put 
through the bulk plant and delivered 
by truck to various classes of the oil 
company’s trade. The investment rep- 
resents the minimum that can be ex- 
pended by the oil company and yet se- 
cure the modern efficient buildings and 
equipment that are necessary in today’s 
competition to allow refined products 
to be handled at low cost per gallon. 
Operating costs include direct and 
fixed charges, except a charge for the 
use of the land on which the plant is 
located, as is explained further in this 
article. 

The figures as given for various gal- 
lonage throughput at the bulk plant 
show clearly how necessary it is for 
the oil company, in today’s competi- 
tion, to have the equipment which will 
allow the maximum in gallonage to be 
handled in relation to the investment 
and the men employed. 

The Standards are offered as a basis 
for discussion in the industry on the 
subject of this phase of marketing 
costs and as a yardstick by which the 
individual bulk plant owner or opera- 
tor can set up a similar study of the 
costs of operating his individual bulk 
plants. 

As a further guide to the owner or 
operator in checking the efficiency of 
his individual plants, there is present- 
ed later in this article the experience 
of various companies, both large and 
small, as to their cost per gallon of 
bulk product throughput at their bulk 
plants. 

The general recognized bookkeeping 
practice of oil marketing companies is 
to figure the cost of operating bulk 
plants in cents per gallon of the 
throughput of products handled in 
bulk, which would include all grades 
of gasoline, kerosine and heating oil. 

In general practice, bulk plant and 
transportation costs are not charged 
against lubricating oils in cans, 
greases in packages, tires, batteries, 
accessories and perhaps other mer- 
chandise which are handled by the 
same personnel and equipment as han- 
dles bulk products. 

The bulk plant owner or operator 
making an analysis of his own individ- 
ual bulk plants costs, in cases where 
his costs seem high as compared with 
these Minimum Profit Standards and 
the general experience of companies 
as to what such costs should be with 
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Minimum Profit Standards 


For Bulk Plant with 75,000 
Gallons Storage Capacity 


Monthly Operating 
Expenses for Plant 


Light, heat, 

Power and Water ....... $ 15 
Interest on 

brvestment | .46 ss ise cows 36 
eS er ee eee 125 
SRI RMIOR) os Sia sa ie taeies 20 
Repairs and 

MAINTENANCE 2.56608 oo es 50 
Obsolescence and 

ee 40 
Shortage and Losses ...... y 
Inspection, Taxes, 

CR Saag riarore acai. 50 
Miscellaneous ............ 25 

re rrr $386 


an efficient plant, should analyze his 
plant operations to see if perhaps the 
plant is putting out above the average 
of deliveries of other merchandise, 
which would in part at least compen- 
sate for a high per gallon cost. 

The Minimum Profit Standards as 
here set forth, for bulk plants do not 
cover truck delivery costs or the wages 
of truck drivers, even if, as in the case 
of small bulk plants, the drivers also 
operate the bulk plant. 

They also do not cover any monthly 
charge for the land on which the plant 
is operated, whether the land is rented 
or owned by the oil company. They 
also do not cover any of the general 
costs of operating a marketing busi- 
ness, such as sales, advertising, general 
administrative and so on; and they do 
not include any compensation to the 
individual or company owning the bulk 
plant either for his own salary or for 
profits. 

The accompanying Minimum Profit 
Standards are set up for three bulk 
plants, with tank capacities of 40,000 
gallons, 60,000 gallons and 75,000 gal- 
lons capacities respectively. These are 
not large storage plants where mate- 
rial was to be purchased on an advan- 
tageous market and held in storage for 
some time. Such plants would have a 
tankage capacity at least twice the av- 
erage monthly throughput of the plant, 
authorities state. The plants here de- 
scribed are of the type where prod- 
ucts would be received only a short 
time in advance of anticipated needs 
and the storage capacities are estimat- 
ed at from a third to a half above the 
average monthly throughput of the 
plant. 

In the case of the plants of 40,000 and 
60,000 gallons capacity respectively, no 
wages are charged against the plant’s 
operating costs. With plants where 


Based On Based On Based On 
Throughput Throughput Throughput 
of 50,000 Gals. of 60,000 Gals. of 75,000 Gals. 
A Month A Month A Month 
Cts. Per Gal. Cts. Per Gal. Cts. Per Gal. 
0.03 0.025 0.020 
0.072 0.06 0.048 
0.25 0.208 0.167 
0.04 0.033 0.027 
0.10 0.083 0.066 
0.08 0.067 0.053 
0.05 0.042 0.033 
0.10 0.083 0.067 
0.05 0.042 0.033 
0.772 cts. 0.643 cts. 0.514 cts. 


even two drivers operate out of the 
plant, it is general practice to charge 
their wages entirely to transportation 
expense, inasmuch as but a small part 
of their time is put in at the bulk plant. 
In actual practice, in the case of a 
great many small marketing com- 
panies, the owner of the business does 
the work of unloading tanks cars and 
checking tank truck loading as _inci- 
dental to his other duties. 

Where a company owns two or more 
bulk plants of even around 50,000 gal- 
lons storage capacity, it sometimes has 
one man who supervises the bulk plant, 
whose wage is charged to the two or 
more plants. In the case of the bulk 
plant of 75,000 gallons capacity as set 
up in the accompanying Minimum 
Profit Standards, the wage of one man 
is charged against the plant operating 
expense. Where more than two drivers 
work out of a bulk plant, it seems to 
be general practice to charge a third 
man’s wages to the bulk plant. 

Reference to the accompanying Min- 
imum Profit Standards shows how op- 
erating costs in cents per gallon can 
be figured for the individual bulk plant 
and illustrates how this cost is reduced 
as the volume throughput of the plant 
increases. For example, consider the 
smaller bulk plant, of 40,000 gallons 
storage capacity, a type of plant which 
in actual operations would serve large- 
ly country trade. It must be kept in 
mind that the costs given here do in- 
clude either rent or a charge for the 
land where the plant is located. 

If this bulk plant put through each 
month say 25,000 gallons, around two 
thirds of its storage capacity, this gal- 
lonage divided into the $106 monthly 
operating expense would bring a per 
gallon bulk plant operating cost of a 
little over 0.42 cents per gallon. If the 
bulk plant handled 30,000 gallons a 
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The wrong kind 


Results being achieved by belated refinery 
shut-downs and curtailments make it clear 
that a good way to avoid having too much 
gasoline is not to make too much— 
O1L AND GAs JouRNAL, March 10, 1938 


Yes, but how much is too much? 
Mighty little if it is the wrong kind 


Most of the gasoline that fills the 
storage tanks and bears the market 
today is the wrong kind 


It is straight run or half cracked— 
low octane 


Dubbscracking is the way to make 


the right kind of gasoline—Dubbscracked 
gasoline 


Universal Oil Products Co MA Dubbs Cracking Process 


Chicago, Illinois 
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month, which is about the maximum 
gallonage for one truck on country de- 
liveries to do, it is said, the bulk plant 
operating cost would drop to 0.35 cents 
a gallon. If this bulk plant, during its 
high volume season, handled 40,000 
gallons through this one truck, the 
plant’s operating cost would drop to 
.26 cents per gallon. 

The advantages of large gallonage 
throughput of a bulk plant, even 
though the original investment is con- 
siderable larger, are shown in the case 
of the Minimum Profit Standards for 
the bulk plant of 60,000 gallons capac- 
ity. If this plant were handling two 
thirds of its storage capacity each 
month, or 40,000 gallons, its operating 
expense, obtained by dividing the 40,- 
000 gallonage into the $153 monthly 
operating cost, would be .38 cents per 
gallon. When the plant put through 
50,000 gallons its operating costs would 
be a trifle better than 0.3 cents a gal- 
lon. If the 60,000 gallons storage ca- 
pacity of the plant were handled in 
one month, the cost per gallon of 
throughput would be 0.25 cents. 


In the case of the bulk plant of 75,- 
000 gallons capacity, where the plant 
has to carry the wage of a bulk plant 
warehouseman, it is demonstrated how 
much the plant throughput has to be 
increased to offset this added expense. 
If the plant handled each month two 
thirds of its storage capacity, or about 
50,000 gallons, its per gallon operating 
cost would be 0.77 cents a gallon. If 


the plant handled 60,000 gallons a 
month, its per gallon cost would be 
0.64 cents. If the plant handled 75,000 


gallons a month, its storage capacity, 
its per gallon cost would still be a little 
better than 0.51 cents. At 85,000 gal- 
lons monthly throughout, the per gal- 
lon cost would be 0.45 cents. 

With a plant of this investment, 
where wages have to be charged 
against the plant itself, the need is 
demonstrated for increasing the plant 
throughput by means of the most ef- 
ficient handling operations, by added 
sales work in the territory and so on. 
Additional tankage installed to bring 
the storage capacity of the plant to 
100,000 gallons would add only $12 to 
$14 to the monthly operating cost in- 
cluding depreciation and obsolescence 
and interest on the investment. The 
plant could then put through 100,000 
gallons a month at a cost per gallon 
right at 0.4 cent. 

From the experience of many oil 
marketing companies, right around 0.4 
cents per gallon seems to be the figure 
at which bulk plant costs should be 
held. One large company believes 0.4 
cents is as high as this cost should go. 
Another large company said its bulk 
plant costs seldom are below this fig- 
ure and that it considered 0.5 cents 
might be efficient, if the plant were 
handling a sufficient volume of pack- 
age goods, against which it does not 
charge a bulk plant operating cost. 

One efficient operator said that he 
tried to keep his bulk plant cost to as 
low as 0.25 cents a gallon but did not 


2% 


worry unless the cost climbed over 0.4 
cents. A group of middle west jobbers 
who jointly analyzed their costs had 
a bulk plant cost figure of a little bet- 
ter than 0.42 cents a gallon. Another 
independent jobber allows himself 1.5 
cents to cover bulk plant operations, 
truck deliveries and the general ex- 
penses of operating an oil jobbing busi- 
ness. 

Most companies in their bookkeep- 
ing, figure their bulk plant and truck 
delivery operating costs in cents per 
gallon on refined products handled in 
bulk, although it is generally recog- 
nized that this figure is becoming more 
warped as an entirely accurate yard- 
stick of operating expense because of 
the growing number of other items of 
merchandise which may be handled 
through the bulk plant, such as tires, 
batteries, accessories, motor oil in cans 
and so on. Few companies seem to 
have worked out a method for giving 
the handling of these products their 
proportionate share of the bulk plant 
and delivery expense. One company 
credits bulk plant and truck delivery 





operations with the wholesale margin 
on package merchandise to get a more 
accurate picture of the cost of handling 
bulk products. 

Most companies figure the bulk plant 
handles 90 per cent of regular grade 
gasoline to 10 per cent of Ethyl and 
third grade. Kerosine handled for most 
companies will run only a few per cent 
of gasoline handled, although in the 
spring in country trade, it may be an 
important item of the business. An av- 
erage of two per cent of motor oil de- 
livered to the gasoline put through the 
plant is recognized by some companies. 

In analyzing operating costs at bulk 
plants it must be kept in mind that 
the volume of deliveries of gasoline, 
the principal product, varies with the 
seasons and what may look like a very 
low cost in the summer, when deliv- 
eries are high, may not show up so 
well against other months. A better 
yardstick is an average of yearly de- 
liveries. 

In the three sets of Minimum Profit 
Standards presented with this article, 
the investment figure given for build- 





Minimum Investment 


Three Bulk Plants 


Bevow is listed the build- 
ings and equipment and their cost 
which make up the investment on 
which the NATIONAL PETROLEUM NEws 
Minimum Profit Standards for three 
bulk plants are set up, as published on 
another page of this article. 

The fixed charges in the monthly 
operating expense given in those stand- 
ards are based on these investment fig- 
ures, except that no cost figure is in- 
cluded for return on the land on which 
the plant is located. In probably the 


majority of cases with small bulk 
plants, these plants are located on rail- 
road property and the rental charges 
either is nominal or is based in some 
way on the volume of business the 
plant brings the railroad. 

The investment cost includes new, 
modern equipment of the type which 
meets general municipal fire protection 
and building ordinances and which pro- 
vides for the efficiency of operations 
at bulk plants which is necessary to 
meet today’s competition. The figures 
are those of competent authorities. 


Building, Equipment and Cost of 40,000-Gallon Storage Plant 


Warehouse, 


galvanized iron and wood, 18 by 24 feet and small metal shed or cover 





NAF MINED oo ewe ed poe shat Cie u whan ale apt a Gian oh ashes (ai.8 iwi se aero gre oN Ee Pie ears tare erm eETE 00 
Driveway, cinders or chat ..... a et em et ee ei te hae ie ee cree ere ee: 100 
ei Rae SE IO ccs Saas oS in KeeaAel a aie! Sie a ole yw winciegi ee eee wen eee ae 1600 
a rrr rrr te Mew wr ree re ra esr te a 
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Building, Equipment and Cost of 60,000-Gallon Storage Plant 
Warehouse, galvanized iron and wood, 16 by 25 feet nro nies waste al onetata tea wee aeeane eieleiete $750 
Pumphouse, NA MEIN So anc ia aie We, sai eta a Sala wie Wists PR Oe inal oo GO ars erate ee aie Be Ie cree 150 
Driveway, cinders or chat ............. S puaiere a asic a eres oe 100 
Four tanks, 15,000 gals. capacity, vertical above ground er eae er 2700 
Twin pump unit, two-inch capacity, electric motor, c npneny 90 = fh CINE: fis co o5 5% 300 
Piping, valves, manifold, fittings ....... brea esanev UA eie lh, aS 5 8 GEAUw Kis aes Saree Sie lel ee 300 
Che Cwro-Wiics MOUOOE 5... us <5 cp ne ccacbennd Te eee ee re he bere tee Peet 200 
DEPOCILEMOOUS, WHT Ce IN TUTTITCUT noe eee ce ease sassneveseeussasspended« 100 
Wiring, in conduits, with oil type switch and vapor proof lighting lessee la teerererin eae 300 
Dykes around tanks, CIRCNNEE: cca Sac on. ik ies aide td, s SI NYG Wie Ualige ne rR eat Sanne 200 

ORE: x5 -172g Cee Glin Eu ek wa eA ate c OTe Cre ee .....$5100 

Building, Equipment and Cost of 75,000-Gallon ema Plant 
Warehouse, galvanized iron and wood, 30 by 50 ~— ee ee ee Pe ek tennis ae edo $1500 
PO CIMMRINNND:: SORIAUNIN URN 6S oe 2 Ss Eerie.) din a Seid SR em Be BISIS Th Gralla Cane IRIa S witeae i ee a anaes 150 
es Me I os a) ccicatin ak 5 ie, aa wre wi A mimes a Ateraie alae ee 150 
Five tanks, 15,000 gals. capacity, vertical aboveground installation ...........0ssss00 3375 
Twin pump unit, two-inch capacity electric motor, ew 90 gals. a minute and single 

DUMP Unit, PAMC CORCTINGION ... 6 ci eescsasees aby Rik anda ee ee ee 525 
bie ee, RS rr es eee er re ee ee Pee er a ee ee ea 400 
<apns. valves, manifold, fittings ............... ind tee cee ee 500 
Wiring, in conduits, with oil type switch and v apor proof lighting 5 6 wiwealajatety ata retetannes 300 
EoVNEG GPOUN CHMEE ODI HIG cs. <5 orca c ks ewes ch ean as coos auccsh es cue andecesehoane 200 
Miscellaneous, working tools, office furniture, AID nics sea da awe be dave eee 200 

pi: | ee een wera a ae ara se cnet Ay on ome meena ere ri eer ae err ear tr oe ie $7300 
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DEEP IN THE OIL FIELD 


The "black gold" country is no exception 
to the statement that Leland is the domi- 
nant gasoline dispensing motor the world 
over. There—as is the case everywhere 
—Leland motors are the overwhelming 
preference for gasoline pumping 
operations. 

The Leland gasoline pump motor is 
the world's undisputed leader. Because it 
is first in design, performance, and 
dependability, it is standard equipment 
with most major oil companies and pump 
manufacturers. Profit as they do 
specify Leland motors for gasoline un- 
loading, transferring, and dispensing 
applications. The Leland Electric Co., 
Dayton, Ohio. 

O ffices in Principal Cities 


MOTORS FOR COMPRESSORS CAR WASHERS 
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ings represents galvanized iron and 
wood, with space to park trucks under 
cover, and with a separate pump house 
of the same material. 

Wiring of the approved type for 
safety is included with an oil type 
switch and vapor proof lighting. In 
the case of many individual plants, par- 
ticularly in large bulk plants, more ex- 
pensive buildings would be put up, of 
brick or concrete perhaps, and in some 
cases a separate building, or at least a 
separate wing, would be put up for 
office quarters. 

Standard type of 15,000 gallon tanks 
is specified, with modern gastight fit- 
tings to reduce evaporation losses. This 
capacity allows the contents of a tank 
car to be unloaded before the tank is 
entirely empty. The figures include 
erection of the tanks in a vertical posi- 
tion, with a 12-inch foundation of stone 
on the soil for a base, with a sand 
cushion above the stone and soaked 
with black oil to prevent rust. The 
cost of this installation is put at about 
$65 per tank. If installed horizontally 
on a cradle the installation cost would 
run about $150 per tank. Provision is 
made for the erection of earthen dykes 
at all but the small country bulk plant. 
Probably the majority of bulk plants, 
if located in towns where dykes are 
not required by the local ordinances, 
do not have such protection for the 
tanks. If the present owner were to 
move and build a new plant he would 
probably be called upon to _ install 
dykes. Certainly a minimum standard 
for a plant today would call for dykes 
around the tanks and their cost should 
be figured on in setting up Minimum 
Profit Standards for present plants. 

Interest on the money invested in 
the plant is figured at 6 per cent. Prac- 
tice differs among oil companies as to 
this cost item. Some take the view 
that such a charge is part of what the 
company would figure as its profits 
on the entire operation. Prevailing opin- 
ion seems to be, however, that the com- 
pany or owner of the business should 
take out as a charge, before he figures 
any profit to himself, the rate of in- 
terest he would expect on his money 
if it were invested elsewhere. 

The item for obsolescence and depre- 
ciation, as taken from the experience 
of several companies, is based on writ- 
ing the plant off entirely in 15 years. 
While the actual life of the plant, as 
far as physical deterioration is con- 
cerned, would be longer than this, 
authorities take the view that chang- 
ing transportation methods are mak- 
ing so much difference in oil market- 
ing operations in general that the plant 
obsolescence factor today calls for be- 
ing able to write plant off in not over 
15 years. 

Oil companies may question the 
item, in monthly operating costs for 
each type of plant, for taxes, licenses, 
inspection and so on. This does not 
include taxes on the land. 

It is pointed out, however, that the 
assessment of special taxes and licenses 
on bulk plants and on petroleum han- 
dling operations is constantly increas- 
ing and that a Minimum Profit Stand- 
ard for such operations today should 
take into account these increasing 
costs. 
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Operating Cost on Bulk Plant 


With Investment of $135.500 


Bevow are given the cost 
figures as prepared by the engineering 
department of an eastern oil company 
for the minimum size bulk plant it 
would consider erecting today. This 
company states it would not build a 
bulk plant to handle an anticipated 
throughput of around 50,000 gallons a 
month, which was formerly considered 
good gallonage for a single plant. 

Present good roads throughout the 
country and the high speed delivery 
equipment available today, make it 
possible for the oil marketing company 
to distribute profitably over a greater 
radius than formerly, with fewer bulk 
plants but with higher investment 
cost at each plant. 

The cost of building this bulk plant 
is considerably higher than the cost as 
presented in NATIONAL PETROLEUM 
News Minimum Profit Standards. This 
is in large part due to a high city labor 
cost on which this company based its 
estimate. Its engineering department 
says a similar plant might be built in 
some parts of the country for a quar- 
ter to a third less than the cost as 
given here. Also this company figured 
on a brick warehouse, in place of sheet 
metal, some concrete on the driveway, 
and a higher expenditure for tank 
foundations and dykes than is met in 
ordinary oil company practice. 


Storage capacity of 130,000 gallons 
is called for at this proposed bulk 
plant, a large tank of 58,000 gallons 
capacity for regular grade of gasoline 
and four smaller tanks, one each pos- 
sibly for kerosine, heating oil, Ethyl 
gasoline and third grade gasoline. 

Below is listed the buildings, and 
equipment necessary for what this 
company considers as minimum for an 
efficient bulk plant. It is assumed that 
products handled through the plant 
will be received by rail, otherwise the 
arrangement of storage would be dif- 
ferent. 


5 tanks erected .. esr@icwcc Qe 

1—20 x 25—5 58,000. Gals. 

4—11 x 25—18,000 Gals. 
Tank foundations ................ 150 
a” ee ee eer 250 
go ae. Se re ran 180 
Pumps & motors (2 double pumps 

with 2—5 HP electric motors) .. 450 
Electric power & starters ........ 150 
Pipe WOrk MSBtAled ..<tsccces cc. 1,200 
6 RO ere re ree 450 
Warehouse 20’ x 32’ and 3-bay 

garage 34’ X S2’ .....855; Bisse 5,000 
Driveway (including concrete load- 

ing PIHHONGI c.. .. He UeR eek 500 
he Qe ee ee 50 
Water & sewer (including lavatory 

eo re eee 250 
Office furniture (desk, chair, table, 

RE) GS no sn oe ee cee 150 

$13,450 


The receiving platform as planned 
is at truck level and the floor in the 
portion of the warehouse where bar- 


rels and cased goods are stored is at 
the same level. This will allow oil to be 
bulked without resorting to special 
racks and facilitates loading and un- 
loading of trucks. The floor where the 
trucks are stored and where bulk oil 
cans are kept is at ground level. 


In addition, the following miscellane- 
ous equipment would be provided for 
a bulk plant of this type and storage 
capacity: 


Unloading and a MIMO. Nid ee 
1 barrel truck .. Nee ee 10 
2 barrel skids ...... NS ee Cerne me 
Socket & pipe wrenches ...........-.. 10 
12—5-gal. oval cans (lubes) .......... 45 
5—10-gal. oval cans (kerosine) Serer 25 

POET I ec acc ew tre seins a's, ee 6181 22 


5-gal. funnels 

5-gal. soda extinguishers ... 

-2% qt. tetrachloride extinguishers 30 

a — locks — flashlights — 
halk — nineeiiee: — chairs — office 

pone Mie a a eed 50 


—- 


$294 


mronmnnc 


Even with a plant of this large in- 
vestment, as compared with most bulk 
plants which would be built to serve 
the same volume of business, this oil 
company figures that its operating 
costs, including truck transportation, 
would be held to a little under 1 cent 
a gallon, on an average throughout 
of 50,000 gallons a month or 600,000 
gallons a year. On operating expenses 
as set up below excluding taxes in- 
surance and rental on land the cost 
would be 0.835 cents a gallon. 


F OR this volume of business 
the wages of only one man would be 
charged to operating expense and this 
man would also make the deliveries, 
except for four months a year of peak 
volume of business, when an extra man 
and truck would be necessary to handle 
the gallonage. 


On a throughput at this bulk plant 
of 50,000 gallons a month average, 
600,000 gallons a year, the following 
annual cost figures are given, exclud- 
ing insurance, taxes and rental or a 
charge for the land where the com- 
pany owned it, these items varying 
widely with the location of the plant: 





Cost 
Items of Annual Cents 
Operating Expense Cost Per Gal. 
Light, heat, power and 
ON FS cas uceisres ah iene $ 180 0.03 
ee ere 350 0.058 
Repairs and maintenance . 120 0.02 
Regular wages one man, at 
th eS ere 1,500 0.25 
Extra wages, four months 
Se es 360 0.06 
Regular truck expense ... 720 0.12 
Extra truck expense, 4 mos. 240 0.04 
Interest on investment .... 840 0.14 
Depreciation and _ obsoles- 
cence based on 20 years 
SMGTOO Go kkccices . 700 0.117 
Total . .$5,010 0.835 
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‘: Im solvent refining, the Furfural 
Process offers the refiner a unique com- 
bination of economy, simplicity and 


flexibility 








in today's competitive markets, the Furfural Proc- 
ess offers the refiner outstanding advantages. 
Operating and investment costs are uniquely low. 
Because of its flexibility this process can be 
applied to a wide range of oils. 
The quality of product is extremely high. The 
success of Furfural-refined oils indicates the im- 


portance of quality as a factor in selling to today’s 
critical buyers. 


Licensed by 


TEXACO DEVELOPMENT CORPORATION 
A SUBSIDIARY OF THE TEXAS CORPORATION 


135 EAST 42nd STREET 





NEW YORK, N. Y. 
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Tank Truck Cost 








Vital Factor in Jobber’s 
Profit Standard 


P nosasry the truck of- 
fers the jobber more opportunity to 
reduce his overall operating costs 
than does any other item in his busi- 
ness. Because the truck itself is flex- 
ible in its movements, it lends itself 
well to a close study to utilize its 
ability to most efficiently serve its 
purpose. 


Every truck operation has a MINI- 
MUM PROFIT STANDARD, that is, 
a standard below which it is not prof- 
itable to operate. Likewise, every 
truck also has a MINIMUM PROFIT 
STANDARD, which means, first of 
all that it is the right size to fit the 
job, and then that it is kept going 
to deliver a maximum number of gal- 
lons per mile. 


What, specifically, is the MINIMUM 
PROFIT STANDARD for a particular 
truck? NATIONAL PETROLEUM NEWS 
during the past few weeks has asked 
that question of a number of oil com- 
panies, and pooled the answers to get 
the following results which the oil mar- 
keter can use to measure the efficiency 
of his truck equipment: 


(1) Trucks should each deliver no 
less than 20 gallons for every 
mile they operate. 


The cost of delivering gasoline 
should not exceed one half cent 
per gallon dumped, to operate 
on a MINIMUM PROFIT 
STANDARD, demanded by com- 
petition today. 


A simple rule to follow in determin- 
ing how much gasoline the truck 
should carry per month has_ been 
worked out by oil transportation en- 
gineers and verified by others in the 
oil industry as being an efficient yard. 
stick. 


Pertaining only to a combination of 
dealer and farm delivery, the experts 
say that: a 350-gallon truck should de- 
liver 50 times its capacity per month; 
a 600-gallon truck should deliver 70 
times its capacity each month; an 800- 
gallon truck, 80 times its capacity per 
month; and a 1000-gallon truck, 100 
times its capacity per month. 


The larger the truck, the more loads 
it should carry per month. The simple 
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Minimum Profit Standards 
For Efficient Tank Truck Operation 


Comparisonfof Monthly Operating Costs of a 600-Gallon 
And a 1000-Gallon Tank Truck Covering 1000 and 2000 Miles 


(A composite tabulation based on figures obtained from actual oil company truck 


Items 


operating records). 


1000 Miles Per Month 
600 gallon 1000-gallon 


2000 Miles Per Month 
600-gallon 1000-gallon 


truck truck truck truck 
Gasoline, oil, grease ...... $ 21.40 $ 25.80 $ 42.80 $ 51.60 
MM ixtvarnseteneenrers 6.60 8.00 13.20 16.00 
Maintenance & repairs .... 15.00 20.00 30.00 40.00 
ere Terre TT 8.20 9.60 8.20 9.60 
Driver’s wages .......... 100.00 100.00 100.00 100.00 
Depreciation ............. 25.00 42.00 25.00 42.00 
TOTAL MONTHLY EXPENSE 
not inc. license, taxes . . .$176.20 $205.40 $219.20 $259.20 
Cost per gallon 
re 42 cents .205 cents .o2 cents .26 cents 
(42,000 (100,000 (42,000 (100,000 
gallons) gallons) gallons) gallons) 
Gallons delivered per mile. . 12 100 21 90 
Cont Gr TED. ce iaw ada’ 17.6 cents 20.5 cents 11 cents 12.9 cents 


i) 


~] 


4. Minimize the truck’s idle time. 


. Keep drivers busy. 


Minimum Profit Standards 
For Trucks 


. A cost record system from which may be obtained the truck’s fixed and 


variable charges, the cost per mile, the cost per gallon delivered, and the 
number of gallons delivered per mile. 
Trucks should move only loads that are profitable. 


. Periodic truck inspection to reduce maintenance and repair costs to a mini- 


mum, and to prevent costly breakdowns on the road. When maintenance 
work is done by drivers, provision should be made to check their work to 
avoid neglect. Maintenance work should be scheduled during hours when truck 
is normally idle. 

Study the truck’s standing time at the 


bulk plant, in the repair shop, and along the route, and increase its rolling 
time whenever possible. 


. Plan deliveries in advance so the truck will deliver a maximum number of gal- 


lons per mile, and so that the truck travels as little excess mileage as possible. 


. Avoid overloading the truck. Carrying a heavier load than it is designed 


for shortens the life of the truck and increases its operating cost. 


Their time is the most costly single item of truck op- 
erating cost. 


NATIONAL PETROLEUM NEWS 











“SEEING IS BELIEVING” 


PRESENTING 


A Brand-New Way to Sell Oil— 


A Grand New Oil to Selt 


An Original Cities Service Promotion That’s 
a Proved Profit Maker... Put it to Work for You! 


ITIES SERVICE research originated the 
Oil Tester—an exclusive merchandising 
device, simple in principle and in use 





which 





makes it easy for you to sell Cities Service 
Motor Oil and to step up your drain and refill 
business. The Oil Tester is available only to 
Cities Service Dealers. It’s an instant, accurate 
guide to the quality of used motor oil. Your 
customer can see for himself the condition 
of the oil in his crankcase 





and “seeing is 
believing.” You can prove to him on the spot 
whether or not his oil is safe, show him if it’s 
off color, thin, burned or in any way imper- 
fect. It’s a great little sales booster with an 
amazing record for results! 


Profit—2 Ways 
The Test Plate is only half the story; of equal 
importance is the sensational new Cities Ser- 


vice Motor Oil. It is not just another lubri- 
cant, but a new product—tested and proved 
in the laboratory and on the road—under 
the supervision of Barney Oldfield, master 
motorist. This great new oil—in competition 
with leading brands—showed 10% lower con- 
sumption in actual road runs. Other tests 
showed that with it there was 17% less pis- 
ton wear and 25% less wear on bearings! Now 
it’s here! Just when the time is ripe and your 
customers are ready. Stress the story of safe 
oil with the Oil Tester—the greater economy, 
endurance and performance of the New 
Cities Service Oil—and at no extra cost! Put 
this combination to work for you. Cash in 
on this new way to sell oil and the sensa- 
tional new oil to sell! Get full information 
now! Write, wire or phone your nearest Cities 
Service marketing company today. 


Radio Concerts every Friday, 8 P. M., E. S. T., over 44 NBC Associated stations 




















CITIES SERVICE OIL COMPANY 
Chicago, Illinois 
New York, New York 
Cedar Rapids, Iowa 
Boston, Massachusetts Milwaukee, Wisconsin 
St. Paul, Minnesota Cleveland, Ohio 
Grand Forks,No.Dakota Detroit, Michigan 


Kansas City, Missouri 
Fort Worth, Texas 
Tulsa, Oklahoma 


CITIES SERVICE OIL COMPANY, LIMITED 


Toronto, Ontario 


ARKANSAS FUEL OIL COMPANY 








CITIES SERVICE, 
Room 1326, Sixty Wall Tower, 
New York, N. Y. 

Gentlemen: Without obligation on my 
part, please send representative to give me 
details of Cities Service Merchandising Plan. 


Name 


Address_ 





Shreveport, Louisiana 

















APRIL 13, 1938 


City and State 
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explanation here is that it has been 
found by experience and cold calcula- 
tion, that the larger the truck the more 
efficiently it is operated when it stays 
close to the bulk plant, making more 
deliveries with shorter distances be- 
tween dumps. 

The accompanying MINIMUM 
PROFIT STANDARD table shows how 
this works out. The 1000-gallon truck, 
for example, traveling 2000 miles per 
month and delivering 100,000 gallons, 
costs 12.9 cents per mile to operate, 
while the 600-gallon truck, traveling 
the same mileage, and delivering its 
capacity of 42,000 gallons, costs 11 cents 
per mile to operate. 

This rule should be remembered 
when fitting trucks to territories. The 
large truck costs more per mile to op- 
erate, but it delivers the gasoline at 
less cost per gallon than the smaller 
truck. Therefore, it is most profitable 
in the area where the miles traveled 
are low but where the deliveries or 
volume is high. 


Bi ONVERSELY, the small truck costs 
less per mile to operate, but its cost per 
gallon delivered is higher than the 
large truck, therefore it should be 
placed in territories where the dis- 
tances are greater and the dumps 
smaller. 

A simple and useful formula has 
been developed to determine what per- 
centage of the capacity of each truck 
or, in other words, the work efficiency 
of a truck, as follows: 

G * 100 

per cent of the truck’s ca- 
NxXcC 
pacity used. 
gallons delivered by the 
truck per month 
N number of trips required 


where G 


by the truck to deliver 
those gallons 
C = capacity of the truck 


The jobber can apply this formula 
to each of his tank trucks and quickly 
find out if they are doing all of the 
work of which they are capable. 

For example, let us assume that a 
600-gallon truck makes 100 trips in de- 
livering 50,000 gallons over a monthly 
period. By applying this formula it is 
found that the truck is using only 83 
per cent of its total capacity. In other 
words, 17 per cent of its capacity could 
also be carrying gasoline at little or no 
additional truck cost. This same truck, 
instead of carrying 50,000 gallons dur- 
ing the month, could have carried 60,- 
000 gallons, thereby reducing the fun- 
damental yardstick of operating cost 
the cost per gallon. 

To arrive at this ultimate yardstick 
of truck operating efficiency, one of 
the first jobs is to find out what each 
truck costs to operate—the expenses 
to be charged against each truck. 

The basic truck costs include gaso- 
line, oil, grease, tires, maintenance and 
repairs, insurance, license and other 
fees, driver’s wages, and depreciation. 

In figuring the gasoline cost, and us- 
ing actual oil company figures, we take 
6.5 miles per gallon as the fuel con- 
sumption figure for the small truck, 
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and 5.1 miles per gallon for the larger 
truck. Oil is figured at 25 cents per 
quart, with a consumption of 8 quarts 
for every 1000 miles. Grease is figured 
at 25 cents per pound. 

Next, we assume that the truck has 
six tires, that each tire has a life of 
20,000 miles, and that they cost $22 each 
with the tube. With this figure, and 
knowing the mileage of the truck per 
month, it is simple matter to figure the 
cost of each tire per month. 

Truck repair and maintenance cost 
has been set by a number of companies 
at 1.5 cents per mile, which, when trans- 
lated into monthly cost in the accom- 
panying MINIMUM PROFIT STAND- 
ARD table, shows the amount which 
is to be charged to each truck each 
month for upkeep. 

As the table indicates, the item of 
insurance, including property damage, 
public liability, and fire and theft, is 
placed at $8.20 per month for the 600- 
gallon truck, and $9.60 per month for 
the 1000-gallon truck. 

Driver’s wages are estimated at $100 
per month, and while this figure will 
vary in different sections of the coun- 
try, it is important that it be included 
in the total truck operating cost. 

Next is the item of depreciation. 
Here truck and tank are written off 
over a four-year period. While truck 
tanks are known to last two and three 
times that long before wearing out, the 
four-year depreciation factor is speci- 
fied because of the many new develop- 
ments which make a tank obsolete be- 
fore it has served its useful life. 

Every jobber who is interested in 
seeing his trucks operate on a MINI- 
MUM PROFIT STANDARD must first 
of all keep a record of his trucks’ op- 
erating costs. These records need not 
be extensive; in fact, the simpler they 
can be, the better. 

First a loading report should be pro- 
vided, in duplicate, with one copy going 
to the bulk plant office and the other 
for the truck driver. This report shows 
the itemization and quantities of prod- 
ucts with which the truck is loaded in 
starting out on each trip. Space is also 
provided to record the returns which 
the driver brings back after a trip. 

Then the driver sales ticket shows 
the details of each sale which the driver 
makes on his route. This ticket should 
give such information as quantity of 
each sale, description of product, price 
per unit, and total price. 

Then at the bulk plant there should 
be a monthly operating report cover- 
ing each truck on which entries should 
be made at the end of each day. On 
this report should be space to record 
the following items under each day’s 
operation: number of trips, number 
of deliveries, total gallons delivered, 
whether truck was used, idle, or in 
for repairs, and a space for miles driv- 
en. 

This monthly operating sheet is to- 
taled at the end of the month and the 
results entered on an annual operat- 
ing cost sheet for each truck, divided 
into months. On this annual record 
should be space for recording miles 
driven, gasoline used, miles per gallon 
of gasoline, oil used, miles per gallon 





of oil, grease used, tires and tire re- 
pair, maintenance and repairs, painting, 
depreciation, taxes and license, driver’s 
wages, insurance, total operating cost, 
cost per mile of operation, total gallons 
delivered, cost per gallon delivered, and 
gallons delivered per mile. 

With this information it will be pos. 
sible for the oil jobber to constantly 
keep a watchful eye on his truck op- 
erating costs and to check them against 
the MINIMUM PROFIT STANDARDS 
set up at the beginning of this article. 

These records will also permit him to 
guard against one of the worst enemies 
of profitable truck operation—idle time. 
This is the time when the truck is not 
actually on the road delivering prod. 
ucts. 

Take for example the 600-gallon 
truck. The fixed charges on this truck 

the charges which continue whether 
or not the truck is operating—are the 
insurance, driver’s wages, and depreci- 


ation. On this particular truck, ac- 
cording to our table of MINIMUM 
PROFIT STANDARDS, tthe fixed 


monthly charges total $133.20, not in- 
cluding license and taxes. In other 
words, every day this truck with its 
driver, stands idle it is costing the 
owner $4.44. 


THererore, cutting the truck’s 
idle time increases its efficiency. Many 
ways are open to achieve this end. A 
system of preventive maintenance of 
the trucks, whereby they are checked 
and serviced at regular intervals, will 
help to reduce the number of repairs 
and costly breakdowns on the road. 

The truck’s loading time at the bulk 
plant can be materially reduced by 
larger pumps and loading lines, and 
meters. Many times the “visiting” 
time of the driver at the bulk plant 
can be reduced a sizable amount, thus 
contributing to the truck’s higher op 
erating efficiency. 

Another factor which can contribute 
to a reduction of idle time is the un- 
loading time at the delivery point. 
Smooth flowing pipe bends, fast flow- 
ing faucets, larger piping, tight fill box 
connections, pumps, meters—all these 


contribute to faster unloading and 
therefore more time for delivering 


more products. Here again, as in the 
case at the bulk plant, the driver's 
“visiting” time can often be reduced 
without slighting the customer. One 
oil company points out that it is not 
unusual for a farm dump to consume 
from 20 to 30 minutes. 

It must be remembered that there is 
no particular advantage in merely re- 
ducing the idle time of a truck. The 
important point is to see that the truck 
is making profitable deliveries in that 
time so saved. It is not a question of 
saving idle time, but one of turning 
idle time into more gallons delivered 
per mile. 

The conversion of idle time into 
profitable time often permits the use 
of a larger capacity tank on the truck. 
Modern auxiliary truck equipment has 
made this possible without resorting to 
the purchase of an entire new unit. 

For example, the addition of a third 
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axle on a 1%-ton truck can almost 
double the load carrying capacity of 
that truck in many cases. It is not un- 
common for a standard 1%-ton unit, 
carrying a 700-gallon tank, to be 
equipped with a third axle and there- 
by boost its tank capacity to 1200 or 
1300 gallons. 

One company, using a lightweight 
chassis and carrying a_  1500-gallon 
tank, increased its load capacity to 2100 
gallons by extending and strengthen- 
ing the frame, adding a third axle, and 
inserting additional leaves in the rear 
springs. 

Various tank materials also offer sav- 
ings in dead weight, which, when 
translated into greater payload with- 
out increasing the total gross weight 
of the vehicle, represent more gallons 
hauled per truck. For example, a 1000- 
gallon blue annealed steel tank, fully 
skirted, will weigh about 3600 pounds. 
By replacing only the tank with an- 
other made of high tensile steel, the 
weight can be reduced approximately 
15 per cent. A tank and skirting made 
entirely of aluminum would save close 
to 40 per cent in weight, compared 
to blue annealed steel. 

Proponents of aluminum siate that 
if the weight advantage drops below 
15 per cent, the additional payload is 
not great enough to pay for the extra 
cost of aluminum construction over a 
reasonable period of time. 


touting and scheduling of trucks is 
still another way of holding down truck 
operating costs. 

In spite of the fact that a burden 
has been placed on the science of rout- 
ing because of the emergency buying 
habits of a growing number of dealers, 
there is still an opportunity for the 
jobber to educate his dealers to a plan 
of scheduled deliveries. 

One oil company which prides itself 
on its routing efficiency, recommends 
the tabulation of the following daily 
and weekly factors from time to time, 
by route or area: 


(1) Number of delivery stops, pro- 

ductive and non-productive. 

(2) Miles run. 

(3) Hours of productive truck use. 

(4) Number of trucks operated. 

(5) Gallons delivered per mile run. 

(6) Gallons delivered per productive 

hour. 

(7) Amount of product returned, un- 

delivered. 

In setting up a MINIMUM PROFIT 
STANDARD for his trucks, the jobber 
should keep in mind that the more 
gallons the truck can deliver per mile 
without overloading, the lower will be 
the cost, while greater mileage to a 
load contributes to a higher cost per 
gallon delivered. 


While all of the foregoing discussion 
points out the many ways that are 
available to the oil marketer in in- 
creasing his truck efficiency, it should 
be borne in mind that unless these 
factors can pay their own way in any 
individual operation and mark up a 
profit besides, then they do not fit into 
the truck’s MINIMUM PROFIT 
STANDARD of operation. 


N.P.Nos Minimum Profit Standards 


For Nation’s Serviee Stations 


The following Minimum Profit Standards, for appearance and cleanliness 
of service stations the country over, are offered by NATIONAL PETROLEUM 


NEWS. 


They have been published in earlier issues in connection with articles 


and statements from various authorities to bring to the attention of the oil 
industry the fact that the public is becoming aroused against unclean toilets 


at stations as possibly unsafe toilets. 


As a result of this growing public edu- 


cation in toilet and rest room sanitation, an increasing proportion of gaso- 
line gallonage this season will go to the stations which, by their outward ap- 
pearance, show that their rest rooms and toilets are clean. 


For Station Site... 


No empty cans, rags, or rubbish on 
drive. 

Curb and 
whitewashed. 

No wet or dried grease or oil spots 
on drive. 

Floodlight reflectors clean, lights in 
good condition. 

Pump island clean and whitewashed 
frequently. 

No discarded cans, pails, or rags 
on pump island. 

Pumps washed frequently. 

Pump hose free from leaks and not 
frayed. 

Pump globes and lights in good con- 
dition and clean. 


drive edges clean and 


Fence, wall, hedge, or garden in 
well Kept condition. 
Air hose picked up and in good 


working order. 

Curb and street signs freshly paint- 
ed and well lighted. 

Fill box openings painted and free 
of dirt. 


For Station Building 
(Exterior)... 


All unsightly and 
signs eliminated. 

Building surface free from splatters. 

No chipped or broken exterior wall 
surfaces. 

Roof in good condition. 

All empty or unkept cans, barrels 
or boxes out of sight. 

Windows clean. 


poorly painted 


For Station Building 
(Interior)... 


Walls, floors and ceiling clean, with 
no grease spots. 

Office equipment well kept, with no 
loosely filed papers in evidence. 

Manager’s desk clean, with no milk 
bottles, coffee cups, newspapers, rags, 
lunches, or tools in evidence. 

Conservative use of signs, cards and 
wall charts. 

Attendants’ street clothing and mis- 
cellaneous stock kept out of sight in 
closet or storage room. 

Pit or lift well cleaned after each 
job. 

Lubritorium floor cleaned after each 
job. 

Lubritorium walls, ceiling and floor 
well painted. 


Stock of tires, batteries, and acces- 
sories neatly arranged and Clean. 

Work bench cleaned off after each 
job and tools put in proper place. 

Grease guns in proper place on 
clean rack when not in use. 

High-boys with no oil spillage on 
top, front or sides. 

Container for oily rags and rubbish 
freshly painted and with a lid or self-- 
closing top. 

Waste basket in office. 

Comfortable and Clean 
customers. 

Window displays that are timely 
and not piles of a mixture of winter 
and summer items. 


chairs for 


All miscellaneous items, not neces- 
sary to the immediate job of serving 
customers, out of sight, including such 
items as brooms, mops, step ladders, 
and overalls. 

Lamp bulbs in good condition and 
light fixtures clean. 

Lubritorium and other service bay 
entrances unobstructed. 

No odds and ends lying around, such 
as old second-hand tires, scrap parts, 
junk, or old batteries. 

Compressor clean, and located where 
noise will not interfere with conversa- 
tion with customers. 


For Station Toilets and 
Wash Rooms... 


All toilets in Good Repair. 
Wash bow! fixtures in Good Repair. 


Toilet and wash bowls Spotlessly 
clean. 
Toilet seat freshly painted and 
clean. 


Floors, walls and ceiling clean. 

No litter in the rooms. 

Do not use rest rooms to store Any- 
thing. 

Rooms and fixtures inspected, Fre- 
quently Each Day. 


Clean rest rooms at least Once a 
Day. 

Supply soap and 
towels at least). 

Rooms should always Smell Clean. 


towels (paper 


For Personnel... 


Uniforms and caps Clean. 
Attendants clean-shaven. 
No dirty rags in attendants’ pockets. 
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Clean Rest Rooms 


Amocos 1936 Aim 


“CLEAN UP FOR MORE BUSI- 
NESS” is the slogan of the 1938 mer- 
chandising campaign of the American 
Oil Co., a campaign launched to get 
Amoco dealers to clean up their sta- 
tions, particularly the rest rooms. 

This $2,000,000 campaign, which will 
cover the eastern section of the U. S., 
from Maine to Florida, opened at 
Cleveland last week, when 600 Ohio 
Amoco dealers witnessed the premier 
of a play graphically portraying the 
profits of cleanliness. 

This play, presented by a Broadway 
company on a stage 30 feet deep by 
15 feet high, went a step further than 
moving pictures in showing the deal- 
ers actually how to “Clean Up for More 
Business.” Also to further this cam- 
paign Amoco dealers will be present- 
ed with a 54-page sales book, profuse- 
ly illustrated in color, explaining in a 
practical manner procedure in spruc- 
ing up service stations. 

Amoco, also will launch a fleet of 
white cars in which the company sales- 
men will visit the dealer stations. The 
salesman will have with him in his 
car a uniformed porter who will ac- 
tually help the dealer clean up his rest 
rooms if necessary. 

Dealers signing and living up to a 
cleanliness pledge will be furnished 
with two leather-framed Sanitary 
Codes, one to be displayed in each 
rest room. Stations will also be fur- 
nished with large metal signs, self- 
standing, which can be placed near the 
curb to inform motorists of “Clean 
Rest Rooms.” 

The sales book, to be personally de- 
livered to each dealer by the com- 
pany representative, and explained by 
that representative, provides the fol- 
low through—the last punch—to insure 
that the dealer will actually carry out 
the cleanliness plans. This book is only 
loaned to the dealer and remains as a 
handy, practical guide for his station 
operation. 

The book drives home its message to 
the dealer in the first three pages. The 
first of these contains a letter address- 
ed to Amoco Dealers from Vice Presi- 
dent C. F. Hatmaker of New York. 

“Study the book carefully,” he re- 
quests. “Refer to it frequently. See 
that your employes are familiar with 
its principles. Then follow the sugges- 
tions. It will be one of the most profit- 
able steps you have ever taken.” 

Pictures of 35 stations on pages two 
and three backgrounds the message 
“Every Customer Has Many Stations 
to Choose from . . . Which one Will 
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The above 


illustration, with “Clean Up for More Business” 


superimposed, decorates the cover of 


American Oil Co.’s 1938 sales book giving the dealer simple, practical aids in service station management 


Get His Business?” The text supplies 
the answer to “What causes the driver 
to select one particular station from 
all the rest?” 

“There are many reasons,” states 





Amoco dealers maintaining clean rest rooms 
will be given two of the above discs, one for 


each toilet. Sidewalk signs are also provided 


Amoco, “but research shows that one 
of the biggest factors is the appear- 
ance of the station. If the station is 
dingy, ill-kept and unattractive, it 
probably never occurs to him to give it 
a trial.” 

Aggressive Amoco dealers taking ad- 
vantage of the practical suggestions of 
the 1938 “Clean Up for More Business” 
campaign will improve their stations 
by: 

1. Removing unnecessary signs that 
give the station a junky appearance. 

2. Repainting the building. The exact 
specifications and paint manufacturers 
code numbers are given to insure uni- 
formity of shade in the green and 
white Amoco stations from Maine to 
Florida. 

3. Removing tools, junk and rubbish 
from driveways and the lot. 

4. Repairing cracked concrete or 
puddle pitted driveways. 

3. Replacing cracked or broken win- 
dows and shining all windows. 

6. Driveways will be made easy to 
enter and outlined in white. They will 
be kept free from grease and grime. 
They will be made as easy of access 
as possible. 

Caring for the station island is de- 
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tailed in a separate section of the book. 
Amoco dealers are supplied specific de- 
tail on methods of washing the pumps, 
arranging the water buckets, sweeping 
and cleaning the base of the island 
and displaying motor oil and other 
merchandise. 

Two pictures of the same service sta- 
tion graphically portray the difference 
between proper and improper lighting, 
and six rules of good lighting point 
out to dealers the globes, canopies, 
signs and other places to be checked 
to insure adequate lighting. 

The six rules for lighting worked 
out by lighting engineers and proven 
successful in service station operations 
are: 

“1—Put the light where it belongs. 
The island should be well lighted for 
safe and convenient operation. 

“2—The lighted area should reach a 
little beyond the edge of the pave- 
ment so that the motorist will know 
that he is coming to your station and 
will have sufficient time to slow up 
and come in. 


“3—The driveways should be flood- 


lighted both for safety and attention 
value. 

“4-The building should be flood- 
lighted for identification. 

“5—Electric identification signs 
should be kept in order and should be 
displayed at a point where they will 
command greatest attention. 

“6—Your station is not properly 
illuminated unless the lamp bulbs are 
of correct size and wattage. In light- 
ing your station don’t skimp by using 
bulbs of insufficient power.—Using 
bulbs that are too small is false econ- 
omy. Such economy loses sales, cuts 
profits.” 

Caring for Rest Rooms 
and Now-——One Very, Very, Very 
Important Matter” is the legend that 
introduces a five-page section on clean 
rest rooms. The clean rest rooms, the 
rest rooms with polished kick plates 
and locks on the doors, the rest rooms 
free from amateurish lettering, are 
magnets that draw repeat business, it 
is brought out. American Oil’s methods 
of caring for rest rooms are not a 
trade secret, although the company 
has spent considerable time and money 
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to help the Amoco dealer care for his 
station easily. Ten suggestions in car- 
ing for rest rooms, listed by American 
Oil Co. for their dealer guidance, are 
as follows: 

1. Keep toilets, lavatories, mirrors 
in windows clean at all times. Toilets, 
lavatories and mirrors should be 
washed daily. Lavatories and toilets 
should be checked several times a day 
and at all times should be immacu- 
lately clean. Windows should be 
washed once a week. 

2. Keep washrooms well-ventilated. 
Be sure there is plenty of air. Win- 
dows should be opened from the top 
so as to give maximum ventilation and 
yet assure privacy. Windows should 
be screened and kept free of flies and 
insects at all times. Spraying with 
AMOX daily or more frequently is 
recommended. Keeping the rest room 
thoroughly clean will aid considerably 
in eliminating the fly nuisance. 

3. Be sure there are towels, toilet 
paper, soap at all times. From your 
own personal experience you know how 
annoying it is to find that towels or 
toilet paper have run out. Just re 





Clean Stations 


Theme of Play 


For Dealers by Broadway Cast 


CLEVELAND, April 11. 


L AST week two motor truck 
vans began their circuit of 19 states 
from Maine to Florida to bring to 
American Oil Co. dealers the first 
dramatization with living actors of 
gasoline station service and_ sales- 
manship. 

The premier production of the show, 
“Clean Up for More Business,” held 
before 600 Ohio Amoco dealers in 
Cleveland last week, was the culmina- 
tion of an idea that began in July, 
1937, when the American Oil Co. 
turned to the show business for help 
in dramatizing its 1938 merchandising 
campaign. 

American Oil Co. officials explained 
they wanted to avoid a long program 
of tiresome speeches, sometimes er- 
roneously called “pep” talks, and that 
they wanted to go a step further than 
that of presenting movies at their 
dealer meetings. The answer now 
seems simple—a play on a stage 15 
feet high and 30 feet deep—but its 
execution required nine months to per. 
fect and the spending of a good share 
of American’s $2,000,000 current ad- 
vertising budget. 

Broadway didn’t supply the answer, 
but in American’s mail was a circular 
from Dramaturgy, Inc., of Cleveland, 
the organization that recently dram- 
atized a sales presentation for Ford 
Motor Co. dealers in Detroit. The cir- 
cular returned an order for many 
thousands of dollars when American 
Oil sent for Dramaturgy’s 31-year-old 
president, Lawrence A. Higgins. Hig- 
gins showed up in Baltimore with a 
$750 model of the stage Amoco now 
uses before he had even a dime from 
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American Oil, but he sold his idea. 

After surprisingly few conferences 
with American’s sales managers, pro- 
motion manager, and advertising man- 
ager, Higgins had the main outlines 
for dramatizing Amoco’s 1938 cam- 
paign, “Clean Up for More Business.” 
A professional script writer was em- 
ployed, but much of the actual work 
of revision was participated in by 
American’s officials. In fact the play 
is in the hands of Rudd Lowry, former 
Boston show man, for some time on 
Amoco’s sales staff. 

A wave of laughter swept through 
the first Amoco dealer audience last 
week as the curtain rolled up for the 
first act of the play proper and re- 
vealed the stage setting—an exterior 
view of the dirty, sloppy sign-plast- 
ered station of Amoco Dealer Ed 
Hawkins, who lolled against the sta- 
tion wall. 

Dealer Hawkins’ son, who is _ his 
father’s partner, can not save enough 
money to marry the blond heroine, 
Mary. When American Oil’s sales rep- 
resentative calls at the station with 
the 1938 sales book, “Clean Up for 
More Business,” he is informed by 
Dealer Hawkins: “Son, you can’t tell 
me anything. I was pumpin’ gas when 
you was in three-cornered pants.” 

The scene shifts to the interior of 
this unsightly station and as the 
salesman struggles vainly with Dealer 
Hawkins a customer enters to use the 
rest room. After one look he slams the 
door, turns to the dealer and says: 

“If I ever step into this filthy joint 
again I’ll wear a gas mask and a suit 
of armor.” 

“There you go,’ 


rejoins Hawkins, 


“another WPA customer!” 

But Dealer Hawkins goes on a hunt- 
ing trip and, with the sales book as a 
guide, the partner son and his fiancee 
tear down signs, repaint and install 
new equipment until the station is 
transformed. Storms Father Higgins 
on his return. 

“It don’t feel comfortable, gol’ darn 
it. A filling station ain’t no beauty 
shop-pe. We don’t give manicures. We 
pump gas!” 

“But Dad,” rejoins the son, “Were 
getting more women customers since 
we got the rest room emblem. Women 
see our sidewalk sign and know our 
rest rooms are clean. 

Women shouldn’t drive cars, re- 
sponds Ed Hawkins. As he opens the 
rest room door he remarks: “What 
did ja do—sprinkle the whole dang 
place with perfumey?” 

However, when Ed junior shows his 
father the bank book, with a balance 
that has grown remarkably with the 
transformation of the station, Ed 
Hawkins exclaims, “Where’s_ that 
book?” 

“What are you going to do, throw 
it away?” 

“Throw it away,” answers Hawkins, 
“do ya think I’m feeble minded? I al- 
ways thought something like that 
would be a good plan. I'll bet it con- 
tains a lot of my own ideas in fancy 
language!” 

From there on father and son serv- 
ice cars and sell accessories according 
to the correct Amoco procedure and 
son and fiancee are married and live 
happily ever after.” 

Two road shows will present the play 
at forthcoming Amoco dealer meetings 
in 45 cities during the balance of April 
and May. Company representatives 
will deliver the sales books that so 
helped the bank rolls of the dealers 
Hawkins, “Clean Up for More Busi- 
ness,” in each territory after the show 
has been given. 
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member it is just as annoying, and 
perhaps more so, when this occurs to 
your customers. Also it is aggravating, 
after a drive of two or three hundred 
miles, to find there is no soap with 
which to wash your hands. These three 
items are extremely important. Never 
let them run out. 

4. Supply coat racks or hangers for 
your customers. But don’t let your sta- 
tion attendants use the rest room as a 
cloakroom or storage room. Even a 
neat, clean rest room looks messy with 
dirty, greasy uniforms hanging on the 
wall or thrown in the corner. Provide 
lockers elsewhere for your employes’ 
clothing. 

5. Keep walls clean and bright. Se- 
lection of paint is very important. 
Washroom walls should always be 


light and clean looking. Frequent 
washings will keep them looking that 
way, even though they are not re- 
painted very often. A washroom paint- 
ed in dark colors seldom looks as 
bright and cheerful as one done in 
white or some light color. 

6. Keep floors dry and clean. Pick 
up all towels and paper that may have 
been thrown on the floor. Check up on 
this at frequent intervals. Keep the 
floor dry. A wet, untidy floor spoils 
the effect of an otherwise perfect 
washroom. 

7. Have all doors properly labeled 
and equipped with locks. Rest rooms 
should be easy to find. Women particu- 
larly don’t like to inquire about the 
location of the rest room “Men’s” and 
“Women’s” rest rooms should be 














THOROUGHBRED Quality is the 
result of CUSHING Refining 
methods, that’s why CUSHING 
Petroleum Products help Jobbers 
to make MORE money with satis- 
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WRITE, WIRE OR PHONE 
FOR QUOTATIONS 


CANNON BALL 
SERVICE 


Cushing Ethyl Gasoline 


Cushing Anti-Knock 
Regular. Leaded 


Anti-Knock Pressure 
End Point 


60-62 Better than U.S. Motor 

60-62 Under 400 End Point 

64-66 Under 375 End Point 

68-70 Under 360 End Point 

42.44 W.W.D.T. Kerosene 

38-40 Light Straw Zero Distillate 

32-36 Overhead uncracked 
Gas Oil 


Cracked Fuel Oil 


REFINERIES: 


Division Sales Offices 


fied customers. Quality that will 
help YOU to increase sales. Write, 
wire or phone for quotations. 





General Sales Offices: CUSHING, OKLAHOMA 


2007 FOSHAY TOWER 
MINNEAPOLIS, MINN. 
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identified with small metal signs. If 
you have only one rest room for the 
use of both men and women, it should 
be identified as “Toilet.” In instances 
of this kind, you should be especially 
careful as to the cleanliness of the rest 
room after each and every customer. 
Each door should be provided with a 
catch or lock so that customers can 
insure privacy. 

8. Keep washrooms well lighted. 
Clothing cannot be adjusted properly, 
make-up cannot be applied satisfac- 
torily in a dim room. Lights in the 
washroom should _ be _ sufficiently 
bright. You can save electric current 
by providing light switches within 
easy reach of the customer. 


9. Be sure the first aid kit contains 
all necessary equipment. Don’t em- 
barrass customers by making them 
ask for these accessories. 

10. Inspect washroom after use by 
the customer. Make sure that the at- 
tendant checks it after use by the cus- 
tomer, bearing in mind the nine points 
above. If it is inspected frequently, it 
will usually take only a few seconds 
to get the washrom in perfect shape. 
Constant vigilance is the price of 
cleanliness. 

American Oil’s 1938 merchandising 
campaign for cleanliness, as it is be- 
ing presented through the dealer 
meetings, the three-act play, the sales 
book and the company representative’s 
personal aid to the dealer, is actually 
a course in station management and 
salesmanship. 

Having covered the most important 
points of (1) the appearance of the 
station exterior and (2) the cleanli- 
ness of the rest rooms, American Oil’s 
sales book turns the dealer’s attention 
to the appearance of the interior of 
his station, particularly the displays 
of merchandise and the lubrication de- 
partment. A section is devoted to the 
attendants’ personal appearance and 
importance of clean uniforms. 

From then on, American Oil’s sales 
book is an advanced course in selling. 
The company has made every effort 
to assist the dealer in learning how 
to get more business, canvass his 
neighborhood, offer prizes to employes 
and customers, and answer typical and 
often met objections of customers. 

In conclusion, the dealer is ac- 
quainted with some technical facts 
about Amoco gas and lubricants, so 
that he will be better able to sell his 
products through a better knowledge 
of them. 

Then, finally, American Oil re- 
emphasizes rest room cleanliness—as 
the prime immediate objective. Fac- 
similies of the sanitary code, rest room 
door emblem and sidewalk sign are 
reproduced. 

When your rest room is clean and 
sanitary, your Amoco representative 
will give you a handsomely framed 
‘Sanitary Code,’ explains the book, “as 
illustrated above—one for each rest- 
room. You sign each code and display 
it prominently on the rest room wall.” 
The rest room door emblem and the 
sidewalk sign further will identify the 
stations of aggressive Amoco dealers 
this spring and summer. 
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Dealers Offered Advertising 


Helps To Feature Clean Toilets 


Every year, with mounting 
force and insistence, the problem of 
clean rest rooms has presented itself 
to service station dealers, and _ it 
reaches a peak this year, states the 
Standard Oil Co. of New Jersey mar- 
keting department, in its “Esso 
Dealer.” 

“There is a powerful drive under way 
in the United States to obliterate 
venereal disease,” the statement reads. 
“Hamstringing prudery has been tossed 
overboard and a vitally needed move- 
ment is in full swing. What have rest 
rooms to do with this? Plenty! The 
public associates venereal disease with 
filthy rest rooms.” 

So strong has this feeling on the 
part of the public become, this com- 
pany publication goes on to say, that 
advertising clean station rest rooms 
is one of the most important ways 
whereby a station owner or operator 
can attract new business. 

Through its Esso Marketers, the 
Standard of New Jersey company is 
offering its dealers a series of free 
electrotypes which they can use, in 
their local newspapers, circulars or 
other mediums, to bring to the public’s 
attention the fact that their own rest 
rooms are clean. 


These advertising messages do not 
talk about new stations, or modernized 
rest rooms and toilets. They only 
bring out that the dealer has used 
soap and a scrubbing brush to clean 
his rest rooms and that the necessary 
facilities are provided. 

The Esso Dealer comments’ on 
NATIONAL PETROLEUM News campaign 
for sanitary rest rooms and toilets for 
the protection of motorists and goes 
on to say that the nation-wide move- 
ment for clean station toilets and rest 
rooms is growing. 

“This strong feeling on the part 
of the potential customers of each 
service station operator means he must 
do everything in his power to provide 
the kind of facilities and services that 
automobile drivers demand and that, 
if he doesn’t, he will lose trade that 
would otherwise be his,” it is stated. 
Referring to the importance of clean 
rest rooms to the station in holding 
neighborhood trade, the Esso Marketer 
says: 

“Stations depending for the most 
part on neighborhood trade must ob- 
serve the rules of cleanliness carefully 
if they are to prosper. Neighborhood 
customers may not use the restroom 
facilities of their local dealer often, 
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One way to show our appreciation of your calls is 
by providing clean, inviting restrooms. We do 
this for your protection—just as we protect your 
ear with skilful service and products unexcelled. 


DEALER’S NAME 











BUY AT OUR 


€sso 


SIGN 


AND ADDRESS 


of a series of six advertisements, electrotypes of which Esso Marketers is offering its dealers to 


help them to advertise locally that their toilets and rest rooms are clean 
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WEKEEP OUR 
RESTROOMS 
CLEAN 


DEALER’S NAME 
AND ADDRESS 





One of the set of six electrotypes Esso Marketers 
is offering dealers for advertising their clean 
rest rooms 


but when they do, they want them 
clean and attractive. If conditions do 
not suit them, they will trade else- 
where. 

In their own neighborhood, motor- 
ists are even less tolerant of insanitary 
and filthy conditions than when they 
are traveling, for they expect their 
local dealer to maintain his restrooms 
according to the local standard, and 
anything less than that results in a 
marked reaction of distaste, which in 
almost every case means switching 
to another station. 

“Dealers in rural areas who do not 
have running water and modern plumb- 
ing need not feel that this restroom 
drive does not affect them, nor that 
lack of those facilities automatically 
puts them out of the picture. A well- 
kept outhouse is just as much a busi- 
ness builder as a more modern toilet— 
but it must be well-kept. The same 
rules apply to it that apply to the 
most up-to-date restroom with fancy 
plumbing. 

“All that motorists demand—but 
they do demand it—is that whatever 
facilities a dealer has be kept fit for 
humans, not just hogs.” 

The April issue of the Esso Dealer 
contains a full page reproducing the 
six electrotype advertisements, two of 
which accompany this article. All of 
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the advertising features cleanliness of 
Esso restrooms. Under a line drawing 
of a spick and span wash bowl, for 
example, the copy reads: 

“Our Restrooms Invite Inspection. 
They not only look clean . . . they are 
clean ... fresh and sanitary ... our 
restrooms invite your most careful 
inspection.” 

The traditional Esso trade mark is 
shown and there is space at the bottom 
of the advertisement for the dealer’s 
name and address. 


New Edition Issued 
Of Refinery Data 


TULSA, April 11—The Western Pe- 
troleum Refiners Assn. has issued a 
new edition of its “Statistics of Im- 
portance to Refiners,” which brings 
up to date the statistical information 
the association has issued for a number 
of years. 

The new edition contains 100 pages, 
with space left on each page to insert 
the monthly statistical supplement as 
issued through 1938 and 1939. One of 
the valuable features in the book is 
the arrangement of data for refinery 
districts which places those of the 
Mid-Continent, and their totals, in a 
prominent position always at the left 
as the book is opened. 

A complete index facilitates ready 
reference to any group of statistics 
desired. 








Neu Equipment 


AND THE MANUFACTURERS 


MAGNETO — Use of the improved 
magnetic material, Alnico, an alu- 
minum-nickel-cobalt alloy in a new 
type FM magneto, announced by Fair- 
banks, Morse & Co., has not only in- 
creased power output but reduced size 
and weight of the unit as well, it is 
said. 

The new design is similar to the F-M 
type RV in construction but with sim- 
plified service adjustments and ball 
bearings. The distributor end cap has 
a built-in window, so that timing can 
be adjusted without removing the cap. 
Bulletin RV 45 is available upon re- 
quest to the Magneto Division of the 
company, Beloit, Wis. 

* * * 

CARE OF HOSE—A wall card with 
instruction on care of rubber hose is 
being distributed by The Manhattan 
Rubber Mfg. Division of Raybestos- 
Manhattan, Inc., Passaic, N. J. 

* * * 


PACKAGING — A new illustrated 
book called “Package Engineering” is 





WILZIP TAILOR-MADE GASOLINE 
MADE TO SUIT YOUR 


. . . Weather Conditions 


.. . Octane Specifications 


.. . Price Needs 


We specialize in 74 octane 
gasoline, a premium product 


which can be sold at regular 


price. 


WILOIL CORPORATION 


First National Bank Bldg. 
PITTSBURGH, PA. 


40 





OCTANES 


60 
65 


PLANTS 
Pittsburgh and 
Warren, Pa. 
Detroit, Mich. 
Toledo, Columbus 
and Cleveland, O. 











available from The Hinde & Dauch 
Paper Co., Sandusky, Ohio. Theme of 
the book is the “scientific approach 
used by modern manufacturers’ to 
solve the packaging problem. 
* * * 

NEW DISPENSING PUMPS — A 

complete new line of pumps, including 


computer and dial meter types, and a 
“Wide-Are Island-Liter,” has just been 








the National 


announced by 
Corp., Cincinnati. 

According to the announcement, the 
pumps have a waterproof cabinet, with 
no raw edges or screws exposed and 
extra large glass panels offer increased 
space for advertising. 'The pumps are 
easily converted to globe models, or 
vice versa. 

Standard equipment includes a new 
“radio-type black dial, with a regula- 
tion aluminum dial being optional. The 
new type Visi-flow is said to be greatly 
improved, allowing the gasoline to pass 
completely through the assembly from 
one glass to the other with a swirling 
action that completely washes both 
glasses. 


One of the biggest features claimed 
by National is its “Energized” power 
unit, which is said to be absolutely 
self-priming at all times, to reduce cur- 
rent consumption and to cut down flow 
friction. 


Pumps 


* * * 


C. H. Michael has been appointed 
sales manager of the National Pumps 
Corp., Cincinnati. 
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BULK PLANT PUMP AND METER 
SYSTEM—Designed to improve the 
method of handling and measuring 
gasoline at bulk plants and to make 
this operation comparable to the 
method of dispensing gasoline at the 
pump island, the new Wayne Bulk 
Plant Pumping and Metering System 
is claimed to be the “big brother” to the 
retail dispensing pump. 

Made by the Wayne Pump Co., Fort 
Wayne, Ind., the new system consists 
of a pump with strainer and a meter 





for use together, but not integrally 
assembled. The pump is of the cen- 
trifugal type, driven by an enclosed 
vertical electric motor, having 100 gal- 
lons per minute capacity against a 
25 pound per square inch total head. 
The pump internal chamber is equipped 
with continuously operating internal 
hydraulic ejectors and transmits only 
air-free gasoline under pressure to the 
meter, according to the announce- 
ment. The meter is a vertical two- 
cylinder type. 


* * * 


OIL HEAT Perfection Stove Co., 
Cleveland, has just issued a booklet 
describing Superfex oil-burning warm 
air conditioners. These units feature 
the high-low principle which provides 
“24-hour air conditioning, not just 8”. 


* * * 


Land Supply Co., one of the leading 
oil equipment sales companies oper- 
ating in the Oklahoma-Texas territory, 
has recently purchased property at 
1112 West Main St., Oklahoma City, 
and its headquarters are now located 
there. 

This company is one of the pioneers 
in the oil equipment business, having 
operated in Oklahoma for 14 years 
handling nationally advertised prod- 
ucts, including Buckeye and McDon- 
ald valves and fittings, Tokheim 
bumps, and U. S. air compressors. 


* * * 


Kenneth Lydecker, 50 Church St., 
New York, is acting as district rep- 
esentative of Youngstown Steel Tank 
0., Youngstown, Ohio. He was for- 
erly connected with Standard Oil 
‘0. of New Jersey, White Motor Co., 
nd Niles Steel Products Division of 
the Republic Steel Co. 
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WHY MORE-THAN Mvemelele 


GAS PUMPS = a 
ARE EQUIPPED [ 
WITH G-E 
CAPACITOR 


MOTORS | 











N the two years since Gen- 


j ee Electric introduced 
the capacitor-motor for gasoline-dispensing pumps, more than 40,000 


have been put into service, and the demand is increasing daily. Users 
are buying them because they are specially designed for gasoline pumps, 
because they operate with little or no attention, and because every detail 
means long life and low maintenance. Capacitor-motors have been proved 
in service--millions are today operating stokers, refrigerators, and pumps. 


There are good reasons why this capacitor-motor gives such care-free service. 
Look at its construction—-the cast-aluminum rotor is indestructible; it has 
no brushes or commutator; it cannot become open-circuited or burn out. 
The stator is treated with a rust-resisting compound, and the windings are 
resistant to moisture, oil, and gasoline. The starting switch is of simple con- 
struction—-will operate for more than a million starts. The bearings are pro- 
tected against the entrance of dirt and gasoline, and require oiling but once 
a year. These motors have ample reserve torque to meet unusual load 
demands and are built to give maximum service with minimum attention. 


G-E capacitor-motors for gasoline-dispensing pumps are listed by and carry 
the label of the Underwriters’ Laboratories, Inc., for use in Class I, Group 
D, hazardous gas locations. 


For additional information, contact the nearest G-E sales office, or write to 
General Electric, Schenectady, N.Y., and ask for a copy of Bulletin GEA-2277. 


Built by Men Who Know Motors, for Men Who Know Pumps 


GENERAL 
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One of several Insulated Steel Construction Service Stations erected in various 
designs and in different localities for THE TEXAS COMPANY 


Cooler in Summer—Warmer in Winter 


Insulated Steel Construction is best for 
making small buildings comfortable in all 
temperatures. The 3-inch thick walls 
provide as much insulating value as 20 
inches of solid brick wall. 
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TEXACO 














FOR 


- | FILLING STATIONS 


Modern—Streamlined 
Highest Degree of Eye-Appeal 


Sells more supplies and service immediately 
ECONOMICAL-LOW MAINTENANCE EXPENSE 


Clean, Sanitary Washrooms 
Easy to Maintain 


Not subject }to Time and Weather deterioration 


FIRE-SAFE! 


Insulated Steel Construction buildings are built 
to any design and can be highly individualized 
if desired. You tell us what you want; we make 
it and erect it. 


No structural framing is used. The wall panels 
themselves support the roof. The entire walls 
can be erected in the time it would take to put 
up a frame. 


Insulated Steel Construction can be furnished 
also without porcelain enamel. 


Filling stations are fabricated and erected com- 
plete for $1000.00 and up, depending on size 


Insulated Steel Construction with Porcelain Enamel 





and design. 


INTERIOR ADVANTAGES 


The steel wall panels are spot-welded, 





Gest & Evans Sts. 


Sole licensees for ‘Insulated Steel Construction.” 


with flush joints. | Dirt and grease THE CINCINNATI MANUFACTURING CO. 


cannot penetrate the steel itself—a 
great advantage over brick or concrete 
—assuring easy cleaning. 


Cincinnati, Ohio 
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Cake Celebrates 15 Years 
Of ‘Gas’ Tax in Alabama 


MONTGOMERY, Ala. At the 
first annual state convention here 
of the Alabama Petroleum Industries 
Committee, an official of the Alabama 
Motorists Association, on behalf of the 
users of the state’s highways, present- 
ed to representatives of the state high- 
way department, a “birthday cake” in 
memory of the 15th birthday of the 
gasoline tax in this state. 


The cake was divided into two 
halves, designating that the state 
highway department receives half of 
the gasoline tax collected and the 
counties receive the other half, divided 
into 67 equal shares, the smallest 
county receiving as much as the larg- 
est. 


On an auto of about the vintage of 
1923, the birthday cake was later trans- 
ported in a parade about Montgomery 
streets, over it the sign; “First Ala- 
bama Gasoline Tax Paid March 20, 
1923, Levied for Roads Only.” 

Speaking at the convention on “Gaso- 
line Taxes for Roads Only,” A. C. 
Montgomery, vice president of the 
Alabama Motorists Association, said 
that the gasoline tax had cost Ala- 
bama motorist taxpayers a total of 
more than $101,000,000. With a 6-cent 
state tax, and two-cent federal tax, 


A 


this state has a tax rate equal to the 
highest in the country. He brought out 
that the last session of the Alabama 
state legislature, by an almost unanim- 
ous vote, submitted a constitutional 
amendment to prohibit any diversion 


THIS HALF 


TO 
HIGHWAY DEpT 








of state gasoline or other special mo- 
tor vehicle tax revenues. The amend- 
ment is to be voted on at the coming 
general election in November. Gen. 
Baird H. Markham, director of the 
American Petroleum Industries Com- 
mittee, New York, spoke on “Your Job 
and Mine.” 


D. H. Bohler, Standard Oil Co. of 
Kentucky, Birmingham, is chairman 
of the Alabama Petroleum Industries 
Committee; Earl M. Hearne, Mont- 
gomery, is secretary. 


= « »~ & 
THIS HALF 

67 EQUAL SHARES 
COUNTIES 


Birthday cake to celebrate 15th anniversary of the gasoline tax in Alabama. Left to right, Gaston Scott, 

chairman of the state highway commission; Gov. Bibb Graves of Alabama; D. H. Bohler, Birmingham, 

chairman of the Alabama Petroleum Industries Committee; A. C. Montgomery, vice president of the Ala- 
bama Motorists Association 
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sp lnnsantinicrnelsliccatey Our Individualized Warehousin 
On Nebraska Dealer 3 


FREMONT, Nebr., April 11.—A serv- And Shipping Services Will 
i i h h ted 
to ther Caubey aitaciey a transaction Save You Time and Money 


with an Illinois firm purporting to be 


a collection agency, charging the firm Let us store yourcans ... fill them with oil... and 
misrepresented him in an effort to col- ship them whenever and wherever you wish. You can 
lect alleged bad debts. thus be assured of a constant supply of high grade 

The dealer said a representative of PENNSYLVANIA MOTOR OIL 
the firm called on him soliciting the We can furnish this oil in Tank Cars, Drums or Cans— 
collection of bad accounts. The dealer whichever way best fits your needs. 


said he had no such accounts but 


finally gave the firm’s representative I N D U S T R | A L O | L ¢ O R P O R AT | O N 


one bill to collect. WARREN, PENNSYLVANIA PHONE NO. 103 


The firm then sent a list of over 
200 names to the dealer, as his station’s 
bad accounts. Although the dealer 
wrote the firm that the names on the 
list were not his accounts, a letter was 
sent by the firm to the names, asking 
for payment of the account within ten 
days or suit would be started. Attached 
to the letter was copy of an alleged 
statement that the station dealer had 
entered into an agreement with the 
Illinois firm to collect the account. 

Irate motorists who received the 
letter stormed the dealer’s place of 
business and he placed an advertise- 
ment in the local newspaper discount- 
ing any connection with the collection 
letter. 








Penna. Credit Men 
Invite Other States 


PHILADELPHIA, April 11—The | 
second annual conference of oil com- AS DIFFERENT 
pany credit men in the east, originally 


confined to the refiners’ and market- | | A S$ B U TTER KNI VES A N D 


ers’ credit men’s associations of Penn- BLADES 
sylvania, will include those interested 
on tin Sek Can eae | RAZOR 


falo, Baltimore and other points, ac- 











ordi . Butter knives and razor blades are both made of metal—but 
cording to Robert P. Dean, general ; segs ; p , ; a 
chairman. there is a big difference in the jobs they're designed to do. The 
The meeting will be at the Penn- same is true of pumps for handling petroleum products and 
Harris Hotel, Harrisburg, April 25 and water pumps. 
26, under the auspices of the Credit i . 1 Laste ore 
Men’s Assn. of Eastern Pennsylvania Fairbanks-Morse pumps for handling petroleum products are 
Aside from the speaking program, pre- built for their specific jobs. They meet the problems of varying 
viously announced (N. P. N. March viscosity, corrosion, and potential fire and explosion hazards. 
9, page 43), there will be an informal The Fairbanks-Morse engineer’s recommendation is not handi- 
get-together dinner the evening of eee r ; re available. for he 
April 24 for those arriving on Sunday capped by any type or size he happens to have available, for he 
é . 5 : z ‘ ye 
The golf tournament, previously an- bee has all sizes and types from which to select. Fairbanks-Morse 
nounced, will be at the Colonial manufactures a complete, diversified line of pumps. Write 


Country Club, Harrisburg. A trip to 


Department 69, Fairbanks, 
the Hershey Chocolate Corp. plant and 





: . Morse & Co., 600 S. Michigan When it's even too 

Industrial School at Hershey is sched- “hin. Ct ee ee hot for a Hottentot 

: ; Ave., Chicago, Ill. 35 branches , 

uled for ladies the afternoon of April oF COMFORTIZE with 
25. throughout the United States 


‘ ‘ Fairbanks- Morse j 
—a service station at each. inn 
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Made Sales Manager 


: lei a Bi e - 
LOS ANGELES, April 11. — S. R. re | 5 
Funsten has been appointed manager L: LAL RBAN Lu LL 
of sales for the Filtrol Corp., suppliers —o pa 
of filter materials to the oil refining ELECTRICAL MACHINERY © WASHERS 


industry, according to announcement FOLGOSRRS GERLES ae x , | S 
r s RAILROAD EQUIPMENT = 
by that company. His headquarters WATER SYSTEMS Als CONOITIONERS ge 








will be at the general sales offices of 
the company at 315 West 5th Street. 
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SHIPMENTS IN 
TANK CARS, BARGES and CARGOES 
ce from Terminals in 


CORPUS CHRISTI, TEX., and NEW ORLEANS, LA. 


230 NORTH MICHIGAN AVENUE, CHICAGO 


SALES OFFICES IN PRINCIPAL CITIES 


ag A Serice that Gees Beyond the Sale” 
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At A Glance... 


MID-WESTERN: Inclement weather slows down gasoline. 
MID-CONTINENT: Gasoline shipments drop; prices unchanged. 
PENNSYLVANIA: Key grades of lubricating oils down 1 cent. 
EASTERN: New York, Philadelphia, Baltimore gasoline lower. 
GULF: Foreign inquiry dries up; Roumania takes business. 
CALIFORNIA: Offshore and domestic markets continue easy. 





N. P. N. News Bureau 
CHICAGO, April 11. — Just as the 


gasoline market was beginning to as- 
sume a more normal aspect follow- 
ing the freight rate increase, an un- 
expected blizzard spread over the Mid- 
western area last week causing a defi- 
nite decline in shipments of all grades 
of gasoline. 

Spot market sales of gasoline dur- 
ing the greater part of the week were 
small, sellers said. Instructions for 
shipments against contracts also were 
considerably fewer reports indicated. 
Searcity of low octane gasoline was 
still being felt, sellers said, although 
demand for this grade also was down. 
Prices for all grades of gasoline gen- 
erally remained steady. 

In direct contrast to the Chicago 
gasoline market, Michigan refiners 
generally reported good movement of 
straight-run gasoline the past week 
with shortage of supplies indicated in 
some instances. Movement of higher 
octane gasoline also was good, refin- 
ers said, and prices generally were un. 
changed. 

The Chicago kerosine market also 
suffered from unseasonally low tem- 
peratures, resale agents indicated. 
Prices generally were unchanged. Good 
demand for kerosine and tractor fuel 
was reported by most Michigan re- 
finers. 

Inquiries for small lots of range oil 
were frequently reported. Better grades 
continued to command from 3.875 to 
4.125 cents. 


N. P. N. News Bureau 


NEW YORK, April 11. — High oc- 
tane gasoline in barge lots was avail- 
able 0.25 cent lower in the New York 
harbor market at 6 cents during the 
week ended April 9. Despite lower 
quotations, buying was reported spotty. 

Variable weather in some districts 
along the east coast has resulted in 
decreased consumption, according to 
reports of some distributors. Several 
reported that consumption in March 
was down 5 to 10 per cent under gal- 
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lonage for the same month last year. 
This despite the fact that weather 
conditions, with an occasional excep- 
tion, have been conducive to heavy 
automobile traffic. Some who said that 
gallonage was lower this March as 
against a year ago, credited the cur- 
rent recession with the loss in vol- 
ume, and not weather conditions. 


Quotations for high octane gasoline 
at Philadelphia and Baltimore were 
reduced 0.25 cent to 6.5 cents by some 
suppliers in both districts on April 4. 

Following the advance of 0.5 cent in 
New England tank car and tank wagon 
gasoline prices March 30 by Socony- 
Vacuum, several other sellers in the 
Boston market advanced spot tank car 
quotations for high octane gasoline 
0.25 cent. This grade, however, con- 
tinued to be offered and sold at 6.75 
cents to open market buyers the past 
week. 





N. P. N. News Bureau 
TULSA, April 11. Gasoline ship- 
ments from Mid-Continent refineries 
last week were reported off consid- 
erably as bad weather cut into motor 
fuel consumption. Up to the time bliz- 
zards settled over the Mid-Continent’s 
marketing territory, gasoline move- 
ment had been reported “about nor- 
mal.” 


Blizzards over much of the middle 


west resulted in a definite drop in 
volume of open market sales and 








N. P.N. Gasoline Index 


Dealer Tank 


T.w. Car 
Cents per Gal. 
[0g eee 10.23 5.96 
Month ago ...... 10.09 5.87 
V@GF AGO! on 600s 10.67 6.58 


Dealer index is an average of 
“undivided” dealer prices, ex-tax, 
in 50 cities. 

Tank car index is a weighted 
average of 12 wholesale markets 
for regular-grade gasoline. 




















shipping instructions against contracts. 
Gasoline stocks were reported accumu- 
lating at some plants, despite the fact 
that refinery operations had been cur- 
tailed. No changes were reported in 
gasoline prices. 

Inclement weather also had its ef- 
fect on the volume of kKerosine, trac- 
tor fuel and third grade gasoline mov- 
ing into agricultural regions. Plow- 
ing and planting was temporarily held 
up and jobbers were reported delay- 
ing their purchases until activity re- 
sumes. 

Activity in the Mid-Continent natur- 
al gasoline market was_ restricted 
mostly to the Texas market. Most 
business placed last week was for 
shipment to Gulf coast destinations. 
Grade 26-70 sold at 2.625 cents, f.o.b. 
Breckenridge. Demand for Oklahoma 
natural was less active. Small quan- 
tities were moving south to the Gulf 
coast, since material f.o.b. Group 3 
was available 0.125 cent under the 
Breckenridge market. 

Mid-Continent and South Texas lu- 
bricating oil markets continued un- 
settled by unconfirmed reports of 
price reductions. These reports indi- 
cated price recessions amounting to 
as much as 3 and 4 cents for Mid- 
Continent lubes and 1.5 cents for 
South Texas oils. 


N. P. N. News Bureau 

CLEVELAND, April 11. — A 1-cent 
drop in prices for 25 pour test bright 
stock, 200 and 150 viscosity neutral 
oils featured the western Pennsyl- 
vania refinery market the week ended 
April 9. U. S. Motor gasoline rallied 
in the lower field. Wax was down an- 
other 0.05 cent. Kerosine and fuel oil 
were unchanged. 

Reports of price cutting on lubri- 
cating oils, which have been heard for 
some time, were partially confirmed 
around the middle of the week when 
one prominent refiner reduced his quo- 
tations for the 25 pour test bright 
stock and 200 and 150 viscosity neu- 
tral oils 1 cent to 14.5 cents, 16 cents 
and 14 cents, respectively. Two more 
refiners reported quoting the same 
prices later in the week. 

Reports of still lower prices for 
lubricating oils continued to be heard 
throughout the week. In addition to 
one broker who was Offering 15 to 
20 cars of 25 pour test bright stock 
at 13 cents, a Chicago broker was 
broadcasting a quotation of 13.5 cents 
on the same grade from a reliable 
Pennsylvania refiner. A refiner re- 
ported buying one car of bright stock 
at 13 cents and an exporter said he 
had bought one car at 12 cents. 

The dip in lower field U. S. Motor 
gasoline prices was short lived. Two 
refiners who had reduced their prices 
for this grade to 4.75 cents April 2, 
reported advancing their quotations to 
5 cents April 4. Demand was said to 
be moderately active. 

Demand for kerosine also was fair- 
ly active, refiners said, but no im- 
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REFINERY TANK CAR MARKETS 


All prices on this page are publisher’s opinion of open market quotations or sales, for spot shipment (10 to 15 days). Prices in cents per gallon 
except heavy fuel oils in dollars per barrel of 42 gallons, tank car lots, f.o.b. refineries in districts designated, except where otherwise noted. I. 
refinery and export prices not included, unless so stated in the respective markets. Federal, state or municipal tazes not included. Prices quoted 


apply on toa made from legally produced crude. Unless otherwise noted, gasoline octane ratings are determined by C.F.R. Motor method, 
A.S. 


T.M. D-357-33T; and lubricating oil specifications determined according to A.S.T.M. methods, unless otherwise noted. 
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Gasoline and Naphtha 


Prices Effective April 11 April 4 

OKLAHOMA 

U.S. Motor: (Octane Test L-3) 
62 oct. & below.... 4.375- 4.50 4.375- 4.50 
oe a ee 4.625- 4.75 4.625- 4.75 
Oe eee 4.875- 5.00 4.875- 5.00 
ied, Se 5.25 -—5.50 5.25 -— 5.50 

60-62, 400 e.p........ 4.25 1.50 4.25 - 4.50 

WESTERN PENNA. 

Bradford-Warren: 

Motor gasoline: 

U.S. Motor (58-62°).. 5.125 5.125 
Min. 65 oct........ 6.50 —- 7.00 6.50 - 7.00 

Other disiricts: 

54-56 naphtha....... 4.875- 5.00 4.875- 5.00 

Motor gasoline: 

U.S. Motor (58-62°).. 5.00 — 5.125 5.00 - 5.125 
Min. 65 oct........ 6.25 —- 6.50 6.25 - 6.50 


CENTRAL MICHIGAN (Prices f.o.b. Cent. Mich. 
refinery group basis, for shipment within Michigan. 
Shipments, however, may originate at plants outside 
Central group). 


Str.-Run Gasoline. ...(d) 5.00 —5.50 (d) 5.00 -5.50 
U.S. Motor: (Octane Test L-3) 
67-69 octane....... 1.45 1.42 
70-72 octane....... 8.00 8.25 8.00 — 8.25 


(d) Excluding Detroit shipment. 


CALIFORNIA (3c tax to be added to 
in state) 
U.S. Motor: 


54-58, for instate ship- 


prices if used 


on Te 7.50 9.25 7.73 - 9.25 
54-58, for outside state 

shipment.......... 7.625- 9.00 7.625- 9.00 
58-61, 375-400 e.p., 65 

oct. & above....... 8.25 - 9.75 8.25 - 9.75 


(c) N. TEX. (For shipment to Texas and N. Mex. 
ne ama Group 3 prices quoted on northern ship- 
ments 


U.S. Motor: (Octane Test L-3) 


62 oct. & below. ... (a) 4.50 —4.75 (a) 4.50 -4.75 
ae nde, UE (a) 5.00 —5.50 (a) 5.00 -5.50 
67-69 oct --+- (a) 5.375-5.625(a) 5.375-5.625 
ae (a)5.625 (a)5.625 
60-62, 400 e.p........ (a)4.625 (a)4.625 
KANSAS (For Kansas destinations only) 
U. S. Motor: (Octane Test L-3) 
62 oct. & below.... 4.625- 4.75 4.625- 4.75 
yf 5.50 9.625 5.50 - 5.625 
(c)W. TEX. 
U.S. Motor: (Octane Test L-3) 
62 oct. & below.... 4.75 -—5.00 4.75 - 5.00 
at oe Ee 3.20 5.50 5.25 -— 5.50 
Sere >.625— 5.875 5.625- 5.875 
ys tS eee 6.00 6.25 6.00 - 6.25 
(c)E. TEX. 
60-62, 400 e.p........ (a)4.50 (a)4.50 
N. LA. (For shipment within La. & into Ark.) 
U. S. Motor: (Octane Test L-3) 
62 oct. & below.... 4.25 1.50 4.25 - 4.50 
eee 4.75 875 4.75 4.875 
ab A eee £.875-— 5.00 4.875- 5.00 
ee 9.375- 5.50 5.375~ §.50 


ARKANSAS (For shipment within Ark. & into La.) 
U.S. Motor: (Octane Test L-3) 


62 octane & below.. = (b) 4.625 (b)4.50 
oe a Oe (b)5.125 (b)5.00 
OHIO (Quotations of S. O. Ohio. Delivered any- 


where in Ohio). 


Natural Gasoline 


(Prices are those to blenders on freight basis shown 
below. Shipments, however, may originate in other 
Mid-Continent manufacturing districts, such as Pan- 
handle Texas, S. W. Texas or Kans.) 


F.0.B. GROUP 3 


Grade 36-70... ....... 2.50 -— 2.625 2.50 
F.O.B. BRECKENRIDGE 
Grade 26-70......... 2.625 2.625 
CALIFORNIA (F.o.b. plants in Los Angeles basin) 
75-85, 350-375 e.p. for 

eee 7.50 7.50 


(a) Nominal. 

(b) Only one refiner quoting. 

(c) Refiners report they generally receive from 0.25c 
to 0.5¢ per gal. more for gasoline & kerosine for local 
or differential territory shipment. 

(d) No price reported. 





Kerosine 
Prices Effective April 11 April 4 
WESTERN PENNA. 
Bradford-Warren: 
Me Wi <u ne wee cas §.125 S$ .325~.5.375 
ENS kun seer e 5.120 5.125- 5.50 
er Prices Disctd. Prices Disctd. 
Other districts: 
Wasa cde ae eee 5.00 5.00 - 5.25 
| eee eee a 5.125 §.125- 5.375 
Bes. a0 sb canner 5.25 5.25 - 5.50 
CENTRAL MIGHIGAN (Prices f.o.b. Cent. Mich. 


refinery group basis, for shipment within Michigan. 
Shipments, however, may originate at plants outside 
Central group.) 


ae WM cece sn cues 5.00 -— 5.55 5.00 - 5.55 
OKLAHOMA 

GE WW cs 560 5 o8 4.125- 4.25 4.125- 4.25 
oo. ene ere 4.375- 4.50 4.375- 4.50 
KANSAS (For Kansas destinations only). 

ae WO vein iss des 4.375- 4.625 4.375- 4.625 
oS ae 4.625- 4.875 4.625- 4.875 


(c)N. TEX. (For shipment to Texas and New Mexico 


destinations; Group 3 prices quoted on northern 
shipments). 

ROME WIN occ cacnsnes 4.50 4.50 
(c)E. TEX. 

eer (a) 4.00 —4.125(a) 4.00 -4.125 
N. LA. (For shipment within La. and into Ark.) 
CS Wc avaccceuee 4.375- 4.625 4.375- 4.625 
ARK. (For shipment within Ark. and into La.). 
A eer ee (b) 4.625 (b) 4.625 
CALIFORNIA 

40-43 W.W...cccccceee 5,90 — 7.00 5.50 -— 7.00 


Gas and Fuel Oils 


WESTERN PENNA. 
Bradford- Warren: 


Pe ee Te 4.375 4.375- 4.75 
Other districts: (Excluding Pittsburgh District Prices). 
BOP ssG svacane ane'n 4.00 4.00 - 4.25 


CENTRAL MICHIGAN (Prices f.o.b. Cent. Mich. 
refinery group basis, for shipment within Michigan. 
Shipments, however, may originate at plants outside 
Central group.) 


P.W. Distillate....... ‘.75 - 3.25 4.875- 5.25 
No. 3 gas oil, Str..... 4.50 -— 4.75 4.50 - 4.75 
eek ae See 3.75 - 4.375 3.75 - 4.375 
Fuel Oils (Vis. at 100): 

500-700 Vis........ 2.125- 2.625 2.125- 2.625 

300-500 Vis........ 2.28 2.75 2.25 - 2.78 

100-300 Vis........ 2.%0 S20 2.75 - 3.25 
OKLAHOMA 
a  * ee 3.75 - 4.00 3.75 -— 4.00 
th, SU kasaccces (a) 3.75 -3.875(a) 3.75 -3.875 
PIO, 2 OWRW 50s scces $.625- 3.75 $.625- 3.7% 
A. G,. §: gee OH... 5260 (a) 3.00 -3.25 (a) 3.00 -3.25 
eee 3.375- 3.50 3.375- 3.50 
/ Seeteg pe errr. t (b)$0.925 (b) $0 .925 
Peer ery (a)$0.825-$0.875 (a)$0.825-$0.875 
BOs aes seeckeane (a) $0.80-$0.825 (a)$0.80 -$0.825 
KANSAS (For Kans. destinations only). 
No. 1 p.w. fuel oil....  4.125- 4.375 4.125- 4.375 
20-26 Teel Ol. 0 cece $0.55 -$0.65 $0.55 -—$0.65 


N. TEX. (For shipment to Texas and N. Mex.; Group 
3 prices quoted on northern shipments). 


Ce eee (a)4.25 (a)4.25 
eee a eee 2.75 - 2.875 2.75 -— 2.875 
N. LA. (For shipment within La. and into Ark.) 
Per eee 3.50 — 3.625 3.50 — 3.625 
_ Per ee $1.10 -$1.15 $1.10 -$1.15 
| Sere $0.90 -$0.95 $0.90 -$0.95 
SOEs dh cueeaksdeuee $0.80 —$0.85 $0.80 -$0.85 
ARK. (For shipment within Ark. and into La.). 
ie ona cca ees an (b)3.75 (b)3.75 
28-30 gas oil, zero.... = (b)3.50 (b)3.50 
CALIFORNIA 

San Joaquin Valley: 

Heavy foel......<s. $0.60 -$0.85 $0.60 -$0.85 
Light fuel........... $0.75 -$0.95 $0.75 -$0.95 
Diesel fuel (per gal.).. 3.50 - 4.00 3.50 - 4.00 
Stove dist. (per gal.).. 3.75 - 6.00 3.75 - 6.00 
Los Angeles: 

oe eee $0.60 -$1.00 $0.60 -$1.00 
bey "Sere $0.75 -$1.10 $0.77 -$1.10 
Diesel fuel (per gal.).. 3.00 - 4.00 3.00 - 4.00 
Stove dist. (per gal.).. 3.25 - 6.00 3.25 - 6.00 





Gas and Fuel Oils (Cont'd) 


Prices Effective April 11 
San Francisco: 

Heavy fuel.......... $1.05 
CS ea $1.15 
Diesel fuel (per gal.) . . 4.50 
Stove dist. (per gal.).. 6.50 


April 4 


$1.05 
$1.15 
4.50 
6.50 


Note: All above heavy fuels meet Pacific specitica- 
tion 400; light fuel, spec. 300; Diesel fuels, spec. 200; 
and stove distillate, spec. 100. 


Neutral Oils 


WESTERN PENNA. 


(Refiners report no open spot 


market sales being made to jobbers and give the 
following as their quotations only.) 


Viscous Neutrals No. 3 col. (Viscosity al 70° F.) 
200 Vis. (180 at 100°) 420-425 fl. 
ee ee ee (d) 20.50 -21.00 
2, rere (d) 19.50 —20.00 
rae (d) 19.00 -19.50 
Se cr 16.00 -17.00 17.00 -17.50 
180 Vis. (165 at 100) 410-415 fl. 
Serer re a (d) 16.00 -16.50 
150 Vis. (143 at 100) 400-405 fl. 
iE. cic sense eee s (d) 17.50 -18.00 
8 Sere (d) 16.50 -17.00 
ere (d) 16.00 -16.50 
Pe cealwras ese 14.00 -15.00 15.00 -15.50 
SOUTH TEXAS 
Vis. Color 
Pale Oils: (Vis. at 100° F.) 
100 No. 1%-2%..... 4.75 —5.25 4.75 - 5.25 
ds eo Re 6.25 — 6.75 6.25 - 6.75 
SOO ING. BB. 66s ccces 6.75 — 7.25 6.75 — 7.25 
500 No. 2%-3%..... 7.75 -8.25 7.75 — 8.25 
ie Sree 8.25 8.75 8.25 - 8.75 
po, Oat. rrr 8.75 -— 9.25 8.75 - 9.25 
BOOO FOO Ws i '5.6 65.0010 9.00 - 9.50 9.00 - 9.25 
Red Oils: 
, 6.25 6.75 6.25 - 6.75 
300 No. $-6......... 6.75 -— 7.25 6.75 - 7.25 
S00 Noa. 5-6....00006 7.75 -— 8.25 71.7% -8.35 
roo a eee 8.25 — 8.75 8.25 - 8.75 
be an 8.75 -— 9.25 8.75 -— 9.25 
2000 No. 5-6......... 9.00 — 9.50 9.00 - 9.25 
Note: South Texas red oil prices shown above 


cover oils with green cast; blue cast red oils are slightly 


lower in some cases. 


MID-CONTINENT 
is). 

Pale Oils: (0 to 10 P.P.) 
Vis. Color 

60-85—No. 2....... 5.50 

86-110—No. 2...... 6.00 
are 9.00 
TOO—=Noa. SB... ccc cce 10.00 
BOO—=No. BS... cc escce 10.50 
Se ae Sr 1L.50 
280—No. 8... 20.00%. 12.50 
a a ee 13.00 
Red Oils: 
180—No. 5.......... (b)9.00 
ae ere 9.50 —10.00 
250—No. 5.........- (d) 
280—No. 5.......... 11.50 -11.75 
SOO—=No. S.. cence. (b) 11.75 


ll. 


(Vis. at 100° F.; F.o.b. Tulsa 


5. 

6.00 
9. 

10. 
10.5 
11.50 
12.50 
13.00 


9.00 
9.50 
10 


50 -1L.75 
11.75 


Note: Viscous oils, 15-25 p.p., generally are quoted 


0.5c under 0-10 p.p. oils. 


on-viscous oils, 


15-25 


RP. generally are quoted 0.25c under 0-10 p.p. oils. 
iscous oils (150-300 vis.), No. 4 color, generally are 


quoted 0.5c above No. 5 color oils. 


CHICAGO (Vis. at 100° F.) 
Pale Oils (e)0 to 10 p.p.: 
is. Color 

60-85—No. 2....... 7.25 
86-110—No. 2...... 7.75 
eee Se 10.00 
get See 11.00 
ae Sere LL.50 
pe ee 12.50 
Red Oils: 
180—No. 10.00 
200—No. 10.50 
250—No. 11.50 
280—No. 12.50 
300—No. 12.75 





(e) Viscous oils, 15 to 30 p.p. are quoted 0.5c lower, 
60-85 and 86-110 No. 2 non-viscous oils, 15 to 30 p.p., 
are quoted 0.25c lower. To obtain delivered prices 


in Chicago, add 0.25c per gal. 


Cylinder Stocks 


MID-CONTINENT  (F.o.b. 
Bright Stocks: 
190-200 Vis. at 210° D (b)19. 
150-160 Vis. at 210° D: 
0 to 10 p.p.... 16. 
10 to ZS P.P.. cece. 14.50 
25 to 40 p.p........ 14.50 
150-160 vis. at 210° E. 13.50 


Tulsa basis). 


00 
00 


-15. 
-15. 
-15. 


50 
00 
00 


15 


19.00 
16.00 


.00 -15.50 


15.00 
15.00 
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provement 
for fuel oil. 
Inquiry for wax picked up consid- 
erably but only a small volume of 
business was placed. Both the 122-124 
and 124-126 A.m.p. grades of white 
crude scale were offered at 1.85 cents, 
down 0.05 cent, by several refiners. 


Was indicated in the call 





N. P. N. News Bureau 

NEW YORK, April 11. Almost as 
quickly as foreign inquiries for pe- 
troleum products had entered the 
American Gulf market following ex- 
propriation of the oil industry in 
Mexico by the Cardenas’ government, 
they were either withdrawn or disap- 
peared the first week of April. 

Considerable conjecture was voiced 
among traders here for the absence 
of buying or active inquiry. 

Several reported that foreign buy- 
ers’ ideas of prices still were on the 
bearish side of the market, and they 
did not expect a return of activity un- 
til and unless lower quotations were 
apparent at the Gulf. 

While it was said that Roumania 
had taken several cargoes of gasoline 
business from the Gulf at prices which 
would net back about a 0.25 cent 
under quotations at the Gulf, never- 
theless, traders here said that there 
wasn’t sufficient gasoline available in 
that country to have filled all of the 
foreign inquiries which had been in 
the Gulf market early in March. 

Week-opening quotations for export 


gasoline were somewhat easier and 
continued relatively easy throughout 
the week. Reports of several inter- 
company sales between independent 
refiners at the Gulf were heard. 
Reports concerning Bunker C fuel 
oil at the Gulf varied widely. Some 


traders said this oil was relatively 
free at 70 cents a barrel. Others said 
it was virtually impossible to do 75 
cents a barrel on a cargo. 





N. P. N. News Bureau 


LOS , April 9. Buy- 


ANGELES 
ers of bulk petroleum products origi- 
nating on the Pacific Coast were re- 


ported adopting a watchful waiting 
attitude and looking for a break in 
current price schedules. Suppliers 
were confident, however, that in- 
creased domestic demand just around 
the corner would ease bursting stor- 
age and prevent any such price re- 
ductions. 

The result was a dearth of actual 
spot sales in the offshore market. 
Quotations were reported unchanged. 

Observers of the domestic markets 
predicted the next ten days would 
tell whether easing of gasoline and 
burning oils would develop into ac- 
tual weakness. A majority of inde- 
pendent plants were quoting 7.75 cents 
a gallon, ex tax, on competitive grades 


(Continued on page 52) 


AS 





Fuel O..... 


CHICAGO, April 11. — The numer- 
ous inquiries for “rush” shipments of 
light burner fuels the past week had 
a tendency to offset to some extent 
the slow gasoline movement, sellers 
in the Mid-Western market stated. 
Contract shipments of burner fuels 
were said to have been stimulated bv 
wintry temperatures. Prices generally 
continued unchanged. 

While demand for prime white dis- 
tillate was still said to be fair, some 
Michigan refiners reduced their prices 
0.125 cent to 4.75 cents. A consider- 
able portion was being used in hatch- 
eries and for tractor fuel, it was said. 

Heavy fuels continued in the dol- 
drums the past week, Chicago sellers 
reported. Occasional reports of lower 
prices were heard but they lacked 
confirmation. 

Michigan heavy fuel stocks contin- 
ued burdensome, refiners said, al- 
though the tension was relieved some- 
what by increased shipments to parts 
of Ohio, Pennsylvania, Illinois, In- 
diana and Wisconsin. Major portion 
of heavy fuel was being shipped out- 
side of Michigan, it was said. 


# * x 


NEW YORK, April 11. Bunker 
C, and No. 5 fuel oil prices were re- 
duced 10 cents a barrel at northern 
seaboard markets effective April 5 by 
Standard of New Jersey. Virtually all 
suppliers met the reduction the same 
day. 

The Jersey company said that the 
reduction was made partly to meet 
competitive conditions and partly due 
to the decline in tanker rates. 

Distributors in northern markets 
said that they were receiving a fairly 











No. 1 No. 2 No.3 No.4 


Ss. O. NEW JERSEY 
Atlantic City, N.J...... 8.5 6.5 6.5 
Newark........ “hn 8.0 6.5 6.5 
Annapolis, Md.. ete aaa oe 
Baltimore. .. ao oe @ See 7.0 
W > Be. ~. RS 4.40 ie 
Norfolk, , ‘ 8.0 6.75 a 
coms lag ca ; 8.25 7.0 ; 
Richmond. . . $25 7.0 7.0 
Charlotte, N. C. 9.5 8.5 : 
Hickory..... : <5 
Raleigh. .... 9.5 8.0 
Charleston, S.C... . . B8,6a8 7.373 
Columbia. sénée See Seo 
Spartanburg on ae 9.3 


SOCONY-VACUUM OIL CO. INC, 
(S. O. New York Division) 


Meow Work Cay scccccess * 7.50 7.50 7.50 
Je, ee * 7.50 7.50 7.50 
Rochester, N. Y........ ° 7.50 7.50 7.50 
Beston, Mass. * 7.00 7.00 7.00 
ae Serre bg 8.00 8.00 8.00 
Manchester, N. H Fe. 7.50 7.50 7.50 
DE, VO sc cscces i 8.00 8.00 8.00 
h Hartford, Conn......... * 7.00 7.00 7.00 
New Haven, Conn...... ° 7.00 7.00 7.00 
Providenee, R. I........ bd 7.00 7.00 7.00 


*Prices for No. 1 fuel in Socony-Vacuum territory 
same as for kerosine which see in tank wagon table 
for various cities; prices change with kerosine. 














TANK WAGON MARKETS, 


Prices in Effect April 11, 1938 


Following are tank wagun prices of sarious grades of heating oil at the points shown in various territories. 
Prices are in cents per gallon. 





constant demand for domestic heating 
oil, and prices for Nos. 1, 2, 3 and 4 
fuels were relatively steady. 


* * * 


TULSA, April 11. — Flurries of in- 
quiries for light fuels for rush ship- 
ment were reported in the Mid-Con- 
tinent last week as winter returned 
to many sections of the middle west. 
The increase in heating oil consump- 
tion came as a surprise to most Mid- 
Continent refiners, but there was 
plenty of oil to supply the demand. 
One Oklahoma refiner reported ad- 
vancing his quotations 0.125 cent. 
Most suppliers, however, quoted un- 
changed prices for light fuels. 

Movement of heavy fuel was light 
as railroads continued to take out 
only small quantities. Industrial de- 
mand also has shown no improve- 
ment, refiners reported. Increasing 
stocks of heavy fuel were reported 
by several refiners. 


Crude Price Changes 


NEW YORK, April 11.—Effective 
April 1, The Texas Co. posted $0.95 
per barrel for Gulf Coastal Texas crude 
testing below 21 degrees gravity. For- 
merly, it posted a gravity schedule 
beginning with below 18 gravity, at 
$0.90; 18-18.9, $0.92; 19-19.9, $0.94; and 
20-20.9, $0.96. The rest of the sched- 
ule was unchanged. Its prices on these 
lower grades are now the same as 
Humble which the latter posted Jan. 
28, 1937. 

This revision resulted in an advance 
of from 1 to 5 cents on grades below 20 
and a cut of 1 cent on the 20-20.9 grade. 
















HEATING OILS 


No. 1 No. 2 No. 3 No. 4 
ATLANTIC REFINING Cont'd 





Philadelphia, Pa. 7.00 7.00 7.00 
AHentown, Pa... 7.50 7.50 7.50 
Wilmington, Del. 7.50 7.80 7.50 
Springfield, Mass 2 aeoree S 
ercester, Mass. ; frre fF 
Hartford, Conn......... é 7.50 << Toa 
Ss. 0. OHIO 
Columbus Division and 
CROVONEEE. uc cccccee 7.50 7.50 7.00 
City Of TAMA. .... cece 8.00 8.00 7.00 .. 
HUONG OE GRID. 66k vccccecs S08 CO T.00 cscs 
Note: S. O. Ohio prices are for full compartment 


hose dumps, bucket dumps are 0.5¢ per gallon higher. 


S. O. INDIANA 
Stanolex Fuel and Furnace Oils 


No. 1 Stanoles 

Fuel Furnace 
NN sad 05 "oc lero asa ce eal 8.8 7.00 
MIOOMIB. <5 6 con cnceacesvies os 712.2 
RIES ies wt incras eect e 46 oe i P| 
ST ES ae ee 8.4 Pe 
IND 5 a0 ou atecacess 7.8 7.8 
OS | Oe eee 7.5 t.9 
PMs oi bxod 150 Rae aTRE So er 7.0 
a he ee 6.8 6.8 


*Includes state tax of _ 7 
tThis price to to 99 deliveries; 
150 gals. oy over, 7c. - 


Note: Smatl-lot deliveries of light i oils range 
up to 2c higher than above tage Bool sailing 
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| 
All prices on this page are publisher's seers of open market quotations or sales, for spot shipment (10 fo 15 days) unless otherwise slated. Prices in cents 
per gallon, except heavy fuel oils in dollars per barrel of 42 gallons, war and petrolatums in cents per pound in barrels, tank car lots, f.o.b. refineries in 
districts designated, except where otherwise noted. Inter-refinery and export prices not included unless so staled in the respective markets. Federal, state or 
municipal tazes not included. Prices quoted apply on products made from legally produced crude. Unless otherwise noted, gasoline octane ratings are deter- 
| mined by C.F.R. Motor method, A.S.T.M. D-357-33T; and lubricating oil specifications determined according to A.S.T.M. methods, unless otherwise noted. 
° Dad > : : : 
Cylinder Stocks (cont’d) Prices Effective April 11 April 4 Wax 
. WESTERN PENNA. (Refiners report no open spot 
Prices Effective April 11 April 4 market sales being made “9 iehbers onl rood the Pri Effecti April 11 — 
Mid-Continent (cont'd) following as their quotations only.) EES rene aii ee < 
120 Vis. at 210° D: = Me .R. filterable.... 8.50 — 9.50 5.3 ~ 9.08 WESTERN PENNA. (In bbis., carloads, New York) 
J 23” See 15.125-15.25 15.225-3S.25 | See ates cos ceccscces 10.50 0.50 -11.5 | 22-12 ¥ 
1... a Me ccccla cece 11.00 Reewee | oe Oe ee em 1m 
25to 40 p.p........ 14.25 14.25 Ga aietaxeen noes 14.00 14.00 -15.00 | 194-196 ‘Almip., w.c : i 
600 S.R. Day - Green... 5.00 — 7.50 5.00 - 7.50 600 Warren E........ Prices Disctd. Prices Disctd. scale. pein egnies 1.85 2» 00 1.90 - 2.00 
600 SR Olive Green.. Gene aus Bright stock, 145-155 vis. at 210°, 540-550 flash, No. | 
Or eee eee eeeeee . JAG PEGs 8 color: } - 
Black _ Serer 3.50 —- 4.00 3.50 - 4.00 10 “n : 18.50 -19.00 | OKLAHOMA (In bbls. or burlap bags, carloads) 
CHICAGO (Viscosity at 210°) Bsn isiadnnvess c 17.50 -18.00 124-126 A.m.p., W.c. sy cee diitie  a 
Unfiltered Steam Refined: 20 Bibec ccc cccccccese (ce) 16. 50 -17.00 scale. .......... debe « 10 2.25 (b) 2.10 -2.25 
arena 9.00 9.00 SS Oho a eeee Kea 14.50 -15.50 15.50 -16.00 (b) Only one refiner quoting. 
SP ee 10.00 10.00 
ere ee 11.00 11.00 pag 5 (ia bem. carload lots. Melting points 
Bright stocks, 160 vis. at 210. No. 8 color: are E.M.P. (A.S.T.M.) methods; add 3° F. to convert 
——-.. i. “ea Petrolatums | into A.m.p.) 
ISto25pp........ 16.75 16.75 WESTERN PENNA. (In bbls., carloads; in tank | Fully refined: 
_30 to or: er 16.25 16.25 cars, 0.5c less) @ )) ares £.45 4.45 
E filtered Cyl. Stock. . 14.50 14.50 Gc Withee. ........ 6.125- 6.253. 6.125- 6.25 jt. ae £55 4 ss 
To obtain prices delivered in Chicago, add 0.25c BP PPE acsccecse §.800— 5.25 5.125- 5.25 127-129 oe aw Sees a Oo oon" >> 
per gal. Cream White........ $.125- 4.25 4.125- 4.25 130-132....... vee 5210 ec 
(a) Nominal. Light Amber......... 2.625- 2.73 2.625- 2.75 132-134. ....-..+-++; cen ee pot 
(b) Only one refiner quoting. | SRR: 29 375- 2.50 2.375- 2.50 135-137... ....--+. 6.10 6.10 
(c) No price reported. = | Red.........2.000. 2°00 - 2.25 2.00 - 2.35 **Same prices quoted in bags or slabs loose. 
} 
MID-WESTERN TANK CAR MARKET 
Prices are those made by Chicago sellers, on Group 3 (Oklahoma) freight basis, although shipments may originate in other South-western or Mid-western refining districts 
| - 
Gasoline | Fuel and Gas Oils | Prices Effective April 11 April 4 
Prices Effective April 11 April 4 | Prices Effective April 11 April 4 | Sateen Gee 
“2 go nag Test L-3) Domestic: No. Os ee ees $0 425 $0 > $0.45 -$0.55 
oct. and below... 4.25 -— 4.375 25 - . . .G cence ore 875 2.625- 2.875 
63-66 oct.......... 4.375- 4.623 4.375 4.638 | No. 1 p.w......-+--.. oo 2S ae ee ciate | ives 
citona......... 4.75 -5.00 4.75 - 5.00 8 fe 3.75 3.875 3.75 — 3.875 
TOrte GME. . «6s bene 5.00 -— 5.25 5 00 - 5.35 No. 2 straw. ......-. 3.50 3.75 3.50 — 3.75 | 
: ia — No. 2 dark......... Prices Disctd. Prices Disctd. 
: ih |: {eeppred 3.375- 3.50 3.375- 3.50 Naphtha and Solvent 
PD na ee ee re $1.05 -$1.10 $1.05 -$1.10 | 
| DeMind es beset cee ).65 -—$0.75 0.65 ».75 
Kerosin | Rasen ees scavcas 3 875- 4.125 a 875 "a 135 | Stoddard solvent. .... 5.875 5 . 875 
e | Cleaners’ naphtha. ... 6.375 6.375 
41-43 w.w............ 4.125- 4.25 4.125- 4 25 Industrial | See oS Seen +. oie 
2-44 W.w............ 4.25 - 4.50 4.25 - 4.50 5 , | fee apts 5 373 
r ee : ReRGaeeche saws $0.95 -$1.05 $0.95 -$1.05 | Rubber solvent..... 6.375 6.375 
(b) One seller quoting. Ne hirrncsne teens $0.60 -$0.65 $0.60 -$0.65 | Lacquer diluent.... 7.375 7.375 
Daily range of gasoline prices as reported in PLATT’S OILGRAM (Week Ended April 8, 1938) 
- 8. Motor, (Octane Number determined according to L-3 Method 
“he ae = -Western Districts): April 4 April 5 April 6 April 7 April 8 
Oklahoma eae F 4.375 150 4 375 150 4 375 - _ ~ _— - 
TERETE UELECEEEEIELEPETEEE EEE LEE dio ov Se) > > 1.50 4.375 150 4.37 +.50 
Sore renee PUREE CRUG Eeae suN eC cheee eee udas MaR at ee eee hun: 4 50 - 4 75 ts 50 — 4.75 t4.50 -— 4.75 t4.50 - 4.75 +4.50 — 4.75 
DOR h eee ee eeeeeeseeeseseseeseeseceresereseceoore 75 >.00— 75 5.00 4.75 5.00 4.75 5.00 4.75 5.00 
Mid Western (Greup BUM ah ccc ci acces, eto acwenenecued 4.25 - 4.375 4.25 - 4.375 4.25 - 4.375 4.25 - 4.375 4.25 - 4.375 
EERE De oer er ere Ord ee oe ene eer 4.625-— 4.75 25 5 u 75 ? 75 > 75 
MEE scsssirgectctcsisstevsssesseeccccsnveesccs 1 OM 13.00 - 5.50 $5.00 - 5.500 tsb S50 tSLOB S80 
ea 5 ve asec ede 4c cdddes anaadeeedcsudinesess 5.25 - 5.50 5.25 - 5.50 6.295 -5.5 son 6 5 96 5 5 
Bemwremenens (Gite S DGB... os ccc ccccccacss cncccccsces 4.375- 4.625 $.375- 4 2 375 35 375 - 375-4 s95 
67-69 octane: a = 020 4.375- 4.625 £.375- 4.625 4.375- 4.625 
ee 4.875 00 4.875 00 eae 70 - e ef 
UT ECEUTIC LATE CL ULE CTRL CLEP TTT ee 4.875- 95 iS- 5 1. 875-— 5.00 4. 875- 5.00 4.875- 5.00 
ee ata Ria Caasa edie GAL ERECNEREERS SEHR REEDS CRs t5.375- 5 Ss 15.375- 5.625 tS.375- 5.625 15. 375- 5.625 t5.375- 5.625 
Cat LeOxaB...........--- Preteen ee ee eee we eee eee enenenes " 5.625 >. 875 5.625-— 5.875 5 .625- 5.875 ».625- 5.875 5.625— 5.875 
ee ee Saree NSS 5 5 oNG 5 Rh eKeN anes chen sEsee tans tt4.75 -— 5.00 4.75 — 5.00 4.75 - 5.00 4.75 - 5.00 4 75 5.00 
a aaa eet Se aie lag tare a aD ld ee be 5.25 -— 5.50 5.25 — 5.50 5.25 5.50 5.25 5.50 5 25 5 50 
| “Sereh Teun PT ee Te Tee TOT TET TTET CTO CEPT Tere 15.625 15.625 , +5 623 : * +5 ti > Se +5 625 a 
EE att has dc CAGRA NEEM CRSEREND BORER RC OKO EAR RE OS 6 25 6.25 25 » - 6.25 ) - 6.25 
, Mid-Western (Group 3 basis)..............ceecceececececece tt5 00 5 25 3 p+ 5 25 5 oe 4 35 5 po $ 35 5 ee 5 35 
) Motor Gasoline, Be.O6 ont. D>. ae 5 o.oo 2 >. 20 >. 00 > > 
iS 7054 bas vaedacas ie Seeduiveuedaasuce 16.25 5 25 5 6.25 5 25 5 25 5 
NNN 0g hao os dice caa ase eina.e sek sacs +6 50 6 7s Nb 50 6 3 te 50 a te eo ig ¢ - 
Ee sila No Das SS cee ba aie void sire vans 16.5 25 '65 5 ae 3 a an Can aoe oa a 
RP ty — papier SAR ee Cee t6.50 6.75 f6.50 — 6.75 16.50 — 6.75 16.50 — 6.75 t6.50 - 6.735 
noes Sea. a & above: 
ST TESTE Te CTT COREE TT Tee TTT ee 16.50 — 6.75 16.50 — 6.75 +6.50 — 6.75 16.50 — 6.75 16.50 — 6.75 
Baltimore RS 6 esas cece icine serececccecescccccvscocs 16.50 — 6.75 16.50 — 6.75 16.50 - 6.75 16.50 — 6.75 6.50 - 6.75 
; _— wo PAOREWCRAEDSSSCESE ORCS COKE CE CO e RS ROCKEO ECS T6.50 —- 7.00 t6.50 — 7.00 16.50 - 7.00 16.50 — 7.00 1:30 7.00 
“Bradford: Warren SO ONE soo Cuaeceuseseeewnecceeeas 5.125 5.125 5.125 5.125 5.195 
| >», = 19° - oi = = aa y= aime @ - _ « 
enme hee seg Nagy lla “PEPE EEE) LOTTE TCL te eee eT ee 5.00 5.125 5.00 — 5.125 5.00 >. 125 5.00 — 5.125 >. 00 125 
Bradford-Warren (Western ee ee 6.5 7 5 7 5 7 5 7 5 7 
Other districts (Western Penna.).............0....00000000.. 6 35 6 50 6 35 6 30 é 33 . 6:50 $38 ne 30 6 33 . 6:50 
~* > ox - ° ao _ < < = .v 
Yl. ge to Texas and New Merxico destinations; Group 3 prices are quoted on northern stipment. 
} tOnly one refiner quoting. ttThis price in effect also on April 1. 
. ae 
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TANK WAGON MARKETS 


Tank car, tank wagon, dealer, and service station prices for gasoline do not include taxes; they do, however, include inspection fees as shown in general footnote. Gasoline 
tazes, shown in separate column, include 1c federal, and state taxes; also city and county tazes as indicated in footnotes. Kerosine tank wagon prices also do not include tares; 


kerosine tares, where levied, are indicated in footnotes. Discounts to various classes of buyers also are shown in footnotes. 


These prices in effect April 11, 1938, as posted by 


principal markeling companies at their headquarters offices, but subject to later correction. 











S. O. New Jersey 


Essolene 
(Regular Grade) 
Consumer Gaso- Kero- 
Tank Dealer line sine 


Car T.W. Taxes T.W. 
Atlantic City, N.J.... 7.25 75 8.5 
Newark, N.J......... 7.25 75 8 
Annapolis, Md........ 8.35 85 9.5 
Baltimore, Md........ 7.75 25 9 
Cumberland, Md...... 9.15 1 10 
Washington, D.C..... 8 9 
Danville, Va.......... 455 1 12 
US ere 25 1l 
Petersburg, Va........ 55 1 ll 
Richmond, Va........ 55 1 11 
moencke, V@......... 75 1 12 
Charleston, W. Va.... a | 12 


Parkersburg, W. Va... 


Om eH OOM RH OOO OOM COON em 


- 
~ 
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~ 
SAAN NAADAADADWUN De 
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Whecling, W. Va...... 85 1 12 
Charlotte, N.C....... - 1 12 
Hickory, N.C........ 65 1 13 
Mt. Airy, N.C....... 45 1 12 
Te i oer .75 1 - 12 
Salisbury, N. C....... 25 21.7: 12 
Charleston, 8. C...... 7 610.23 ll 
Columbia, 8. C....... a0 i. 2S 12 
45 5 


Spartanburg, S. C 


Discount to undivided dealers: Dealer t.w. price 
leas 0.5c per gal. 


Price basis to 


a 
jo 
Cm me ANNACIAUON 





cial con s: To contract 
accounts, purchasing at least one full compartment 
at a time by hose connection: Effective March 12, 
1937, in New Jersey, and March 8 in Maryland, 
District of Columbia, and in Arlington and Fairfax 
Counties in Virginia, on yearly purchases: from 
2,500 to 100,000 gals., consumer t.w. price at time 
and place of delivery; 100,000 gals. per year consumer 
tank car price, plus 0.5c per gal. Generally consumer 
t.w. price in foregoing states is equivalent of dealer 
t.w. price, leas 0.50 per gal. 

Effective May 15, 1937, on Essolene and Esso 
(by tank wagon) in North and South Carolina, 
West Virginia and Virginia (except Arlington and 
Fairfax Counties, which see above), commercial 
consumers taking deliveries of 50 gals. (West Va. 
100 gals.) or more at one time will be billed at the 
posted consumer t.w. price. Deliveries less than 50 
gals. (West Va. 100 gals.) will be billed at 4c per 
gal. over posted consumer t.w. price. Generally, 
posted consumer t.w. price will be equivalent to the 
dealer price leas 0.5c per gal. 

Kerosine Discount: 1c off t.w. price for 25 gals., 
or more, under contract thru territory (Baltimore 
City contract not necessary) except no discount in 
state of New Jersey. 


Socony-Vacuum Oil Co., 
Inc. 


(S. O. New York Division) 


Socony Mobilgas 
(Regular Grade) 
Con- “Split” 


sumer Deal- Gaso- Kero- 
Tank er line sine 
lar T.W. Taxes T.W. 
Metropolitan N. Y. City: 
Boroughs of Mapn- 
fattan, Bronx and 
Brooklyn (Kings and 
ee Eee 5 9.5 5 8.75 
Borough of Rich- 
mond (Staten Is.)... 7.5 95 5 8.75 
Atamy, TH. Kons. c00% 7.3 9.5 5 9 
Binghamton, N. Y.... 8.7 10.3 5 9 
aaa 8 9 5 1.5 
Jamestown, N. Y..... 7.8 10.3 5 8.25 
Plattsburg, N. Y.... 7.5 9.9 5 9.5 
Rochester, N.Y... . 8.2 10 5 8.5 
Syracuse, N. Y... 8.1 9.5 5 9 
Danbury, Conn... 7.8 9.8 4 9 
Hartford, Conn....... 7.6 9.6 4 8.5 
New Haven, Conn... 2.0 9.5 1 8 
Bangor, Me 8.5 10.3 > 9D 
Portland, Me 8 10.1 5 8.75 
Boston, Mass 1.795 95 1 8.5 
Concord, N. H. 8.8 1! > 9 5 
Lancaster, N. H 9 i2 5 10.25 
Manchester, N. H 8 10.5 > 9 
Providence, R. I 7.75 9 3 1 8.5 
Burlington, Vt 8.4 10.4 5 9.5 
Rutland, Vt 8.6 10.7 5 9 
*Plus 2°% city sales tax computed at time of 
each sale 


Discount to undivided dealers; 
dealer t.w. 





0.5c¢ less than “‘split” 





| 
} 
| 
| 
| 
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Price basis to commercial consumers: Effective 
about Nov. 15, 1936 in New York and New England 
for tank wagon delivery: monthly purchases of 25,000 
gals. or over, pay consumer tank car price at point 
of delivery, plus 0.5c gal.; monthly purchases of 
5,000 to 25,000 gals., pay undivided dealer tank 
wagon price at point of delivery; monthly purchases 
of less than 5,000 gals., pay divided dealer tank 
wagon price at point of delivery. Private consumers 
pay undivided dealer tank wagon price at point of 
delivery, plus 2c gal. 


Atlantic Refining 


Atlantic White Flash 


asoline 
(Regular Grade) 
Commer- 

cial Gaso- Kero- 
Tank Dealer line sine 
Car T.W. S.S. Taxes T.W. 

Philadelphia, Pa 1.23 8.7% 2 5 10 
Pittsburgh 8 10 15 5 10.5 
Allentown 7.7e Bias 5 10.5 

Erie 8 9.5 vied 5 10 
Scranton. 8 9.5 5 10.5 
Altoona 8 10 5 10.5 
Harrisburg is. 9 5 10.5 
Williamsport 8 10 ' 5 10.5 
Dover, Del 9 x 5 10.5 
Wilmington 9 Kok 5 10.5 
Boston, Mass a5 . = 4 8.5 

Springtield, Mass 9.5 1 8 

Worcester, Mass 10.5 ee 4 9 
Fall River, Mass... . 8.5 +s 4 8.5 

Hartford, Conn..... 9.6 *% 4 8 

New Haven, Conn.. 9.5 4 8 
Providence, R. I... . 3: 4 8.5 
Atlantic City, N. J.. 8.75 ** 4 8.5 
Camden, N. J...... £2 = 4 8.5 
Trenton, N. J....... 2:75 = 4 8.5 
Annapolis, Md..... ... 9.85 ** 5 9.5 

Baltimore, Md..... ... 9.25 ** 5 9 

Hagerstown, Md.... ... 10.35 ** 5 10 
Richmond, Va...... ... 10.05 %* 6 7 
Wilmington, N.C... ... 10.35 ** 7 11.3 

Brunswick, Ga..... cone bind 7 *13 

Jacksonville, Fla.... ... 9.5 ** 8 ill 


*Georgia has kerosine tax of lc per gal., not in- 
cluded in above price. 

**Atlantic Refining transferred stations to dealers; 
no prices available. 

Discount to undivided dealers: 
0.5c per gal. 


Price basis to cial s: in Penna. and 
Delaware, effective Mar. 11, 1937, on yearly gasoline 
purchases to contract accounts taking full compart- 
ment hose deliveries, using 100,000 gals. or more 
per year, tank car price plus 0.5c per gal.; consumers 
taking less than 100,000 gals., undivided dealer price. 
Consumers under contract and not under contract, 
taking less than full compartment delivery, and 
consumers not under contract taking full compart- 
ment delivery, get divided dealer price. Consumers 
taking less than 25 gals., t.w. delivery, get 4c above 
undivided dealer price. 

Discount on kerosine: Effective Oct. 29, 1936, in 
Pennsylvania and Delaware, 2c per gal. off t.w. price 
on t.w. deliveries of 25 gals. or more at one time. 


Dealer ¢.w. less 





S. O. Ohio 


Sohio X-70 Gasoline 
(Regular Grade) 


Con- tDiv- Gaso- Kero- 
sumer ided line sine 
Tews Dir. Taxes ~ 
Ohio State-wide 11.5 10.5 5 #19 
Counties where prices are below statewide: 
Columbiana, Defiance and Pickaway 
11 10 5 
Franklin, Knox and : 2 : 
Paulding Mee eS 9.5 4 
Renown Gasoline 
(Third Grade) 
Ohio State-wide + ax 10 5 
Counties where prices are below statewide: 
Columbiana, Defiance and Pickaway 
10.5 5 5 
Franklin, Knox and F 
Paulding R 10 9 s 
Counties where prices are above statewide: 
Butler, Clermont, Darke, Greene, Hamilton, 


Miami, 


eoereecencvecesevese 2 -o vo 





Montgomery, Preble and Warren: 
11.5 10.5 5 eas 


S. O. Ohio Cont’d 


Kerosine Prices 


(Off Statewide Level) 


Kerosine prices are off statewide level in the fol- 
lowing counties: 


Allen, Auglaize, Champaign, Columbiana, Darke, 
Geauga, Greene, Hardin, <——. Mahoning, Mercer, 
Preble, Putnam, Shelby, Trumbull, Union, Van 
WHORE GO VPRO as 5 5 soc cctctanceccntes *11.5 
NNR aa Pace Son danse twa ee aiee nc eawere *11 

EP Se re *10.5 
Fayette, Licking, Madison, Pickaway, Portage 


and 
GI 5. x ea eck nae ua con uonratateale es *3.5 

tThis price also to authorized agents, exclusive 
of 0.5¢ rental. Discount to undivided dealers: 0.50 
less than divided dealer t.w. 


*Ohio has kerosine tax of lc per gal., not in- 
cluded in above prices. 


Commercial Tank WagonQ.D.A. to contract accounts: 
Effective Oct. 20, 1937, thru Ohio (exeept in 31 
counties), on monthly purchases, off posted con- 
sumer t.w. price: 0 to 999 gals., 0.5c; 1,000 to 19,999 
gals., 1.5c; 20,000 gals. and over, 2.5c. The 31 
counties where Q.D.A. differs from statewide are: 
Allen, Ashtabula, Auglaize, Butler, Champaign, Cuy- 
ahoga, Darke, Defiance, Erie, Fulton, Geauga, 
Hamilton, Hardin, Henry, Logan, Lorain,. Lucas, 
Mahoning, Mercer, Ottawa, Paulding, Putnam, 
a. Scioto, Shelby, Trumbull, Waien, Van 
Wert, Washington, Williams and Wood. 


Sales tar: Ohio’s 3% sales tax, effective Jan. 27, 
1935, is added “‘where assessable, to regular posted 
prices,” S. O. Ohio says. 


On kerosine, prices to resellers and commercial 
consumers are posted generally at 3c per gal. below 
consumer t.w. price in any quantity, when such 
prices are on statewide level. 


S. O. Kentucky 


Crown Gasoline 
(Regular Grade) 


Con- Gaso- Kero- 

sumer Net line sine 

Ess Dir. Taxes T.W. 
Covington, Ky....... 12.5 10.5 6 il 
Lexington, Ky....... 13 5 10.5 6 Il 
Louisville, Ky........ 13 10 6 10 5 
Paducah, Ky......... 11 8 6 10 
Jackson, Miss........ 33.5 9.5 7 *12 
Vicksburg, Miss...... 12.5 9.5 7 12 
Birmingham, Ala. .... 13 10 *8 12 
Biobile, Alm... ...... 12 9 *9 il 
Montgomery, Ala..... 13 10 *9 *12 
RE RAR cevccecns 14 ll 7 *13 
Augusta, Ga......... 14 11 7 8 
Macon, Ga........... 14 ll 7 %13.5 
Savannah, Ga........ 23.5 9.5 7 “41 
Jacksonville, Fla...... 12.5 9.5 8 ll 
es Ree 12.5 9.5 8 13.5 
Pensacola, Fla........ 13 10 *9 12 
"SUM, DORs 6 v.68 05550 12.5 9.5 8 10.5 


Kyso Gasoline 
(Third Grade) 
5 


Covington, Ky....... 10.5 8 6 
Lexington, Ky........ 13.5 9 6 
Louisville, Ky........ 11 8.5 6 
Paducah, Ky......... 9 6.5 6 
Jackson, Miss........ 11 8.5 s 
Vicksburg, Miss. ..... ll 8.5 7 
Birmingham, Ala..... 11 8.5 *8 
NS ON See 9.5 7 *9 
Montgomery, Ala..... 10.5 8 *9 
eS eee 12 9.5 7 
Augusta, Ga......... 12 9.5 7 

eS eee 12 9.5 7 
Savannah, Ga........ 10.5 8 Y | 
Pensacola, Fla........ ll 8.5 %9 


Discounts to all tank wagon consumers: Effective 
Jan. 4, 1937, thru territory, on Crown gasoline, 3c 

r gal. below consumer t.w. priee; on Kyso, 2.5c 
Dales, regardless of quantity purchased, per month, 

Discounts on kerosine: Prices in Kentucky are yet, 
but in other states subject to 2c discount 

*Tazes: In the tax column is incladed these city 
and county gasoline taxes at the following points: 
Mobile, 2c city; Birmingham, lc city; M mery, 
le city and le county; Pensacola, lc city. Georgia, 
Mississippi and Montgomery, Ala. have kerosine 
taxes of Tc per gal., not included in above prices. 








Above prices include these inspection fees on both gasoline and kerosine, per gallon, figured on basis of 50 gallons per barrel: 


Alabama, 1 /40c on gasoline, 1 /2c on kerosine; Arkansas, 1 /Sc pe 
ls.; 2 /25c per gal. in lots of 25 bbls. or more; Kansas, 
sota, 1 /25c; Missouri, 3/100c; Nebraska, 3/100c; Nevada, gasoline. 1 /20 


in lots up to 25 bb 


r gal. in a single barrel. 1 /20c per gal. in bulk; Florida, 1 /8c; Illinois. 3 /100c; Indiana, 1 /Sc gal. 
1/50c, (3/50c can be charged to meet inspection department expenses); Louisiana, 1 /32c; 


c; North Carolina. 1 /4c; North Dakota, 1 /20c; Oklahoma, 2 /25c per gal. in lots of more than 50 


bbis.. 1 /Sc in lots less than 50 bbis.: South Carolina, 1 /8c; South Dakota, 1/10c; Tennessee, 2 /Sc; and Wisconsin, 1 /25c. 
Kerosine inspection fee only: lowa, 3 /50c; Michigan, 1 /5c per gal 
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TANK WAGON MARKETS 


Tank car, tank wagon, dealer, and service station prices for gasoline do not include taxes; they do, however, include inspection fees as shown in general footnole. Gasoline 


tazes shown in separaie column, include 1e federal, and stale tazes; also city and county tares as indicated in footnoles. 
kerosine lazes, where levied, are indicated in footnotes. Discounts to various classes of buyers also are shown in footnotes. 


Kerosine tank wagon prices also do not include tazes; 
These prices in effect April 11, 1938, as posled by 


principal markeling companies ai their headquarters offices, but subject to later correction. 





S. O. Indiana 


Red Crown (Regular Grade) 
Stanolind (Third Grade) 
Red Dealer Prices 
Crown ————~Gaso- Kero- 
Cons. Red Stano- line sine 
T.W. Crown lind Taxes T.W 


Chicago, Ti......... 11.6 9.6 8.4 4 ‘10.5 
Decatur, Ill........ 11.6 10.1 8 4 10.5 
SOME, Mis evesccsss BG 16.) 8.4 4 10.5 
i eee 11.6 10.1 9.6 4 10.5 
Quincy, Ill... ...... 11.4 99 8.8 4 10.3 
Indianapolis, Ind.... 12.3 10.8 9.6 5 *11.2 
Evansville, Ind..... 12.1 10.6 ta 5 

Epa a . 2.6 33.3 9.6 5 *9.4 

etroit, Mich...... ll 93 4 10 

Grand Rapids, Mich. 13.5 yr 93 4 9.7 
Saginaw, Mich..... 12.3 10.3 10.8 4 9.3 
Green Bay, Wis.... 12.4 10.9 10.2 5 10.3 
Milwaukee, Wis. .S WS $.5 § 10.7 
La Crosse, 'Wis..... 12 10.5 10 5 10.9 
Minneapolis-St. Paul 12 10.5 10 5 10.9 
Duluth, Minn...... 12.4 10.9 10.4 5 11.3 
Mankato, Minn.... 12 10.5 10 5 10.9 
Des Moines, Ia..... 11.4 9.9 7.5 4 *8.3 
Sioux City, Ia...... 11.6 10.1 9.6 4 *10.5 
Davenport, Ia...... 11.6 10.1 9.6 4 *10.5 
Mason City, Ia.. 11.8 10.3 9.8 4 *10.7 
St. Louis, Mo.. _2n5 Bt Ss SS el 
Kansas City, Mo... 10.9 9.4 8.9 *4 9.8 
St. Joseph, wo 10.9 9.4 8.9 *4 9.8 
Fargo, N. D........ aS.m ace Ska 4 12.1 
Minot, N. D Rivesece 14.5 18 12.5 4 13.4 
Huron, Sa 2.5 Ei 10.5 5 11.4 
Ww ichita, Kans...... 10.4 8.9 7.9 4 8.3 


*Taxes: in the tax column is included these city 
and state gasoline taxes at following points: Kansas 
City, St. Joseph and St. Louis, lc city tax. Indiana 
has 4c, and Iowa has 3c kerosine tax per gal., not 
included in above prices. 

Discount to commercial consumers: Effective Jan. 1, 
1935, thru territory, except Michigan effective Feb. 1, 
on purchases per month, discount off t.w. prices; ali 
gasolines, 25 to 1,000 gals., at t.w. price; 1,000 gals., 
or more, 1.5c off t.w. on Ethyl and Red Crown, and 
Ic on Stanolind (latter effective June 9, 1937). 
Minimum delivery is 25 gals. 


S. O. Nebraska 


Standard Red Crown Gasoline 
(Regular Grade) 
Gaso- Kero- 
line sine 
T.W. Dealer Taxes T.W 


Omaha, Neb......... 12 10.5 6 10.8 
eT rr 11.8 9.3 6 10.3 
i ae 12.4 10.9 6 10.3 
North Platte.........12.8 10.9 6 11.2 
SOOCCRIIMIEE. 5 nc ccc 13.5 10.3 6 12.3 


Discounts to commercial consumers: for tank wagon 
deliveries covered only by Standard SS 
Consumer Contract. effective January 1, 19 


QO. Louisiana 


Essolene 
(Regular Grade) 
Consumer Gaso- Kero- 
Tank Dealer line sine 
Car T.W. Taxes T.W. 
Little Rock. Ark...... 7.25 9.75 +.% 42.5 
Alexandria, La....... 7 9.5 8 *9.5 
Baton Rouge, La..... 6.5 9 8 *11 
New Orleans, La...... 6.5 9 *10 *10 
Lake Charles, La 7.3 10 Ss 32.5 
Shreveport, La....... 6 8.5 8 *8.5 
Lafayette, La.....<.. 7.5 10 8 *11.5 
Bristol, Tenn......... 9.73 ll 8 14.5 
Chattanooga, Tenn... 9 11.5 8 13.5 
Knoxville, Tenn...... 9.5 12 8 14 
Memphis, Tenn. 7.5 10 8 12 
Nashville, Tenn...... 8.5 11 8 10.5 


*New Orleans gasoline tax includes 7c state, Ic 
federal, and 2c parish tax. Louisiana has kerosine 
tax of le per gal.; in addition New Orleans has lc 
parish tax, not included in above prices. 

Price basis to dealers: Undivided dealers get 
dealer price, less 0.5c. 

Price basis to commercial consumers: Effective 
May 15, 1937, thru territory; commercial consumers 
taking 56 gals. or more at one time will be billed at 
posted consumer t.w. price; those taking less than 
50 gals. at one time will be billed at 4c per gal. over 
posted consumer t.w. price. Generally, the posted 
consumer t.w. price will be equivalent to the dealer 
price less 0.5c per gal. 


Humble Oil & Refining Co. 


Humble Motor Fuel 
(Regular Grade) 
Gaso- Kero- 
line sine 


TW. SS: Tasos FW. 
J See 9 13 3 8 
Ft. Worth. Tex....... 9 13 5 8 
Houston, Tex........ 9.5 13.5 5 8 
San Antonio, Tex 8.5 12.5 5 8 











U.S. Motor Gasoline 
(Third Grade) 


2 SS eee 7 10 5 
Fu wort, 2ee...<... 7.8 10 5 
eS eee o 41.5 5 
San Antonio, Tex 7.5 5 5 


10.5 

*Price is t.w. price to ‘all classes of declines and 
consumers. 

Price basis to “‘open"’ dealers: discount eff posted 
retail price: when posted retail price, including all 
taxes on Esso motor fuel is: 19.1c per gal. and above, 
discount is 3.5c; 19c to 18.1c, 3c, and 18c and below, 
2.5c. Humble motor fuel, 17.lc and above, 3.5c; 17 
to 16.lc, 3c; and l6c and below, 2.5c; U. S. motor 
fuel, 15.le and above, 2.5c; 15 to 14.1lc, 2c; and l4c 
and below, 1 5c. 


Continental Oil 


Conoco Bronze (Regular Grade) 


Demand (Third Grade) 


—Dealer Prices— Gaso- Kero- 


Conoco De- line’ sine 

Bronze mand Taxes T.W. 
Denver, Colo......... 9 8 5 53.5 
Grand Junc., Colo. ...14 13 5 15 
Pueblo, Colo......... 8 7 5 10.5 
Casper, \ | en 12 11 5 11.5 
Cheyenne, W eee 11 7 5 13 
Billings, Mont........13.5 12 6 15.5 
Butte, Mont......... $3.5 10.5 6 15.5 
Great Falls, Mont... .13.5 12.5 6 15.5 
Helena, Mont..... 18.5 12.5 6 15.5 
Salt Lake City, Utah. .14.5 11.5 5 16 
8 ee 15.5 13.5 6 18 
Twin Falls, Ida.......15 14 6 18 
Albuquerque, N. M...11 10 16.5 12 
Roswell, N. M....... ll 8.5 16.5 10.5 
Santa Fe, N. M......12 9.5 *7 12 
Muskogee, Okla 9.5 8 5 7 
som City, Okla.. 9 6 5 8 
Tules, Oklea.......... 9 6 5 6 
Pt. Gee, Are. ..c.5. 9.25 8.5 5 8 
Little Rock, Ark...... 9.75 7.625 7.5 9.5 
Texarkana, Ark. 9 6 5 8.5 


tIncludes city tax of 0.5c. 
*Includes Ic city tax 


S. O. California 


Standard Gasoline 
(Regular Grade) 
Gaso- Kero- 
line’ sine 


T.W; $.S. Taxes T.W. 
San Francisco, Cal... .13.5 14.5 4 11.5 
Los Angeles, Cal......13 14 4 10 
Presmo, Cal. ......... 14.5 15.5 4 12.5 
Phoenix, Ariz... .....15 16 6 *12 
= 15 16 5 13 
Portland, Ore........ 14 15 6 33.3 
Seattle, Wash........ 14 15 6 13.5 
Spokane, Wash.......16.5 17.3 6 16 
Tacoma, Wash ore 15 6 13.5 
Flight Gasoline 
(Third Grade) 
San Francisco, Cal... .12 13 4 
Los os "a 11.5 12.5 4 
Fresno, Cal. «ho 14 4 
rr 13.5 14.5 5 
Phoenix, Pi cia ws 13.5 14.5 6 
Portland, Ore........ 12.5 13.5 6 
Seattle, Wash. . 32.9 13.5 6 
Spokane, Wash....... 15 16 6 
Tacoma, Wash. . 12.5 13.5 6 


*Arizona has kerosine tax of 5c per gal., not 
included in above prices. 

Discount to dealers: on gasoline, off t.w. price on 
Standard Ethyl and Standard Gasoline, to 100% 
dealers, 3c; to split dealers, 2c; on Flight geoline, 
both 100% and split dealers, 2c. 

On Stanavo Aviation Gasoline, to all classes of 
dealers, 3c off t.w. 

‘o commercial consumers: off tank wagon price: 
on single deliveries of 40 gallons and over. Stan- 
avo Aviation, Standard Ethyl and Standard Gas- 
olines, 3c. Flight Gasoline, 2c per gallon. Tank 
wagon delivery, leas than 40 gals., lc per gal. above 
posted t.w. price. Discounts on kerosine: in tank 
cars, 3c off tank truck price; plant deliveries to 


° 


jobbers, 2.5c below tank truck price 


Canada 
PRICES OF IMPERIAL OIL LTD. 
Per Imperial Gallon, which is 1.2 U.S. Gallons 


3-Star Imperial Gasoline 
(Regular Grade) 


Kero- 
Gasoline sine 
T.W- Taxes BaWa 
Hanailton, Ont.......16 6 17 
"Peremte, Otic ccswcc. 16 6 17 
Brandon, Man........21.1 7 22.3 
Winnipeg, Man.......20.5 Z 20.7 
Regina, Sask......... 20 2 22 
Saskatoon, Sask......22.8 7 24.8 
Edmonton, Alta...... 19.5 7 33.5 
Calgary, Alta........17 7 19 
Vancouver. B. C...... 16 7 23 
Montreal, Que........ 15 6 7.5 
ae Se. a 14.5 10 18.5 
Melifax, N.S. ......+:. 14.5 10 18.5 


Discounts to undivided dealers, le off t.w. price. 
except Maritime Provinces where undivided dealers 
pay t.w. price. Divided dealers pay t.w. price, thru 
territory. 


Aviation Gasoline 


Following are tank car and/or tank 
| wagon prices, as indicated, of aviation 
| gasoline in principal marketing territories 
| (Stanavo Aviation Gasoline in all terri- 
| 
} 
| 
| 
| 


tories except where otherwise noted). 
Ss. O. NEW JERSEY 
*Ethyl Tank 
y Xe Car rw. 

a St re 9.5 12.5 
Baltimore, Md........ Svein 10 13 
Washington, D.C....... ae ; 13.5 
Richmond, Va.......... 14.7 
Greensboro, N. C..... 15.7 
NS Se ‘ 17.6 
Charleston, W. Va...... 12.2 

*This is Stanavo Ethyl Avlaston Geselian, 100 
octane number, tank car price. 

COLONIAL BEACON OIL CO. <s 
WON Te © dacasiet es ducctucequan ae 12.8 
IG ice iecncausaecvesnanss . 14.5 
eS errr ee j 15 

PENNSYLVANIA 
2 eer 13.6 
PRC BOvkccccccsecccccccn ane 14.4 


TOG CE Bib nec ccscticseccewns 13.3 
Shreveport, La.. 


Prices in ahuve fm territories are on a 74 octane 
grade aviation gasoline except where otherwise 
noted. An 80 octane product generally brings 0.5c 
premium and an 87 octane product, 1.5¢ premium 
over the 74 octane grade. 

Note: S.s. prices in above four territories are gen- 
erally 6c over t.w. prices. Above t.w. prices are net, 
with no discounts allowed for quantity purchases. 
T.w. Prices are generally tank car price, plus freight, 
plus 2.5c per gal. 


5. O. OHIO 
Thru Ohio 
Stanavo Ethyl Aviation 


Consumer Gasoline 
F.We Taxes 
73 octane............15.5 3 
80 octane............16.5 5 
ST GORD. 6c ccccnees i 5 


Discounts: For delivery on eontract to hangar 
operators and resellers: 2c below consumer posted 
t.w. price, shown above. 


S. O. INDIANA 


Stanavo Ethyl Aviation Gasoline. 
73 Octane Number 


Chicago, Til..........14.9 4 
Detroit, Mich. .......16.5 4 
Milwaukee, Wis..... 15.1 ) 
Lom ag Minn....15.3 5 

Louis, Mo.........14.5 3 
faaen City, Mo......14.2 *4 
Fargo, N. D...... 16.5 4 
Huron, S. D.... 15.8 5 


*Includes le city tax. 


HUMBLE OIL & REFINING CO. 


Tank Car 
WAN, TO i a eines a. hie escnceeeee 8.5 


CONTINENTAL OIL CO. 


Conoco Special Gasoline 


Gaseline 
Dealer Taxes 
Denver, Colo......... 14.5 5 
Cheyenne, Wyo...... 15 5 
Helena, Mont........ 16.5 6 
Salt Lake City, Utah..17.5 5 
Albuquerque, N. M...14 *6.5 





| *Includes city tax of 0.5c. 


S. O. CALIFORNIA 
Stanavo Aviation Gasoline 


y 
Phoenix, Arig. .......17 6 
Los Angeles, a a, 15 4 
San Francisco, Cal... .15.5 4 
PU icc ceneene 17 5 
| Portland, Ore. .......16 6 
Seattle, Wash........ 16 6 
Spokane, Wash.......18.5 6 


Note: For discounts, etc., see note under Standard 
and Flight gasoline above. 
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TANK WAGON MARKETS 


Tank car, ank wagon, dealer, and service station prices for gasoline do not include taxes; they do, however, include inspection fees as shown in genera footnote. Gasoline 

taxes, shown in separate column, include le federal, and state tazes; also city and county tazes as indicated in footnotes. Kerosine tank wagon prices also do not include tazes; 

kerosine taxes, where levied, are indicated in footnotes. Discounts to various classes of buyers also are shown in footnotes. These prices in effect April 11, 1938, as posted 
principal marketing companies at their headquarters offices, but subject to later correction. 


| 











Naphtha (In Tank Wagon) 


Ss. O. NEW JERSEY 
Posted Tank Wagon Prices 


Mineral 
Spirits V.M.&P. 
sw Oe eee 11.5 15.5 
sy! eee 15.5 es 
Washington, D. C........... 15 ae 
Discounts: Buyers taking following quantities, 


at one time, get these discounts: Newark, 2c per gal. 
on 200 gals. or more; less than 200 gals., 0.5c higher 
price. Baltimore 2c off on 25 to 100 gals. and 3c on 
over 100 gals. Washington, 2c off to contract buyers. 


SOCONY-VACUUM OIL CO. 


SS RAE ee 13 14 
New York City............ 9.5 11.5 
Rochester, N. Y............ 13 15 
Syracuse, N. Y............. 14 15 
Boston, Mass............... 13.5 14 
Bridgeport, Conn........... 12.5 14 
Hartford, Conn............. 12 13.5 
Providence, R.I............ 13.5 14.5 


ATLANTIC REFINING CO. 
Philadelphia, Pa............ 11.5 12.3 
Lanoaster, Pa..........2.. 13 14 
Pettebargh, POs oe iciscc oc0060 12.5 14.5 


_ Note: Prices for Mineral Spirits also apply to 
Stoddard Solvent; and prices for V.M.&P. Naphtha 
apply also to Light Cleaners Naphtha. 


Ss. O. OHIO 

S.R. V.M.&P. 
Solvent Naphtha 

SP OU ics siaiule esis Scowi'ar 12.5 13.5 
Note: V.M.&P. Naphtha prices also apply on Dry 
Cleaners naphtha and special Varnolene; Varnolene 
and Sohio Solvent 0.5c below these prices. Dis- 
counts to contract consumers, off t.w. price: 300 
to 999 gals., 0.5c; 1,000 to 2,499 gals., 0.75c; 2,500 to 

4,999 gals., lc; 5,000 or more gals., 1.5c. 


S. O. INDIANA 
(Prices include state and federal tazes) 


Oleum V.M.&P. 

Spirits Napbtha Stanisol 
| ee 16.2 16.5 15.9 
Detroit, Mich........ 19.7 18.7 19.8 
Kansas City, Mo...... 14.7 a .7 14.7 
St. Louis, Mo......... 15.0 16.0 15.9 
Milwaukee, Wis...... 19.6 20.6 19.6 
Minneapolis, Minn.... 19.8 20.8 at 


Note: Prices for V. M. & P. — also to Light 
Cleaners Naphtha. All prices, with exception of 
Missouri points, include state tax. Prices shown are 
base prices, before discounts. 


Naphtha (In Tank Cars) 


In Tank Cars (F. o. b. refinery or seaboard terminal 
except Ohio, delivered price.) 


V.M.&P. 

Naphtha_ Solvent 
LL. OR eRE EET CRT ere 10.5 9.5 
New York Harbor.......... 10 Q 
Philadelphia district........ 10.5 9 
RO Pre 10.5 9.5 
Ch FR ner re 10.5 9.5 
Ohio points, delivered........ 8.875 *8 


*This is on rubber solvent. 

Note: In Ohio, prices on D.C. naphtha and special 
Varnolene are same as V.M.&P.; on Varnolene and 
Sohio Solvent, prices are 0.5c less than on V.M.&P. 


Latest Changes 


From April 5 to April 11 inclusive. 
Dates and amounts of changes shown. 
See table for full current prices. 


a. O. Kerosine: 

Cut 0.5c, Newark, Apr. 5. 
Socony-Vacuum Oil Co.—Mobilgas: 

Dealer t. w. cut 0.5c, Providence, Apr. 11. 


New Jersey 





Corrections 


Notation of amount of change and 

dates not previously shown in table. 

Table in this issue is corrected to show 
these changes. 


Socony-Vacuum Oil Co.—Socony Mobilgas: 
In Mar. 30 general 0.5c advance thru 
New England, reported on page 60 of 
Apr. 6 issue, the following points were 
exceptions: on consumer t. c., Bangor 
and Portland, up 0.3c; Boston and 
Providence, up 0.25c; Rutland, up 0.4¢c; 
Concord and Lancaster, up 0.6c; Man- 
chester and all Connecticut, un- 
changed. ‘Split’ dealer t. w.: Port- 
land up 0.6c; all other points up 0.5c. 
Atlantic Refining—Atlantic White Flash: 
Dealer t. w. up 0.5c, Boston and Spring- 
fleld, and up 0.2c, Worcester, March 31. 
Kerosine: 
Cut 0.5¢c, thru Pennsylvania and Dela- 
ware, except Erie unchanged, March 
98 


Cut 0.5¢, Springfield, March 17. 
Up ic, Jacksonville, Jan. 8. 
S. O. Indiana—Stanolind: 
Dealer up 0.5c, Des Moines, in March 28 
general advance. 
Kerosine: 
Up 1.3c, Wichita, March 28. ; 
Cut 1.5c, Grand Rapids, March 28. 
S. O. Nebraska—Standard Red Crown: 
Dealer price up 1.7c, North Platte, April 
4, 





Fuel Oil 


S. O. New Jersey—No. 1: 
Cut 0.5c, Newark, April 5. 














‘alifornia 


(Continued from page 48) 


of gasoline at Los Angeles’ Basin 
points, but sales were slow. It was 


still possible to buy some quantity of 
this product at 7.5 cents. 

Retail prices on independent brands 
of the smaller plants were generally 
within a range of 13.9 to 14. cents, 
although there were spots where 12.5 
to 12.9 cents was posted at stations 
in the Los Angeles area. 

Fuel oils continued plentiful and 
some spot sales reported under 60 
cents a barrel for high sulfur prod- 
ucts. Diesel oil at most independent 
plants was quoted nominally at 3 
cents a gallon, but sales were made 
at slightly under this figure. Kerosine 
distillate was quoted as low as 3.25 
cents, but ranged upward from 3.5 
cents for the most part. 





NEW YORK, April 11. — Export and 
domestic wax markets were becoming 
conspicuous in their inability to show 
any especial feature from week to 
week. 

Conditions in the week ended April 
9 were merely a repetition of the last 
three previous weeks, both from a 
standpoint of demand and prices. 

Export and domestic movement of 


this product was said to be extremely 
spotty throughout the week. As had 
been the case in previous weeks, con- 
siderable shading of prices was heard, 
but firm offers or sales at lower prices 
could not be confirmed. 


CHICAGO, April 11. The dining 
room at the Chicago Oil Men’s Club 
was reopened last week, and the regu- 
lar Thursday luncheons are now held 
in the club rooms. The speaker at the 
April 21 meeting will be Phil S. Hanna, 
editor of the Chicago Journal of Com- 
merce. 


MILWAUKEE, April 11. W. T. 
Hansen, Wisconsin division manager 
of Barnsdall Refining Corp., has been 
appointed division manager of the 
eastern division, consisting of Ohio, 
all of Michigan, Indiana, Illinois, south- 
eastern Missouri and Wisconsin. 


The appointment was effective at 
once and Hansen will continue his 
headquarters in Milwaukee. 


D. C. Miller, former division man- 
ager at Chicago, goes to Tulsa on 
tank car sales. Miller will make his 
headquarters in Tulsa, and also have 
an office in Chicago. 


Sinclair Representative Dies 


FAIRFIELD, Ia. April 11.—Neal 
Greenfield, special representative here 
for Sinclair Refining Co., died March 
21 of pneumonia, at the age of 53. He 
had been with the Sinclair company 
for 19 years, recently with the real 
estate promotion division. He leaves 
his widow, two sons, two daughters, 
a brother, and two sisters. 





Pennsylvania Refinery Lubricating Oil Inventory 


(Issued by National Petroleum Association) 


1. Raw Long Residuum 
(Including all 
as 600 fire) 

2. 600 Steam Refined 


(Includes all steam refined stock commonly sold or 
600 and as raw material for bright stocks) 


38. Other Steam Refined 

(Not included in 1 and 2 above) 
. Finished Dewaxed Long Res. 
5. Bright Stock 


(Does not include any material reported in 4, above) 
6. Viscous Neutral, below 180 vis. but not below 142 vis. 
7 


. Viscous Neutral, 180 vis @ 100 and above 


raw long residuum below, and not salable, 


March 24 March 31 
Gallons Gallens 
953,685 1,223,179 

used as 
tet ; 6,758,468 6,932,394 
6,072,495 5,993,314 
3,143,104 2,946,636 
‘ 23,364,230 22,645,582 
@ 100 9,190,389 9,101,953 
ates . 9,247,797 9,069,880 
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SEABOARD MARKETS, EXPORT AND COASTWISE 


All prices on this page an publisher's opinion of open market quotations or sales, for spot shipme’ 
Prices in cents Lh gallo 
terminals in Retricts designated, unless 


spot shipment is 90 


nm, except heavy fuel oil in dollars per 


on produced crude. Unless othe noled, gasoline oct ali 
oud AST Meet ar, cad tabrteath H non Deumdne te aa 


ing oil specifications determined according to A.S. 


barrel 


otherwise noted. Federal, state or pont othe tazes nol included. Prices as Gated epply 


(10 to 15 days). In cargo markets, 


in tank car lots, Seapeatcw ok 


s are delermined 


.M. methods 


; = po el nail 














(b) Pacific specification 200. 
400. wen 


Eastern Domestic 


(Inter-refinery and export prices not included.) 
MOTOR GASOLINE 
Prices Effective 


April 11 
(a)65 

District: (a)60-64 Oct. Oct. & Above 
N. Y. harbor......... 6.25 - 6.50 6.50 - 6.75 
b)N.Y.harbor........ 6.00 - 6.25 6.00 - 6.50 

iladelphia.......... 6.50 - 6.75 6.50 - 6.75 
I xcaducsases 6.50 - 6.75 6.50 - 7.00 
Norfolk. . nee .00 - 7.25 7.25 - 7.50 
Wilmington, M.C..... 7.00 - 7.25 7.25 - 7.50 
Charleston, 8.C... |. 00 - 7.25 7.25 - 7.50 

WEES weescwe cscs 7.0-7.2 7.28 - 7.90 
Jacksonville,......... 7.00 - 7.25 7.25 - 7.50 
rrr 7.00 - 7.50 t.23 — 7.9 
, er 6.50 -— 7.25 6.75 -— 7.50 
Providence 6.50 - 7.25 6.75 - 7.50 

(a) Prices are nominal. (b) Barge lots. 

WATER WHITE KEROSINE 

District: 
N.Y. harbor...5.50 -5.75 Charleston ...... 6.00 
(b)N. Y. harborS .375-5.625 Savannah........ 5.75 
Philadelphia ---5.75 -6.00 Jacksonville. .... 5.75 
Baltimore........ 6.00 Portland... .6.225- 6.50 
Norfolk ahaha ed. 6.00 Boston....5.75 — 6.00 
Wilmington, N.C. 6.00 Providence.5.75 -— 6.00 

(b) Barge ots. 

(ec) FUEL OILS 
N. ¥. 
N. Y. harb. harb. barges 

No. 1 5.50 - 5.75 5.375- 5.625 
= = Soares 4.50 - 4.75 4.375- 4.625 
TO Dikesstcccccecics SBOE 4.375- 4.625 


ok eee $1.25 


ue.) 060Clté“‘é«C MW WRT 
Phila. dist. Balt. dist 
ere ere 5.75 - 6.00 6.00 
SS eee 4.75 -5.00 4.75 - 5.00 
No. 4... 4.50 - 4.75 4.75 -— 5.00 
ree. S... $1.25 $1.25 
WOO Oiickececitacsesies $1.05 $1.05 
Bost. dist. Prov. dist. 
SS See 5.75 - 6.00 5.75 - 6.00 
CM 654 ke acwes ce 4.75 -5.00 4.75 - 5.00 
| |g a ere 4.75 - 5.00 4.75 - 5.00 
No. 5 $1.25 $1.35 
1 Sr errr ee $1.05 $1.15 


(c)Fuel oils meet specifications of U. 


S. Commercial 
Standards CS12-35. 


(b) Bunker 

District: C Fuel (b) Diesel Oil 
N. Y. harbor......... (e)$1.05 (d)$1.85 
Philadelphia.......... (e)$1.05 (d)$1.85 
Baltimore............ (e)$1.05 (d)$1.95 
Lo eer $2.10 
Charleston........... $1.00 $2.10 
Savannah........ ee (c)$1.00 2.205 
Jacksonville . (c)$1.00 2.205 
cS (c) $0.95 $2.205 
i. Se ee $1.15 $2.25 
_... See ee (c)$1.05 (d)$1.95 
Providence........... $1.05 $1.95 


(b)In ship's bunkers. 

(c)For barging add 5c per bbl 

(d)For barging add 6.5c to 7.5c per bbl. 
(e)For barging add 5c to 6c per bbl. 


Gas Oil Diesel Oil 
28-34 Shore 

Gravity Plants 
N. Y. harnor...... 4.50 - 4.75 4.50 - 4.75 
Philadelphia dist. .... 4.75 - 5.00 ae 
Baltimore dist........ 5.00 eee 
Norfolk dist.......... 5.00 nee 
Savannah dist........ 5 5.00 
Jacksonville dist...... 5.00 


Pacific hina 


(Quotations are at seaboard, Los Angeles, in cargo 
lots, cents per gal., except where otherwise noted.) 


Prices Effective 


April 11 April 4 
U. S. oe under 
We OU sca ascceecs 5.25 - 5.375 5.25 - 5.375 
400 —_ blend, under 
I ia >. 375- 5.50 5.375- 5.50 
400 e.p. blend 65 oct 
above. . ¥%s 5.50 - 5.625 5.50 - 5.625 
(b)38-40 w.w.kerosine. 4.50- 5.00 4.50 - 5.00 
41-43 w.w kerosine. . 5.00 - 5.50 5.00 - 5.50 
44 w.w. kerosine. 5.50 5.50 


In Cargo lots, per bbl. 
Diesel fuel, 24° & above $1.45 -$1.50 $1.45 -$1.50 
Diesel fuel, under 24°.. $1.40 -$1.45 $1.40 -$1.45 
(b)30-34 diesel(gas oil) $1.45 -$1.65 $1.45 -$1.65 
c)Grade C fuel oil. $0.80 -$0.90 $0.80 -$0.90 

Note: For San Feencieco cargo prices, add ic 


per 
bbl. to above cargo prices. 

(b)150 fire point. 
In Ships’ Bunkers, or deep tank lots, per bbl.: 
b) Diesel fuel oil. ..... $1.625-$1.65 $1.625-$1.65 
c)Grade C fuel oil.... $0.90 -$1.00 $0.90 -$1.00 


(c) Pacific specification 





Prices Effective 


April 11 April 4 

Cased Goods: (Per case 
U. S. Motor.... . $1.45 -$1.575 $1.45 -$1.575 
400 e.p. blend, under 

65 octane. $1.55 -$1.65 $1.55 -$1.65 
400 e.p. blend, 65 oct. 

& above. $1.65 -$1.75 $1.65 -$1.75 
(b)40-43 w.w. kerosine $1.35 $1.45 $1.35 -$1.45 
Kerosine, p.w....... $1.30 -$1.40 $1.30 -$1.40 


(b)15@ fire point. 


New York Export 
(Prices in cents per gal. in bbls. F.a.s. New York) 
CYLINDER OILS (Pennsylvania Products) 
Bright stock: 


i" SS) ) ) Se 22.00 23.00 -—23.50 
Dark, 25 p.t.... Be 21.50 22.50 -23.00 
Neutral oil: 

200 3 color, 25 p.t. 23.50 24.50 -25.00 
150 3 color, 21.50 22.50 -23.00 
600 Warren i: Bs 20.50 20.50 -21.00 
600 s.r., unfiltered.. 16.00 16.00 -16.50 
650 s.r., unfiltered... .. 18.00 18.00 -18.50 
600 fl., s.r PT Te Cre 17.50 18.50 -19.00 
Cy ee ala 21.50 21.50 -22.00 


Wax, Domestic and Export 


(Prices in cents per lb. Tests made by A. S. T. M. 
—- Melting points shown below, however, are 

ee Pe 3° higher than A. S. T. M. (E.M.P.) melting 
vines Export prices are f.a.s. carload lots. Domestic 
prices are f.o.b. refineries in New York and New 
Orleans districts, in bags, carload lots, with 0.2c 
discount allowed for shipment in bulk. Scale, solid 

and fully refined, slabs in bags.) 


Prices Effective April 11 
New York 

Domestic Export 
124-6 Y.C. scale...... 1.85 - 2.00 1.85 -— 2.00 
122-4 W.C. scale...... 1.85 - 2.00 1.85 - 2.00 
124-6 W.C. acale...... 1.85 - 2.00 1.85 — 2.00 
123-5 Fully rfd...... 4.30 3.50 
125-7 Fully rfd....... 4.35 3.50 -— 3.625 
128-30 Fully rfd...... 4.45 3.75 3.875 
130-2 Fully rfd....... 4.55 4.125 
133-5 Fully rfd....... = (a)5.00 1.50 4.625 
135-7 Fully rfd....... (a)5.25 5.09 5.125 

New Orleans 

Domestic Export 
124-6 Y.C. scale...... 1.85 - 2.00 1.85 -— 2.00 
22-4 W C. scale...... 1.85 - 2.00 1.85 - 2.00 
124-6 W.C acale...... 1.85 - 2.00 1.85 - 2.00 
123-5 Fully rfd....... 4.30 3.50 
125-7 Fully rfd....... 4.35 3.50 — 3.625 
128-30 Fully rfd 4.45 3.75 — 3.875 
130-2 Fully rfd....... 4.55 4.125 
133-5 Fully rfd....... (a)5.00 4.50 — 4.625 


(b)Shipment either in bags or in bulk. 


Gulf Coast 


(Prices are f.o.b. ship at Gulf oil terminals Tepresenting 

opinions of majority of traders, except prices specified 

to the contrary. Prices cover bulk shipments of 20,000 
bbls. or more, unless otherwise noted.) 


Prices Effective 


April 11 April 4 
For Domestic shipment: 
MOTOR GASOLINE 
59 oct. & below....... 5 = - 5.125 5.00 5.125 
60-64 oct. number..... §.125- 5.25 §5.125- 5.25 
65-67 octane......... §.25 - 5.375 5.25 — 5.375 
68-70 octane......... 5.375-— 5.625 5.375- 5.625 
FUEL OILS 
ol Re re ers 50 4.625 4.50 - 4.625 
SES ee 3.625 3.625 
KEROSINE 
GOB WD Wedd cccacccec 4.50 - 4.625 4.50 - 4.625 
For Export Shipment: 
GASOLINE 
SRO ccieces.) ~~ Qile 1.875 4.75 - 4.875 
60-62, 400 e.p........ 4.75 - 4.875 4.75 -— 4.875 
61-63, 390 e.p........ 4.875-— 5.00 4.875-— 5.00 
GREG, SEG GBi cc cvcce 4.875-— 5.00 4.875- 5.00 
KEROSINE 
th OC EE (a) 4.625-4.875(a) 4.625-4.875 
41-43 w.w............ 4.50 — 4.625 4.50 - 4.625 
41-43 p.w............ 4.50 - 4.625 4.50 - 4.625 
(a) Nominal. 
GAS AND BUNKER OILS 
For Export Shipment 
Gas Oil (a) and (b): 
Below 43 diesel index 3.625 3 on 
43-47 diesel index. 3.625 3.62 
48-52 diesel index. $3.75 (d)3 73. 


53-57 diesel index. 
58 & above diesel 
rr c (c) 


(a) Recognizing the change which has taken place 


3 875 4.00(d)3.875-4.00 








generally in trade practice in the market for export 
as oil at the American Gulf within the past year, 
National Petroleum News, beginning with this issue, 
is quoting this product on a simple diesel index basis. 

(b) Less than 4% of 1% sulfur. (c) No prices re- 


ported. (d) Nominal. 
Prices Effective April 11 April 4 
For Domestic and /or Export Shipment 
Diesel Oil Ship's bkrs. (a)$1.75 (a)$i.75 
Grade C bunker oil 
_ for ship’s bunkers (a)$0. 80 (a) $0.85 
Grade C bunker oil, in 

rea $0.75 $0.75 


(a) Barging 5c bbl. additional at some Gulf ports. 


(b) MEXICAN CRUDE AND BUNKER OILS 
(b) No prices available 


MID-CONTINENT LUBRICATING OLLS 


(Prices in cents per gal. for export shipment, f.o.b. 
Gulf in bulk, f.a.s. Gulf in bbls.) 


April ll 


190-200 vis. D 210 brt = (b) Barrels 


Bulk 


stock... 23.50 -24.50 18.00 -20.50 
150-160 vis. D 210 brt. stock: 
eid. eee 19.50 -20.50 14.50 -15.00 
10-25 p.p. ........ 19.00 -20.00 14.00 -14.50 
150-160 vis. E 210 brt. 
Ws. ke cetews 19.00 -20.00 14.00 -14.50 
120 vis. D 210 brt. stock: 
C66G CHK R CES we OSES 19.00 -20.00 14.00 -14.50 
(b)Second hand barrels 
April Il April 4 
180 vis. No. 3 color neutral: Bulk Bulk 
ed ee 8.25 8.25 
i | rr 8.00 8 00 
200 vis. No. 3 color neutral: 
|) ee 8.75 8.75 
ee 8.50 8.50 
600 s.r. olive green.... 9.00 -11.25 9.00 -11.25 
600 s.r. dark green.... 7.00 — 9.25 7.00 - 9.25 


SOUTH TEXAS LUBRICATING OILS 


(Vis. at 100° cold test 0, bulk export shipment, f.o.b- 
Gulf oil terminals.) 


amet Pale Oils: 


Color 
be og RA 5.25 5.25 - 5.50 
200 No. 3 7.00 7.00 — 7.25 
, errr 7.50 7.50 - 7.75 
SOO Nes SPA. ccccceccs 8.50 8.50 - 8.75 
ro, ee 9.00 9.00 - 9.25 
1200 No. 4 ery 9.50 9.50 — 9.75 
ye eer 9.75 9.75 -10.25 
Red Oils: 
Vis. Color 
WOR ING S-Gic ccc cece. 5.25 5.25 - 5.50 
- eS eee 7.00 7.00 ~ 7.25 
300 No. 5-6.......... 7.50 7.50 -— 7.75 
ee 8.50 8.50 - 8.75 
ye S 9.00 9.00 - 9.25 
1200 No. &-6....... 9.50 9.50 -— 9.75 
pS eee 9.75 9.75 -10.25 


Note: Red oil prices shown above cover oils with 
green cast; prices for blue cast red oils are slightly 
lower in some cases. 


Tanker Rates 


(Approximate tanker freight rates to 
ports, in army ton of 2240 Ibs., 
to lt 


Continental 
British sterling: 
yorts in cents per bbl.) 


Rates Effective April 11 


Crude &/or Refined Oil & /or 


Fuel Spirits 
Last Owners Last Owners 
Paid Ask Paid Ask ‘ 
Gulf-U.K. /Cont.(b) 17 /6 18 19 18 /-19/ 
a. .K. /Cont.(b 
16,6 16/6-17/6 16/6 16/6-17 /6 
Gulf-N. Atlantic (c) 
(not E. of N.Y.): 
Hvy. Crude & 
fuel, (10 to 19.9 
gravity). l7e l6c-1L8e 
Light Crude, (30 
Grav. or Lighter) 5c l5c-1l7e 
Gasoline. l7e l6c 
Kerosine 18e l7e 
Light Fuel... 18¢ 18c 


(a) Nominal. 

(b) Continental ports in range between Bordeaux and 
Hamburg, both inclusive 

(c) Venezuela loading same rate: Tampico 2c to 3c 
per bbl. additional. 
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- CRUDE OIL MARKETS 





Prices in $ per bbl. of 42 U.S. gals. at the well. A. P.I gravity. Prices are effective as of 7 a. m. of dates as given 

















EASTERN FIELDS 
Posted by Joseph Seep Purchasing Agency 
(Effective March 7, 1938, except Corning 
Sept. 2, 1937) 
pee. Grade Oil in Southwest Penna. Pipe 


aia ARN PRO $1.71 

Penna. i Oil in Eureka Pipe Lines (West 6s 
ec ee Pr 

Penna. Grade Oil in Buckeye Pipe Lines 


Posted by Other Companies 

Tide Water Associated Oil Co. 

Bradford-Allegany district (Penna. and 

N. Y.) (Effective March 7, 1938)........ $2.05 
*The Pennzoil Co.: (Effective March 7, 1938) 

Penna. Grade Oil in National Transit Lines*$1 .98 
Ashland Oil & Transportation Co.: 

Somerset Oil in Ashland Lines (Ky.): 

(Effective Jan. 28, 1937) 
ig Gamtly River... ..scccccseccsescccsace $1.42 
ee eee $1.50 


_ *The Pennzoil Co. posts $1.98 in Cochran, Frank- 
lin, Hamilton and Doolittle, Pa. fields; prices in 


other lower districts range down to $1.93 per bbl. 
at well. 


MICHIGAN 
Posted by Pure Oil Co. 
Midland; Midland County (Jan. 5, 1938)... .$1.12 
Posted by Simrall Pipe Line Corp. 
(Effective Dec. 29, 1937) 
West Branch, Arenac, and equal grades 
(Effective Jan. 8, 1938) 








quantities computed by 97% tank tables. In Texas, 
100% tank tables are used effective Oct. 1, 1937 
volume corrected to 60° F., and deduction for full 
bs. & w. content. 
*Effective Aug. 1, 1937, for Otis-Albert pools 
Rush-Barton counties, Kans., 13c less. 


Posted by Carter Oil Co. 


In Oklahoma 
(Effective Jan. 28, 1937) 

Below 26 .....2% $0.98 | eee $1.16 
- S eee OS eee 1.18 
oD ee 1.02 SS 1.20 
oS eae 1.04 Pe 1.22 
on bt SEE 1.06 8 See 1.24 
a 1.08 re 1.26 
BN De skncsene 1.10 a 1.28 
iS eae ‘32 40 and above... 1.30 
ok ere 1.14 


Above Carter schedule met Jan. 28 by the follow- 
ing companies: Sinclair-Prairie, Shell and Bransdall 
in Oklahoma-Kansas; Skelly Oil in Kansas; Tide 
Water in Oklahoma; Pure Oil in Oklahoma-Kansas, 
beginning with below 24 at $0.98 and ending with 
40 & above at $1.30. 


Posted by Magnolia Petroleum Co. 
(Effective Jan. 28, 1937) 

In Oklahoma, same schedule as Carter Oil, which 
see above, beginning with below 25, at $0.98 and 
ending with 40 & ve, at $1.30. 

In Texas: North and North Central, including 
Burkburnett, Archer, Henrietta, Electra, Comanche 
and Olden, same gravity and price schedule as 
Stanolind in North Texas, which see under Stanolind, 
beginning with below 29 at $0.96 and ending with 








NORTHEAST TEXAS 
(Posted by Humble, Jan. 28, 1937) 


(Posted by Magnolia, Jan. 28, 1937) 
Cass County and Panola County, Tex.: 


Same gravity and price schedule as S. O. Louisiana 
posts for Rodessa, La., which see under that company. 


(Posted by The Texas Co., Jan. 28, 1937) 
CE TING oo 5k cack Kedc tease eens b cotessy $1.25 


WEST TEXAS AND NEW MEXICO 
Posted by Humble Oil & Refining Co. 
(Effective Jan. 28, 1937) 


(Including Andrews, Crane, Crockett, Ector, Glass- 
cock, Howard, Winkler and Upton Counties, Texas 
and Lea county, New Mexico). 


Below 26....... 90.78 ee $0.94 
oe eae 80 34-34.9........ .96 
kr 0.82 $5-35.9..ccccee 0.98 
28-289. .cccccee 0.84 $6-86.9...000s- .00 
ok rr 0.86 fk Saar 1.02 
ee OO 0.88 re 1.04 
i er BE Bi scccces .06 
eee 0.92 40 & above 1.08 
Pecos, NS ee ee ren ee 


Jan. 28, Magnolia met Humble in Crane, Upton, 
Howard, Glasscock, Mitchell and Winkler. 

Shell Petroleum Corp., on Jan. 28, met Humble in 
Crane, Glasscock, Howard, Pecos (except Yates 
shallow pool), Winkler, and Upton counties, Tex. 
and in Lea County, N. Mex. On Jan. 28, Shell posted 











49 and ve, at $1.20. in Yates shallow in Pecos county, Tex., $0.81. 
Beaverton, Crystal, Greendale, Porter and June 4, 1937, Shell added Ector county to West 
“iene ae ieee enter = $1.12 Beaumont, Tex. Texes postings. 
Sacer Bentley, Billings, Tobacco and equal (Effective Oct. 1, 1937) Jan. 28, Stanolind Oil & Gas Co. met Humble in 
or eee, - $1.095 Below 21°...... $0.95 99-279... ccs: $1.15 Hendrick field, Winkler county. 
aaa 0.98 8 eae Rake Jan. 28, Texas Co. met Humble in Ward and 
| CENTRAL STATES FIELDS =.? AS. : 01 964 rere ey primey counties, Tex, and yoo ene. e = 
Posted by Ohio Oil Co. A OE 04 nD EOE P except that its top grade is 36 and above, at $1.00. 
(Effective Jan. 28. 1937) 2 9 Sennen ed 9 I Abril 20, 1937, Sinclair Prairie met Humble. in 
Imola, Princeton............0.0ccecceeees $1.35 eeeeie 1.13 “58.9 .... 1.27 ard and Winkler, Tex. and Lea, N. M., coun 
Owensboro (Western Ky.)........0.000.0. $1.40 pein iy iMo-....12 | 
(Effective Nov. 20, 1937) meee “iy 
DA Miniiciiatiicin vitgicnsiiacisens st $1.00 TEXAS FIELDS >| a SS 
Posted by Stoll Oil Refining Co. Posted by Humble Oil & Refining Co. penne tener lane 
(Effective Feb. 1, 1937) (*West Ce | Texas) Artesia, Jackson and Maljamar pools, N. M...$0.90 
Bao Pine Cie OR (EG) ...ociccicccccicsewecc $1.40 (Effective Jan. 28, 1937) 
CANADIAN FIELDS — — 98 oo i ee 
> A E M29 .D.ccrccces : sD. ccccccs . COLORADO 
P. : oS eee 1.00 US Os Sarre 1.14 
sce gp ornament OU Limited OF 8 eam 1.02 38-38.9 1.16 (Posted by Continental Oil Co., 
(Em ester tong is See ‘2 ea ames ‘= Effective Jan. 28, 1937) 
“ffective t. 9, . eee : a e ‘ fh 
NN testo ay hahens — $2.10 34-34.9......... 1.08 as 7 oa 
PI hak sheawienidanumvinssnncees $2.17 *Includes Brown, Callahan, Coleman, Comanche, Below 29....... $1.01 35-35.9........S1.15 
Eastland, Fisher, Haskell,” Jones, Shackelford, 29-29.9..0. 000. 1.03 36-36.9.. 0... 1-17 
Alt a es Valley Stephens, orton and Young counties. 31.31.9 eoerecece 1:07 9 eeeecece 121 
R Shell Petroleum Corp., effective Jan. 28, posts $2-32.9 ee Ro 1.09 39-39.9 eae 1.23 
sainenadieesentiapealineneed Humble’s above schedule on Fisher county crude, | 33°33.9........ 1. 1 40 & above..... 1.25 
(Effective Jan. 5, 1938) fa ine ee moog bed oboe $4-B4.9.......... 1.13 
Crude Oil $7-27.9, $0.94, and 28-28.9, $0.96; rest of schedule Cannon City and Florence, Col.............. $1.10 
O0-60.9" ..55555. $1.14 > See $1.40 same as Humble's in West Central Texas. 
eee 1.16 el eee 1.42 Nole: Effective Oct. 1, 1937, Humble prices are 
to tt ee 1.18 Ss} are 1.44 based on 100% tank tables at 60F. 
os +4 Ee 1.20 56-56.9 Be tae 1.46 SOUTH AND SOUTHWEST TEXAS 
ie wee ee All Shown Below Posted by Humble Oil & 
oas.®.....-.0. 1.26 o900.9......... 1.52 (Effective Jan. 28, 1937) Refining Co. 
Aree 1.28 cts, ht SOOT Oe 1.54 Below 29....... $1.03 ee $1.17 
48-48.9......... 1.30 61-61.9....... ee Oa sexe 1.05 cas, 119 (Effective Jan. 28, 1937) 
49-49. .9......... 1.32 nt Eee 1.58 i. fh eee 1.07 i ue oe 1.21 Carroll, Clark, Darst Creek. Hilbig, Salt Flat a 
a ft Se OTe 1.34 gg Pee: 1.60 ok a. 1.09 at SE 1.23 RS cia hn 646.0 0b aA ES eee ee fi 
oS eee 1.36 ee 1.62 |: eee ion DPE Di scncces 1.25 PE... cicceesd $1.37 Van Zandt...... $1.10 
ok a 1.38 $4 Sy ios ‘is 40 and above... 1.27 Jan. 28, Magnolia met Humble in Darst Creek: 
Crude Naphtha, 65 grav. & above.......... $2.14 54-54.9.......++ ; $1.00 in Lalivg: $1.12 in Lytton Springs; 
; *Including Anderson, Cherokee, Limestone, Na- 1.27 for Cleveland, and $1.15 in Hardin, both in 
Absorption Gasoline varro —— dale-Praket is Seats Thenabie Liberty county, Tex. 
90% Rec., 20 Ib. Reid v.p................0-- $1.94 Same date, Sinclais-Prairie met in Mexia Hlumbles . 28, 1937, The Texas Co. met Humble | 
9088 ca ce.............0 0S $208 above schedule. Dasat Cosek. ee 
. PANHANDLE TEXAS 
MID-C , 
nlenenale ei 2 Posted by Humble Oil & Refining Co. Anahuae, Dickinson, Flour Bluff and Turtlebay 
Purchasing Co., Jan. 28, 1937 (Effective Jan. 28, 1937) oe ee on 
Gray Carson- Below 31........ $1.1 LDoccececes $1.28 
(In Oklahoma- (In North-North SP .18 oo! 1.30 
Kansas) Central Texas) ar a — = 32.829 Vaeedeente .20 | ere .32 
Below 29...... $1.06 $0.96 0.98 0.93 pPocccccecce 22 ae 1.34 
Ss 1.08 0.98 1.00 0.95 TS 1.24 40 and above.... 1.36 
30-30 .9 1.10 1.00 1.02 0.97 eer 1.26 
I siienink 1.12 1.02 1104 0.99 
_* eee 1.14 1.04 106 101 Conroe, Raccoon Bend (Deep sand crude) Tomball and 
33-33.9 1.26 1.06 1:08 1:03 Satsuma 
——_—s). 1.20 eo Jan. 28, above prices met by Sinelair-Prairie and (Effective Jan. 28, 1937) 
Eat eee oe 1.22 1.12 Magnolia in the entire area and b Continental in ee $1.20 ee $1.34 
$7-87.9...... a 1.24 1.14 Carson-Hutchinson and by Texas . in Panhandle a a. .36 
plane 1.26 1.16 Sweet, same as Humble’s ray Co. and on Panhandle 30-30.9 eocccccece 1.24 37-37.9 eecece - 1.38 
BOD. nv ncccac 1.2 1.18 Sour, same as Carson-Hutchinson. $1-31.9 eccccccese 1 e 26 38-38.9 eecccccecs 1.40 
oa a Po $2-32.9.......... 1.28 $9-39.9°- oo... 1.42 
Above Stanolind prices met as follows: EAST TEXAS SG589........<s 1.32 Panes ’ 
ante egy bo a ere in Okla., Kone. (Effective May 22, 1937) ee : 2 Matis t Medel en 
or exas. inclair-Prairie met in No . 3: : sos an. ’ agnolia me u ein tom an 
Texas and North Central Texas, Jan. 28, Stanolind’s Stenetind, Humble, Shell, Sinclair-Prairie, Texas Texas Co, met Humble in Conroe, beginning with 
North Texas schedule. Same date, The Texas Co. Co., an ere sttteeeeeees 1.35 35-35.9 gravity. 
met in North-North Central Texas. Shell also posted on Jan. 28, in Livingston area, 
Notes Stanolind prices in Okla.-Kans. are for Polk County, Texas, $1.27. (Continued on next page) 
_ 
oD: 
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CRUDE OIL MARKETS 


(Continued from preceding page) 














South-Southwest Texas (cont’d) 
Posted by Humble 





* Mirando 
(Effective July 6, 1937) 

.96 Oe $1.18 
32-32.9... wee. eee 
33-33.9.. - LL. 
34-34.9., a eae 
35-35.9.. « eae 
6-36.9.. hae 
37-37.9.. - 1.90 
38-38.9.. «2 
acme, g COOL 1.34 
40 & above..... 1.36 


*Includes Duval, Jim Hogg, Webb and Zapata 
—_—s Tex. and Heyser and Placedo crudes. 


July 6, Magnolia posted same schedule as Humble 
in Mirando. 

July 6, 1937, Texas Co. posted for Duval-Mirando, 
$0.96 for below 21, plus 2c differential, to $1.12 for 
28 & above. 

LOUISIANA-ARKANSAS 
Posted by Standard Oil Co. of Louisiana 
So. La. 
*N. La.- Rodessa, Roanoke 
Ark. La. N. Crowl 
(Effective Jan. 28, 1937) (Dec. 28.°37) 
i $0.90 $0.93 $0.90 
for for .93 
oil oil .96 
Below Below .99 
35°. 33°. 1.02 
$0.92 $0.95 1.05 
94 ms | 1.08 
.96 .99 1.10 
.98 1.01 1.12 
1.00 1.03 1.14 
1.02 1.05 1.16 
1.04 1.07 1.18 
1.06 1.09 1.20 
1.08 1.11 1.22 
1.10 1.13 1.24 
1.12 1.18 1.26 
1.14 1.17 1.28 
1.16 1.19 1.30 
1.18 1.21 1.32 
1.20 a 1.34 
1.22 | 1.36 


Sabine, 


*Includes Caddo, Homer, Hayneavill, — 
orado, Bunkie 


De Soto, Sarepta, Carterville, E 
and Miller county. 


- eran pi PP Cee ere ee .90 
Urania, La. (Arkansas Fuel Oil Co., Jan. me 

Cth dewks scmndaeee dr eegne deed eae aes 0 
Tepetate, La. (Continental Oil, Jan. 28, '37)... 1.24 





Jan. 28, 1937, Magnolia met S. O. La.’s No. La.- 
Ark. gravity and price schedule in Pine Island, 
Bayes. Bull you and Cotton Valley, La.. 

in Eldorado and Rainbow districts, Ark.; and 

met S. O. La.’s Rodessa prices; and in 
Iowa, Cameron Meadow, La., posted Humble’s 
= and price schedule on Mirando. El Dorado 
ield, Ark. price same as Sanackover, effective 


Jan. 28, wet 

Jan. 28, The Texas Co. met S. O. La. in N. La., 
except - -S its gravity schedule oa with below 
27 at $0.94. It posted $1.37 for Garden Island, La., 


$1.24 for LaFitte, La. and $0.90 for Smackover. 


*GULF COASTAL FIELDS 
Posted by ——_ OU & _— Co. and 


he Texas Co 
Saxet 
(Effective Jan. 28, 1937) (Humble) 
Humble Texas (July 6 °37) 
Below 18....... $0.95 {$0.95 nous 
We iscccesss for for wad 
) | ae below below Pee 
- ee 3° 25°: $1.01 
(  . ee 0.98 0.98 1.03 
TS veswwees 1.01 1.01 1.05 
Ul ae 1,04 1.04 1.07 
pee 1.07 1.07 1.09 
re 1.10 1.10 1.11 
SPDs ccccccce 1.13 1.13 1.13 
/ 1.15 1.1S 1.15 
I 1.17 1.17 1.17 
a 1.19 1.19 1.19 
Fes ccccess 1.21] 1.21 1.21 
, 0 ae 1.23 1.23 1.23 
SE 1.25 1.25 1.25 
| ee 1.27 1.27 1.27 
SO-BES. cccccces 1.29 1.29 1.29 
. 7 ee 1.31 for 1.31 
on Ee 1.33 oil 1.33 
SE ecceceses 1.35 34° 1.35 
ee 1.37 and 1.37 
. .,, ee 1.39 above. 1.39 
40 and above 1.41 ea 1.41 
Refugio 
(Effective July 6, 1937) 
Posted by Humble 
> Ok rere $1.01 - ere $1.07 
pO OA ae 1.03 ge ee .t 
Te ik cists0is 1.05 , ee iF 
Rest of schedule same as Humbie’s Gulf Waid 
crude prices. 
tIncludes Saxet, Greta, O’Connor-McFadden, 
Taft, Pl outh and Tom O'Connor crude. 
*Humble’s prices apply in these Texas fields: 


Amelia, Barbers Hill, Goose Creek, Hull, Liberty, 





Mykawa, Ora Pierce Junction, Raccoon Bend, 
shallow sand), ). Sugarland, Thompsons, and West 
lumbia. Same prices also apply, effective Feb. 1 
1938, in Clinton, Tex., posted by Stanolind rade 

Oil Purch. Co. 


Jan. ~ Sinclair-Prairie met above Humble 
echedule in full. 
$0.95 , oil below 21° posted April 1, 1938. 
july 6, 1937, The Texas Co. posted for Hefu 
which includes Greta, Saxet and Taft: $1.01 for 
low =. plus 2c differential, to $1.17 for 28 & above. 
as Co. postings in Gulf Coastal Texas include: 
Pe a Five Corners, Ganado, Humble, Liberty, 
x t, Manvel, Markham, Maurits, McFaddin, 
ett Rides ‘ort Neches, Sour Lake, West 
xm an ithers. In Gulf Coastal Louisiana: 
Bay St. Elaine, Caillou Island, Dog Lake, Four 
Isle, Gillis, Horseshoe Bayou, Iberia, Lake Barre, 
Lake Pelto, Leesville and Port Barre. 


ROCKY MOUNTAIN FIELDS 

Posted by Stanolind Oil & Gas Co. 
Salt C » “Game Wears mg Mid d 
t Creek, (except Te crude) way an 
Dutton Creek, Wyo., same schedule as Stanolind 
— in Oklahoma, Kansas which see under Mid- 

tinent crude on previous page. 
(Effective Jan. 6, 1938) 


Tensleep, Salt Creek field................. $0.70 
(Effective Jan. 28, 1937) 
Ce oo 05-6s Cencencasceccweee $1.30 
Seas Sea caneeawaecaudeumee 1.18 
NS On oc deed avecencnkcwnnkaveas 1.12 
RIND Mn Saks coe evascneeecceneakaee 1.33 
Be Dc ticthonkdceenenensaeuuenn een 1.23 

Rr a ee 1.30 
OO” eee ere 1.30 
Pe Eid petdcacudnniduneecacuwaneee 0.82 

(Effective Nov. 4, 1936) 
Ce GI NN cincccccccccuccecaucnhans $0.62 
iit oct a asc cancvccedcaceneeds 0.62 
Hamilton Soon NEM cLcdaeddadkudaadeunda 0.57 
Posted by Ohio Oil Co. 
(Effective Jan. 28, 1937) 
Elk Basin, W _- ER AR rere $1.30 
eS rere 1.30 
DEN ce cGbaacscas cn ckenieuccdenees 1.205 
BR side viva cenewtdacccecesadeis 0.97 
(Effective Nov. 16, 1937) 
a | rrr rer rere $0.90 


Posted by Continental Oil Co. 
(Effective Jan. 1, 1938) 

CE Ce iio i cr cicttivcacacetasavavads $1.30 
(Effective Jan. 28, 1937) 

| ener 

ERA NSS iikenenayanceeececseuuenes 























CALIFORNIA, Posted by Standard Oil of California 


All gravities above those quoted take highest price offered in the field. Prices effective Feb. 26, 1936, except Huntington Beach, Playa del Rey, Santa Fe Springs, Kern 
Front, Signal Hill (Long Beach) effective March 7, 1936; Elk Hills effective June 22, 1936; Lakeview Area, Aug. 19, 1936; El Segundo and Wilmington, Oct. 15, 1937; 





s 
- 

+4 = » 

o | ° & 

-_coe s 

Sesz et = 8 = 

Hees i $ 7] c 

pm - - i] a) 

aye Goa is 

& 875 is: 7? § 
Gravity aoe é - as x] a 
16-365....... $0.80 0.79 0.74 0.78 0.79 0.80 
15-15.9....... 80 .79 .74 .78 .79 .80 
16-16.9....... .80 .79 .74 .78 .79 .80 
17-77.9. oo 6S @ 2 & 8 
18-18.9....... 80 .79 .74 .78 .84 .80 
19-19.9....... 82 .79 1.74 .82 187 .86 
20-20.9... .85 .79 .74 .85 .90 .88 
CT eee .88 .79 .74 .89 .93 .93 
22-22.9... .92 .82 .74 .92 .96 .98 
23-23.9... 95 .86 .77 .96 .99 1.02 
24-249... .99 .91 .80 1.00 1.02 1.06 
. < ee 1.03 .95 .82 1.03 1.05 1.11 
26-26.9....... 1.06 1.00 .85 1.07 1.09 1.16 
27-27.9... L1G OG 66 EE OES... 
28-28.9....... Le 2:30 |. IO BIE css: 
29-29.9....... 1.17 1.15 .93 1.18 1.18 & 
30-30.9... 1.21 1.19 .95 1.22 1.21 £ 
31-31.9.. ae 
32-32.9 *Elwood Terrace 1.2 = 
33-33.9... 1.28 ae = 
34-34.9....... 1.32 ; 
35-35.9 1.35 , $4 
36-36.9 1.39 5 _ a 
37-37.9 1.43 - oe 
38-38.9... ap a 
39-39.9... , i) 
40-40.9 i . fe 
41-41.5 ; texts 
42-42.9....... , 
43-43.9....... =e 
44-44.9....... me ee : 
45-45.9 ‘ 
46-46.9....... 
47-47.9... 
48-48.9....... ; 

*F. o. b. ship. 


Greeley-Canal, Dee. 22, 1937. 


H $— 2 a 
§ gi. s wt ft 
eo gf £ « § 283 ¢ «9 
a6 § a) § S om 6 ~ 
sea § § 3 3, 8 3 
68 <2 € © & Bet = Bb 
0.76 cco coos KE OE Ore Cie O05 
Eee re .80 . a es ) 
Se caus case .80 .76 .76 ——. «a 
ne aecé. xewe .80 a. ee a 
. ae .82 Sa. Ry an 
eae ewan .85 me sae | ee an 
ee .88 a ey .80 
.88 “ay, «eed 91 .80 .85 .77 =.84 
-92 aT .93 .84 =. 89 .79 =.88 
96 .84 .79 .96 .88 .93 .82 .92 
99 .88 ~~ 36.81 99 =«.91 .96 .85 -96 
1.08 .93 .83 1.02 95 or 89 99 
1.06 .98 .86 1.05 .98 -92 1.03 
ee oe 64 ase ESS .96 1.06 
1.14 1.07 .90 1.06 .99 1.10 
cae 8.3 )~ | COS 1.09 1.03 1.14 
1.21 1.17 .95 esos Eee 3.37 
1.24 1.22 .97 1.11 1.21 
1.27 1.27 1.00 1.14 1.28 
wees De wine 1.18 1.28 
« San 1.22 1.32 
1.42 Rie, wie 
1.46 1.29 ° 
1.51 1.32 
1.56 1.36 
1.61 1.40 
1,66 Re 


el ee el od 


Santa Fe Springs 
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£3 8 « S34 8s 3 
Si 6: 68 lUasS OM 4 
Oe” ccce. Ge Ge actun 0.70 0.70 ea 
ae «ame .70 . as .70 .70 “aaa 
eee .70 ee aeake .70 .70 wae 
eee .70 > .70 .70 wuts 
a es .70 Gi Gscea .70 oun (sees 
.70 .70 .74 E. 2 ee 74 .71 .7@ 
ae (a oe Tale [78 .72 «(78 
.73 .82 {ee .82 .74 .76 
< ae Jor oe 86 .78 .72 
.80 .92 . eer .90 .82 . 16 
. .84 .97 . ae 94 . 86 .79 
F cae Bae. Bue scaee .98 .90 .83 
> Leek wat [Ae Da saad. wade 
‘ .95 1.10 1.10 $0.84 1.06 
. 99 131.36 13.38 .88 1.10 
. aa Bae .92 1.14 
« Be Bae nae .95 1.18 
- 1.09 1.29 1.29 99 
. 1.13 1.34 1.34 1.03 Kettlernan Hills 
1.17 1.38 1.38 1.07 1.19 é 
ere Fg? 1.23 . 
cmas iw 1.27 a 
3.29 1.31 * 
1.2. 1.35 
Pe a 1.39 
ie oA 1.43 
De Gebe. coed 
1.3. 
1.41 . 
1.@. 
ie 
1.83 . 
1.56 . é 
1.60 
1.64 


tAlso McKittrick, Kern River. Kern Front and Round Mountain $0.70 thru 19.9 gravity; no higher gravity quoted. 
tWilmington prices differ on gravities below 18.9. Prices are: 14-16.9, $0.75; 17-17.9, $0.77; and 18-18.9, $0.79; rest of schedule same as Signal Hill. 
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Index to Advertisers 





This index is published as a convenience 
to the reader. Every care is taken to 
make it accurate, but National Petro- 
leum News assumes no responsibility for 
errors or omissions. 





Acheson Colloids Corp. 
Alemite , ner aS 
Aluminum Co. of ‘America e 
American Mineral Spirits Co. .. ad 
— Telephone & Telegraph 

oO : 
Anderson- Prichard Oil Co. 


Bakelite Corp. 

Battenfeld Grease & Oil Corp. 

Berry Sons’ Co., James B. ... 
Blackmer Rotary Pump Co. 

Bowser & Co., Inc., S. F. 

Bradford Oil ’Refg. Co. 

Brodie Co., Inc., Ralph N. Second Cover 
Brookins Manufacturing Co. 

Buckeye Iron & Brass Works 

Butler Manufacturing Co. 


Canfield Oil Co. 


Champion Spark Plug Co. 

Champlin Refg. Co. 

Chevrolet Motor Division, General 
Motors Sales Corp. 

Chicago Bridge & Iron Co. 

Cincinnati Ball Crank Co. 

Cincinnati Mfg. Co. 

Cities Service Oil Co. 

Conewango Refg. Co. 

Continental Oil Co. 

Curtis Pneumatic Machinery Co. 

Cushing Refg. & Gasoline Co. ...... 38 


Davis Welding & Mfg. Co. 
Deep Rock Oil Corp. ...... — Cover 
du Pont de Nemours & Co., . 


Edwards & Co., Vincent 
Electric Hose & Rubber Co. 
Electric Storage Battery Co. 
Erie Meter Systems, Inc. 
Ethyl Gasoline 

Exide Batteries 


Fairbanks-Morse & Co. 
Farrell Mfg. Co. 

Ford Motor Co. . 
Freedom Oil Works Co. 
Fruehauf Trailer Co. 


General 
Corp. an 
General Electric Co. 
Goodall Rubber Co. .. 
Goodrich Rubber Co., 


American rereneeenene 





Crassirve 





Situations Open 


WANTED: A grease maker capable of mak- 
ing calcium and fibre greases. Plant locat- 
ed in Southwest; modern equipment; old es- 
tablished company. Address ‘‘Manufactur- 
er” National Petroleum News, World Bldg., 
Tulsa, Okla. 


CHEMIST—Laboratory near New York City 
desires chemist, experienced in analyzing 
greases—previous connection with grease 
manufacturers essential, state qualifica- 
tions, references, etc. Address Box 511. 





WANTED SALES MANAGER 


Retail Fuel Oil. Experienced with 
the highest of recommendations. No 
others need apply. Northern New 
Jersey territory. 


Address Box 512 
National Petroleum News 








SALESMAN WANTED 
Wisconsin—Indiana territory. Must 
have gasoline following and be able 
secure contracts for independent re- 
finer. Write fully, giving experience, 
references, volume sold, salary. Our 
salesmen know of this advertisement. 

Reply Box 102 
National Petroleum News 
World Bldg., Tulsa, Okla. 








PRODUCTION DEPARTMENT 
MANAGER 


Wanted by progressive organization, 
a man experienced in acquiring leases, 
producing leases and supervising their 
development and production. Knowl- 
edge of Texas and Louisiana fields 
particularly desirable. State experi- 
ence in detail, age and salary in last 
position. All replies will be con- 
fidential. 


Address Box 510 
National Petroleum News 








PRODUCTION DEPARTMENT MAN- 
AGER 


Wanted a man experienced in acquir- 
ing leases, supervising their develop- 
ment and production. Experience in 
Texas and Louisiana fields particu- 
larly desirable. State in detail ex- 
perience, age and salary in last posi- 
tion. All replies must be by mail and 
will be treated confidentially. Reply 
to 


Crown Central Petroleum Corporation 
P. O. Box 1759, Houston, 





Texas 


Position Wanted 


SALESMAN: 5 years experience selling tank 
car coastal and paraffin oils, bulk greases, 
pour depressants and lubricating specialties 
in Middle and Southwest territory for major 
oil company. Can handle gasoline and other 
refinery products. Address — Salesman, 
National Petroleum News, World Bldg., 
Tulsa, Okla. 


Professional Services 





ANTI-KNOCK VALUES 
DETERMINATIONS 
The Gray Industrial Laboratories 
Chemists and Engineers 


Specialists on Petroleum Products 
aig Frelinghuysen Ave., 


ye . a # 
Telephone Bigelow 3-4020 








BURRELL-MASE 
ENGINEERING COMPANY 


Petroleum and Gas Engineers 
Design—Construction—Reports 
—Valuation. 


Suite 2900, 
50 Broadway, 
New York City 


1936-42 Fifth Ave. 
Pittsburgh, Pa. 








ACCURATE LABORATORY TESTS 
GASOLINE OIL 
Standard ae = loyed 
Octane Ratings by A. CFR Unit 


THE DETROIT iain acne 
554 Bagley Avenue, Detroit, Mich. 








ROYAL E. BURNHAM 
Attorney-at-Law 


Patent and Trade Mark Practice 
Exclusively 
511 Eleventh Street, N. W. 
Washington, D. C. 








HUNTLEY & HUNTLEY 


Petroleum Geologists and Engineers 


G. Huntley J. R. Wylie, Jr. 
H. Rutherford, Geophysics 


Grant Building Pittsburgh, Pa. 

















Goodyear Tire & Rubber Co. 
Graver Tank*& Mfg. Co., Inc. 
Gulf Oil Corp. 


pk a) ao: Se 
Heekin Can Co. . 

Hinde & Dauch Paper RES 
Humble Oil & Refining Co. 


Industrial Oil Corp. 
International Harvester Co. 
International Petroleum Exposition 


Johnson Co., S. T. .. 
Johnston & Jennings Co. 


Kidde & Co., Inc., Walter 
Leland Electric Co. 


McDonald Mfg. Co., ee 

Manhattan Rubber Mtg. Divn. of 
Raybestos-Manhattan, Inc. 

Master Electric Co. 

Metal Hose & Tubing Co. 

Mid-Continent Petroleum Corp. 

Miller Tires 

Morrison Bros. 


National Meter Co. 

National Pumps Corp. 
Neptune Meter Co. 

New York Lubricating Oil Co. 


Ohio Oil Co. 
Oil Equipment Mfg. 


Paraflow .... 

Peerless Electric Co. . 
Pennsylvania Grade Crude Oil Assn. 
Penola, Inc. :* 
Philadelphia Valve Co. 

Phillips Petroleum Co. . 
Pittsburgh mgt Meter Co. 
Pittsburgh Plate Glass Co. 

Pure Ol Co: ... 

Pyroil Co. eer eae 


Republic Oil Co. ec 
Roper Corp., Geo. D. 


Service Station Sanaa Co. 
Shand & Jurs Co. 

Shell .. rir 
Skelly Oil Co. .. 

Smith Meter Co. Wear 
Southwest Pump Co. .. 
Standard Oil Co. of N. J. 
Standard Steel Works 
Stewart-Warner ee. 
Sun Oil Co. 


Third Cover 


Texaco Development Corp. 
Thiokol Corp. 
Tokheim Oil Tank & Pump Co. 


U. S. Air Compressor Co. 
U. S. Steel Corp. 
Universal Oil Products Co. 


Viking Pump Co. 


Wayne Pump Co. 
Wiloil Corp. 


Coming Meetings 


American Chemical Society, Dallas, Texas, 
April 17 to 21. 

American Petroleum Institute, division of 
production, Pacific Coast district, spring 
meetings, Biltmore Hotel, Los Angeles, 
Calif., April 19. 

Greater New York Safety Council, Hotel As- 
tor, New York City, April 19, 20, 21. 

American Institute of Mining and Metal- 
lurgical Engineers, Open Hearth Confer- 
ence, Buffalo, N. Y., April 20, 21 and 22. 

The Credit Men’s Association of Eastern Pa., 
Petroleum Refiners & Marketers Credit 
Groups of Eastern and Western Pa., Penn- 
Harris Hotel, Harrisburg, Pa., April 25 
and 26. 

Western Petroleum Refiners Assn., 26th an- 
nual meeting, Hotel Arlington, Hot 
Springs, Ark., April 25, 26 and 27. 

Society of Automotive Engineers, Inc., Sec- 
tional-Regional Transportation & Mainte- 
nance meeting, (Public Utility Fleet Op- 
erations), Hotel Statler, Cleveland, Ohio, 
April 28 and 29. 

Fuel Oil Distributors Assn. of N. J., third- 
annual convention, Da Berkeley Car- 
teret, Asbury Park, J., May 5 and 6. 

American Gas Assn., Oe Gas Dept., 
annual convention, New Orleans, La., May 
9 to 12. 

Natural Gasoline Assn. of America, 17th 
annual convention, Hotel Tulsa, Tulsa, 
May 11 to 13. 

National Oil Scouts Assn. of America, Tulsa, 
Okla., May 12, 13 and 14. 

International Petroleum Exposition, Tulsa, 
Okla., May 14 and 21 

Virginia Oil Men’s Assn., annual meeting, 
John Marshall Hotel, Richmond, Va., 
May 20. 

American Petroleum Institute, mid-year 
meeting, Allis and Lassen Hotels, Wichita, 
Kans., May 23, 24 and 25. 
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